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Last U.S. economic frontier needs development funds (See page 44) 


This Month: 


SMALL BUSINESS LENDING by Andrew J. Painter 
FIFTY YEARS IN COUNTRY BANKING by Norman E. Douglas 
ESTABLISHING AN INTERNATIONAL DEPARTMENT by Pier F. Talenti 
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.. AND CUSTOMERS LIKE T0 
BANK ON HAMMERMILL SAFETY 


A friendly greeting and a warm smile help make checking account 
customers feel at home. 


Hammermill Safety for their checks helps make them feel at home, 
also. They recognize its name as an old friend and its specially sensitized 
surface gives them the confidence that their money is safe with you. So 
remind them that this banking service gets your careful attention — with 


checks printed on Hammermill Safety. Hammermill Paper Company, 
Erie, Pennsylvania. 
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Caught Short 


Sirs: One of our branches, in a local 
shopping center, received quite a bit of 
favorable publicity by cooperating with 
other merchants in a “Come as you are” 
promotion. Our branch staff wore shorts 


"7" "VRAL B) 


for three days and customer comments 
were most interesting. 

As you can see in the photo above 
our staff members really enjoyed the 
promotion. Caught short were, left to 
right, Mrs. Lois Conrad, Mis. Margie 
Hauser, Mrs. Elma Livengood, Miss 
Louise Deal and Jim Fain. 

G. R. Fup, Cashier, 

The City National Bank of 

Winston-Salem, 

Winston-Salem, North Carolina 
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Multiple Closing 


Sirs: With prior permission, 16 
couples who purchased homes in the 
same subdivision were recently brought 
together one evening for a simultaneous 
loan closing, pictured below. 

As closing items were being reviewed 
and couples were meeting their new 
neighbors, four baby-sitters supplied 
by our association were entertaining 
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the children in another room. 

Our president, John H. Armbruster, 
was pleased with the results and stated 
that when at all possible we would con- 
tinue the multiple closings. 

CHARLES F. DILLON, 

Executive Vice-President, 

Community Federal Savings and 

Loan Association, 

St. Louis, Missouri 
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Worldly Exhibit 


Sirs: To promote the Pan American 
Games being held here from August 27 
to September 7, we are cooperating 
with Pan American World Airways in 


bringing its prize winning Brussels 
Fair exhibit to Chicago. 

The huge, 52 feet in diameter, air- 
supported nylon “Pan American World” 
is on display in front of our office. It 
features an _ air-conditioned theater, 
where films of the most recent Pan 
American Games in Mexico City and 
color films of Latin America are shown 
daily to as many as 150 people at a 
time. Standing in front of the globe 
above are: Miss Jean Groundwater; 
Tobias Schaden, vice-president; O. P. 
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Decker, president of the bank; 

Miss Donna Oberhaltzer. 
ROBERT BACHLE, Vice-President, 
National Boulevard Bank of Chicago, 
Chicago 11, Illinois 
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Flying High 

Sirs: Thank you for the fine writeup 
you gave my publication, “Procedures 
in the Financing of Small Aircraft,” 
in your July issue. 

This publicity has been responsible 
for many orders, and I am still receiv- 
ing orders as a result of this excellent 
review. My one desire is that this 
manual will be as helpful to those in- 
terested in aircraft financing as your 
magazine is in the overall financial 
scene. 

E. M. Barto, Jr., Asst. Cashier, 

Commerce Union Bank, 

Nashville 3, Tennessee 
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New All-Time Record Sales: $545,998 493 


reports for its 31st year 


New All-Time Record Earnings: $16,817,466 





How The 
Sales Dollar 
Was Divided 
Last Year 


For raw To For taxes To For future 
materials, |§ employees 4.1¢ stockholders development 
Services 14.9¢ 1.5¢ 1.6¢ 
76.6¢ 


General Mills’ Annual Report for 1958-59 is a 
story of progress. Thanks to the devoted efforts 
of the thousands of men and women who make 

up our company, this record has been made 
possible. Our thanks, also, to the millions of 
customers who buy the company’s ever- 
expanding variety of products. 


The figures below provide the barest skeleton 
of General Mills’ financial performance for its 
31st year. You are invited to write for a free 
copy of the complete report. Address: Public 
Relations Department, General Mills, 9200 
Wayzata Boulevard, Minneapolis 26, Minn. 


1959 1958 

Received from the sale of 

products and services. . . . . « « . $545,998,493 $529,820,115 
Goods and services purchased 

from others, and amounts 

set aside for depreciation ...... 424,949,262 415,841,463 
Wages, salaries, and retirement 

PTT ere eT TT ee eS 81,603,904 78,140,404 
TOMS ok 6 on 0 c'e 0.0 8610-068 22,627,861 21,144,651 
MR GMMNRS ccc cccsoccoens 16,817,466 14,693,597 
| LP eee eT Te 7,999,006 7,956,207 
Earnings in excess of dividends... .. 8,818,460 6,737,390 
Net earnings-per dollar of sales... . . 3.1¢ 2.8¢ 

-per share of common stock . $6.77 $5.94 

Taxes per share of common stock . . . . 9.75 9.25 
Land, buildings, and equipment... . . 106,802,704 95,573,735 
Working Capital... ........-- 87,636,434 78,898,053 
Stockholders’ equity. ......... 154,098,003 143,055,469 
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SBIC Program 
Picks Up Speed 


There are indications that the Small 
Business 
gram is now starting to roll, after a 
full share of delays, suggested changes, 
and other frustrations. 


This is typified by the view below, 
representing the first investment trans- 
action of the Citizens & Southern Small 
Business Investment Company in 
Georgia, recipient of one of the first 
two SBIC licenses to be issued. The 
investment company, formed by the 
Citizens & Southern National Bank, 
Atlanta, and now capitalized at $400,- 
000, has purchased $30,000 in convert- 
ible debentures from Flooring Distrib- 
utors, Inc. Shown receiving the check 
from Hugh W. Fraser (left), president, 
and Mills B. Lane, chairman of the 
investment company, is the head of the 
floor covering firm, John W. Whatley. 

On.the basis of the new capital, 
officials of Flooring Distributors have 





Convertible debentures purchased 


negotiated a sizable term loan with 
the C & § bank, of which Mr. Lane is 
president and Mr. Fraser vice-presi- 
dent. The latter explains that the floor- 
ing firm can repurchase the debentures 
at any time, since the investment com- 
pany does not plan to retain an interest 
in any business beyond the point where 
the enterprise can take care of its own 
financial needs. 

Wide bank participation. Meanwhile 
an SBIC newcomer, Tennessee Inves- 
tors, Inc., is the first to be organized 
with the state-wide participation of 
independent banks. Forty-two banks, 
representing all sections of Tennessee, 
are represented in the initial capitaliza- 
tion of $333,500 along with 20 indi- 
viduals as charter stockholders. Many 
additional banks throughout the state 
have stated their intention of support- 
ing the new company and referring 
small business firms who are in need 
of equity and term financing. 

The nine directors of Tennessee 
Investors represent state-wide business 
and financial interests, and three bank- 
ers are included: P. D. Houston, presi- 
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Investment Company pro- 
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# Coanskstion on Daily Finoncing 
Propiems. 


One of the first explanatory folders issued by an SBIC 


dent, First American National Bank, 


Nashville; Jack E. Whitaker, board 
chairman, Hamilton National Bank, 
Chattanooga; and Earl M. Reasor, 


president, First Peoples Bank, Johnson 
City. An advisory board of 25 members 
will be made up of prominent bankers 
and businessmen’ representing each 
congressional district in Tennessee. 
President of the investment company 
is Lee Davis, president of Lee Davis 
& Associates, Inc. 

Plans for future. The organizers feel 
that the infusion of new financial 
strength into the small businesses that 
are already in their own region is the 
wisest strategy in planniny for the 
future economy. However, the sponsors 
are also convinced that the anticipated 
growth of their area which can come 
from adequate financing will not only 
benefit the “home industries” but will 
make their region attractive to new 
enterprises. Headquarters are in the 
Life & Casualty Tower, Nashville 3, 
but plans for the future include branch 
offices in Memphis, Chattanooga and 
Knoxville. Initial operations will be in 
Tennessee, but the corporation may 
consider applications from Tennessee 
bank customers in bordering states. 

Indicative of the wide interest in 
the project, both of the Tennessee 


Senators and seven of the Congressional 
Representatives were on hand when 
Wendell B. Barnes, Administrator of 
the Small Business Administration, 
presented the license to Mr. Davis. 
Shown left to right in the accompanying 
picture are: Congressman Robert A. 
Everett; SBA Deputy Administrator D. 
H. Reed; Senator Estes Kefauver; Mr. 
Barnes; Congressman Joe L. Evins; 
Senator Albert Gore; Mr. Davis; 
Congressmen James B. Frazier, Jr., 
B. Carroll Reece; Harry Phillips, gen- 
eral counsel, Tennessee Investors, Inc.; 
Congressman Tom Murray, J. Carlton 
Loser and Clifford Davis. 

Enabling legislation was passed by 
Tennessee last February, authorizing 
state banks to purchase stock in SBI 
companies up to 1 per cent of their 
capital and surplus, the same extent 
as national banks. This marked the 
first such action to permit state banks 
to invest directly in the program. 

First in Virginia. Five of Virginia’s 
largest banks helped to form the Small 
Business Investment Company of Vir- 
ginia, first in that state to receive a 
Federal license. It was organized in 
July by a group of Richmond business- 
men, along with First and Merchants 
National Bank, State-Planters Bank of 
Commerce and Trusts, The Bank of 


Tennessee Investors, with 42 bank stockholders, gets license 














Virginia, Central National Bank, Na- 
tional Bank of Commerce of Norfolk, 
and the Norfolk and Western Railway 
Company. 

The company will operate throughout 
Virginia and will maintain offices at 
908 State-Planters Bank Building, 
Richmond 19, where applications for 
financing assistance are currently being 
received. Authorized capital is $765,- 
000, and officers are Arthur S. Brinkley, 
Jr., president and treasurer; Joseph 
Mullen, executive vice-president; W. 
Gibson Harris, secretary and general 
counsel. Directors include the following 
bank officers: Wilson M. Brown, vice- 
president, State-Planters; Hilton J. 
Herrmann, vice-president, Central Na- 
tional; Stewart K. Materne, vice- 
president, First & Merchants; John S. 
McClure, vice-president, The Bank of 
Virginia; R. Cosby Moore, executive 
vice-president, National Bank of Com- 
merce. 

Services available. In an explanatory 
folder, the Virginia SBIC explains that 
it will not only provide long-term 
financial assistance, but also manage- 
ment counsel on operating problems, 
personnel, and long-range planning. It 
will also provide cost studies, produc- 
tion analyses, and market and economic 
analyses. Fees commensurate with the 
work involved will be charged for such 
management aids. In outlining the 
procedure to be followed in applying 
for financial assistance, the folder 


states that the application form must 
be accompanied by a $25 non-refund- 
able application fee to cover the cost 
of processing. 

Multi-state operation. A broader geo- 
graphical area of operations is pro- 
jected for the new Mid-Atlantic Small 
Business Investment Company. It is 
authorized to conduct business in New 
Jersey, Delaware, Pennsylvania, Mary- 
land, Virginia, District of Columbia, 
and West Virginia. Initial paid-in 
capital is expected to approximate 
$500,000. 

Board chairman will be Robert D. H. 
Harvey, vice-president and director of 
Maryland Trust Company, Baltimore, 
while James McHenry, partner in the 
investment firm of Alexander Brown 
& Sons, will be president. Other officers 
will be Alan P. Hoblitzell, assistant to 
the president of Maryland Trust, who 
will be executive vice-president and 
treasurer; and Joseph D. Tydings of 
the law firm of Tydings and Rosenberg 
who will become secretary and counsel. 
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New Pressures in 
the Savings Scramble 
Financial institutions are viewing 
the latest surge in consumer spending 
for goods and securities with mixed 
reaction. Many banks and savings and 
loan associations are attempting to 
divert a larger flow of disposable in- 
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ANADIAN 


Patent, Copyright 
and Trademark... 


regulations are outlined in “Your Guide to Busi- 
ness in Canada,” just published as a service to 
American executives by Canada’s First Bank. 
Many other essential subjects, including Canadian 
taxes and company formation, are discussed. 


This booklet is one of a number of B of M publi- 
cations which may help you render broader ser- 
vice to your Canadian-minded customers. For a 
free copy write on your bank letterhead to our 
nearest U.S. office or to the Business Develop- 
ment Department, Head Office, Montreal. 
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SAN FRANCISCO: 333 California St. 
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G. RUSSELL CLARK 


Makes rate change innovations 


come into their savings vaults with 
higher interest rates and dividends. 
Others are a bit skeptical of this time- 
tested formula, for it seemingly opens 
the floodgate for a round of general 
rate increases and works as a serious 
drain on income. 

Commercials limited. The latter 
school of thought has prevailed in re- 
cent months, checking any mass swing 
to higher rates in the endless scramble 
for savings. In many instances, how- 
ever, the thrift organizations have no 
alternative other than sitting tight. 
This is the case with many of the 
commercial banks, who are already 
paying the legal limit of 3 per cent, 
and can’t go any higher until the Fed- 
eral Reserve increases the limit. 

Chase Manhattan Bank of New York 
City is one of the larger banks that is 
seeking a hike in the 3 per cent ceil- 
ing. The request was turned down in 
February. It is almost certain to re- 
new its pressure on the Fed now that 
the New York State Banking Board 
has raised the limit for the New York 
State mutuals. The new ceiling of 3% 
per cent takes effect October 1. G. 
Russell Clark, the state superintendent 
of banking, also announced that begin- 
ning January 1, 1960 the mutuals could 
pay an additional % of 1 per cent for 
deposits held longer than two years. 

Mr. Clark added that the new limits 
are not designed to invite across-the- 
board or universal dividend increases, 
but are aimed at permitting a majority 
of the savings banks to pay higher 
rates on the basis of current earnings. 

The ruling places the New York 
mutuals in a better competitive posi- 
tion with the local savings and loan 
associations, some of which pay as high 
as 3% per cent. However, the daily 
papers point up another threat, the 
West Coast savings associations which 
are advertising 4-4% per cent rates for 
savings from anyone, anywhere. 

Earnings factor. Earl N. Schwulst, 
president of the nation’s largest mutu- 
al, Bowery Savings Bank, New York 
City, has urged bankers to be cautious 
in advancing rates. He points out that 
depositors do not expect savings banks 
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Col.S 
Collection Service 


BPA 
Bond Portfolio Analysis 


Cl 
Credit Information 


IB 
International Banking 


cus 
Custodian Service 


CAS 


Corporate Agency Service 


Symbol for complete 
correspondent banking services 


This is a symbol for some of the ele- 
ments which compose a well-balanced 
correspondent banking service. How 
these elements are applied to your re- 
quirements is a matter of technique. 
Here is where Bankers Trust can bring 
to your transactions the special knowl- 
edge and experience that produce suc- 
cessful, profitable results for you. 


If a New York bank with world-wide 
connections can further your interests, 
why not do as hundreds of banks do: 
let us apply our expert facilities to your 
individual needs. 

Ask for complete information. Better 
still, let us demonstrate in practical 
terms how a bank’s best 

friend can be another bank. 


BANKERS TRUST COMPANY 


16 Wall Street, New York 15, N.Y. 


Member Federal Deposit Insurance Corporation 








to move rates up and down with every 
change in the level of interest rates. A 
mutual, he adds, should pay the highest 
rate possible, consistent with its ability 
to assure the safety of its deposits. 

Everett J. Livesey, president of the 
neighboring Dime Savings Bank, is 
quoted in the Wall Street Journal as 
being “disappointed that the banking 
board didn’t see fit to allow the extra 
% per cent on all deposits. But,” he 
continues, “the fact that they will per- 
mit it on two-year money is a step in 
the right direction.” 

The far-reaching New York State 
amendment also restricts banks from 
announcing rate increases until five 
days before the start of the quarter in 


which a new rate becomes effective. 
This was aimed at curtailing the prev- 
alent practice in rate war areas of 
announcing oncoming rates weeks and 
months ahead of time. * 

Association rates. The New York 
State Banking Board has the authority 
to put ceiling rates on State chartered 
savings and loan associations but has 
refrained from doing so, obviously in 
the hope that the Federal Home Loan 
Bank Board would exercise stricter 
control over dividend rates paid by 
Federally chartered savings associa- 
tions. 

Savings and loan associations in San 
Diego, California, boosted dividend 
rates to 4% per cent on July 1 and 








the following securities: 


FACILITIES FOR INSTITUTIONAL 
BLOCK PURCHASES AND SALES 


The Trading Department of Eastman Dillon, Union Securi- 
ties & Co. regularly maintains a large inventory of institu- 
tional grade bonds, preferred and common stocks. This fre- 
quently enables us to meet our clients’ block purchase or sale 
requirements without disturbing existing markets. 


The firm maintains trading markets in selected issues of 


Public Utility Common and Preferred Stocks, and Bonds 
Industrial Common and Preferred Stocks, and Bonds 
Canadian Stocks 
Railroad Bonds 
Equipment Trust Certificates 
Municipal Bonds 


U. S. Government and Federal Agency Obligations 
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ran headlong into opposition from state 
authorities. Frank Mackin, California 
savings and loan commissioner, has 
asked them to drop back to 4 per cent, 
but to no avail. 

State boards under fire. State bank- 
ing boards are being pressured for 
higher rates. In Indiana, for example, 
the Department of Financial Institu- 
tions has turned down requests for a 
3 per cent ceiling on savings passbooks 
from the present 2 per cent limit. It 
has, however, raised the interest rate 
to 3 per cent on time certificates of 12 
months or more. Pennsylvania’s 2% 
per cent limit on passbook savings is 
also under fire, and a special meeting 
has been called to review the situation. 
Frederick A. Potts, president of the 
Philadelphia National Bank, said, “we 
are being discriminated against com- 
petitively and losing savings deposits to 
institutions in New York, New Jersey 
and Ohio, where 3 per cent is being 
paid.” 

Illinois State Director of. Financial 
Institutions Conrad R. Becker also has 
problems. Chicago area savings and 
loan associations have been paying 3-4 
per cent dividends, but outlying associ- 
ations have recently increased rates to 
as high as 4% per cent. As far as 
Becker is concerned 4 per cent is high 
enough. He has no legal power to block 
a dividend boost above that rate, but 
has met with various association mem- 
bers requesting them to observe caution. 

Massachusetts Commissioner of 
Banks Edward A. Counihan is also 
urging cooperative and savings banks 
to exercise prudence and forethought 
to forestall any rate war. 

Banks and other savings institutions 
must not only keep a close watch on 
what the immediate competition is doing 
rate-wise, but must also consider the 
attractive lure of high yields on bonds 
and the siren call of the stock market, 
in deciding upon any rate policy. 
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New Stock Exchange 
in Planning Stage 


Members of the New York Mercantile 
Exchange, which for years has traded 
such varied things as butter, eggs, 
potatoes and platinum, have voted into 
effect a new charter and by-laws which 
they hope will launch their organization 
into trading in securities as well as 
commodities. 

What they expect will come to pass 
will be a place where they can list 
certain unlisted securities, preferably 
the issues of newer and smaller cor- 
porations of high quality. As such a 
trading place the New York Mercantile 
Exchange would in effect become a third 
national stock exchange in New York. 

“The Little Board.” The new charter 
and by-laws replace original documents 
going back to 1872, which contained no 
provision for securities trading. The 
old documents over the years had been 
so often amended that they became 
difficult to interpret and administer. 

Now, in advance of formal applica- 
tion to the Securities and Exchange 
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Proposed stock trading room 


Commission the Mercantile Exchange, 
which has adopted the sobriquet “The 
Little Board” that was formerly applied 
to the American Stock Exchange when 
it was the Curb Market, is accepting 
letters of intention to list securities 
from interested corporations. A survey 
that has been made indicates that there 
is a considerable demand for such 
facilities. 

Expert help. Members of the Mercan- 
tile Exchange, which is located in down- 
town Manhattan at 6 Harrison Street 
near Hudson Street, long have dreamed 
of providing trading for certain secu- 
rities. Their present venture is in ear- 
nest, as is indicated by the fact that 
the new charter and by-laws have been 
drafted by James Coker of New 
Orleans, formerly top rules man of the 
Commodity Exchange Authority (De- 
partment of Agriculture) in Washing- 
ton. Aiding’ in the revisions was James 
M. Landis, former dean of the Harvard 
Law School and a former administra- 
tor of the SEC. 

Llewellyn Watts Jr., president of the 
Mercantile Exchange, says that the new 
charter and by-laws are so written as 
to facilitate incorporation into them of 
future changes with a minimum of con- 
fusion and a maximum of clarity. 
Copies of the new charter, which is 
referred to as “a model exchange hand- 
book,” are available from John W. 
Clagett, executive director of the Ex- 
change. 


Small Business Handbook 


Bank loan officers and other financial 
executives may be interested in obtain- 
ing a copy of a new small business 
handbook published by Dun & Brad- 
street, Incorporated. 

Factual histories. Entitled the “Prof- 
itable Management for Main Street,” 
the booklet is based on the company’s 
documentary film, “Small Business 
U.S.A.—The Story of Main Street.” 
It contains case histories showing the 
faults and virtues of small business 
management. These episodes are aimed 
at demonstrating points which may 
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Monthly Review 


THE BANK OF NOVA SCOTIA 














Banker’s-eye view 
of Canadian business 


A OBJECTIVE look at. developments and 
trends from a Canadian viewpoint—that’s 
the BNS Monthly Review. Designed for busi- 
nessmen, it is written by senior economists of 
The Bank of Nova Scotia. 


Each issue analyzes a basic development affect- 
ing the Canadian economy. Executives in 70 
countries find these reports valuable. You will, 
too, if you do business in Canada, or are thinking 
about it. 


To put your name on our mailing list for free 
copies of the Monthly Review, fill in and mail 
the coupon below. 


The BANK of NOVA SCOTIA 


New York: 37 Wall Street. Chicago Representative: Board of Trade 
Building. General Office: 44 King St. W., Toronto. London Offices! 
24-26 Walbrook, E.C.4; Waterloo Place, S.W.1. More than 500 branches 
across Canada and abroad. 


Correspondents wherever men trade. 


Economics Department, D9 
The Bank of Nova Scotia, 
44 King Street West, Toronto, Canada. 


Please put me on your complimentary mailing list to receive the 
Monthly Review. 
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We can help you talk 


Everyone knows that a bank like ours can think of money in 
terms of dollars. Or pesos. 


Or markkas—or even kyats. 


But the officers who head our International Banking Department 
know more than the language of dollars. They talk the language of business 
men from Holland to Hong Kong. 


And they speak it intimately. 


Our officers make frequent trips to commercial centers in countries 
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around the globe, meeting with bankers and business men to get on-the-scene 
reports and information. 


Couldn’t your bank benefit from dealing with these informed men? 
Also, when you make our International Banking Department your depart- 
ment, you gain access to some 33,500 banking offices all over the world. 


... well named, 


CONTINENTAL ILLINOIS 


‘ember F.D.I.C, NATIONAL BANK AND TRUST COMPANY OF CHICAGO 


LOCK BOX H, CHICAGO 90 
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The skilled hand of the German 
gunsmith is responsible for this .22 
caliber, 6-shot repeater automatic 
with self-ejecting clip. Just 4” long, 
fits easily into pocket or purse. Ideal 
for sporting events, stage use (not 
available to Calif. residents). Comes 
for $6.95 ppd. from 
BEST VALUES 


Dept. K-604 
Newark, New Jersey 
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prove helpful to a proprietor under 
similar circumstances, for they reflect 
common practices or theories used by 
the 4,300,000 enterprises in the U.S. 

Qualifications of business managers, 
their attitudes toward customers and 
competitors, their sense of responsibility 
to the community, and their talents in 
sales and finance are all expertly woven 
into the plot. 

The booklet doesn’t provide any 
magic formula for successful manage- 
ment of a business, but the four prin- 
cipal characters in these studies are an 
accountant, a banker, a lawyer, and 
a young business reporter, who bring 
out certain things to avoid in running 
a business, plant, or store. One of the 
case histories, for example, shows how 
credit helped a haberdasher get back 
into business, pay off his debts, and 
eventually become well-to-do again. 
Another points out the distinct differ- 
ences between the salesman’s job and 
that of the president. One man can’t 
do both items as well as separate indi- 
viduals devoting their full capacities 
to each duty. 

Typical study. Jake Harbison, an elec- 
trical service and appliance shop owner, 
is one of the businessmen cited in the 
booklet. His climb from a neighborhood 
Mr. Fix-It to the owner of property 
and a successful retail store is dis- 
cussed in one of the down-to-earth 
interviews. Headwork and legwork play 
a huge part in the story, from the time 
he starts on a house-to-house canvass 
to repair fans, irons and small motors 
until he builds the $250,000 Harbison 
Building. 

Operating ratios for 41 lines of re- 
tail trade are included in the report, 
as well as a thorough explanation of 
the value of these ratios in determining 
the profits of a business. Net operating 
profits for various retail lines, inven- 
tory turnover, advertising costs, wages, 
and total expenses are among the items 
covered in a supplementary table in 
this section. 

Copies of the booklet are available 
at $1 each from any Dun & Bradstreet 
office. The 32-minute black and white 
film can be borrowed free of charge by 
any business or service group. Further 
information on these subjects can be 
obtained from Department 12, Public 
Relations Division, Dun & Bradstreet, 
Inc., 99 Church Street, New York 8, 
New York. 
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Reference Aid 
on Stock Transfers 


As a helpful guide, The Chase Man- 
hattan Bank is making available a new 
booklet on “Forms For Use in Claiming 
Exemption from Federal and New York 
Stock Transfer Taxes.” 

The bank explains that when shares 
of stock are transferred, such transfers 
are usually taxable unless specifically 
exempted by statute and the exemptions 
are claimed by appropriate written cer- 
tificates. The booklet contains numer- 
ous examples of correct and generally 
accepted forms for this purpose. Writ- 











THE 


MANHATTAN 
BANK 


CHASE 


Guide to correct procedures 


ten by Berto Rogers, assistant staff 
counsel, it is a companion work to 
“Forms of Registration for Corporate 
Stock” which was compiled two years 
ago. 

Copies of the new guide have been 
distributed to banks, securities dealers, 
insurance companies, mutual funds, 
corporate secretaries, etc. Additional 
copies may be obtained by writing to: 
Direct Mail Department, The Chase 
Manhattan Bank, New York 15, New 
York. 
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FHA-Type Program 
Used For Shipbuilding 


Giant merchant ships are being built 
with mortgage insurance by the Mari- 
time Administration just as private 
homes are put up under the auspices 
of the Federal Housing Administration. 
New programs for building three tank- 
ers at a total cost of $55 million and 
two container ships for $7 million are 
now in effect, following a $20 million 
tanker contract announced earlier this 
year. 

The financing is done by banks under 
mortgage insurance contracts of ship- 
builders with the Maritime Administra- 
tion, under Title Eleven of the Mer- 
chant Marine Act of 1936. At present, 
there are outstanding loans aggregating 
some $300 million on shipbuilding con- 
tracts insured by the program. 

Recent examples. A new venture to be 
financed is a $7 million contract for 
two container ships. They will be built 
by the Maryland Shipbuilding and 
Drydock Company, Baltimore, with 
funds provided by Morgan Guaranty 
Trust Company of New York City and 
the Philadelphia Savings Fund Society. 

Other recent bank financing is for 
construction of two 46,000-ton tankers 
and a 107,000-ton super-tanker, meas- 
ured in deadweight tonnage. Another 
insurance placement was for a 107,- 
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Have Your Cake and Eat It 


Refer your customer to Heller yet keep him 
GET INFORMATIVE BROCHURE, “Heller and Its Relationship With Banks”’ 


Heer services are varied and 
flexible. They embrace factoring, the 
lending of working funds based 
primarily on accounts receivable, in- 
ventory loans, the financing of sales 
and leases of income-producing 
equipment and machinery, redis- 
counting for automobile sales finance 
companies and licensed consumer 
loan companies, and a wide variety 
of specialized financing services in 
more than forty industries and lines 
of business. 

Our services also include promi- 
nently, the guidance and financing 
of mergers and buy-outs. 

Our current annual advances to 
business totals nearly one billion 
dollars. 

Be in position to 
advise your cus- 
tomer in cases 
where we can help 
both him and your- 
self. Write today 
for our brochure 
‘*Heller and Its 
Relationship with 
Banks.” 





Over three quarters 
of a billion dollars 
annually for industry 
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With Heller financing you can hold good accounts, when 
your ordinary loan policy will not permit. When a cus- 
tomer’s loan requirements exceed bank limits, or his need 
is inopportune, too long-continuing or special, Heller’s 
flexible methods and adaptable funds can function to the 
advantage of both the bank and of the bank’s customer. 


Hold the Customer—Share at Will 


Instead of risking the weaning away of your customer, as 
you may when you resort to other sources, you preserve 
and strengthen the customer’s relationship with your 
bank through his use of Heller financing. You may con- 
tinue with him on open credit and retain his deposit 
balance, or, you may choose to take a percentage of the 
Heller loan, reducible at your will. You are secured, but 
are spared supervision and clerical cost. 


Why Heller? 


Companies seek us out, and banks refer customers to us, 
because of our constant, experienced guidance which helps 
your clients grow, and become better customers. When a 
client outgrows our services, we put him back in the 
bank’s hands. 


Write Dept. B.C.H. 9 


Walter E. Heller & Company 


105 W. Adams St., Chicago 90 

342 Madison Ave., New York 17 

9141 E. Jefferson Ave., Detroit 

Fulton National Bank Building. Atlanta, Georgia 

Walter E. Heller Factors, Inc.. C. C. Chapman Bidg., Los Angeles 14 
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000-ton tanker with 75 per cent mort- 
gage money assured in February. The 


_ Maritime Administration states that 
' these new, ships will be financed by 


arrangements through the Grace Na- 


'| tional Bank, as trustee for the majorit} 


stockholders of Victory Carriers, Inc. 
Seaway influence. Arising partly from 


| the opening of the St. Lawrence Sea- 


way, there is an increasing expression 


|| of interest in shipbuilding finance with 


Maritime Administration loan insur- 


| ance, according to spokesmen. The cur- 


rent level of shipbuilding loan insur- 


| ance commitments is holding steady, 


f| it is 


reported, but the number of 


a | inquiries by banks and others is increas- 
| ing, giving basis for the expectation 


that the participation by banks in ship- 
building loans will be on the rise. 
The total amount of insurance out- 


_ standing tends to remain at about the 
| $300 million level, with new ships being 
, underwritten as previous mortgages are 


paid up. 
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| Life Insurance Offered 


By Department Store 


Charge account and credit plan cus- 


| tomers of D. H. Holmes, Ltd., a depart- 


ment store in New Orleans, Louisiana, 
are now able to buy life insurance 


| through the store and have the pre- 
| miums listed on their regular charge 


statements. Called the Customer-Insur- 


| ance Plan, the program was developed 


jointly by Holmes and the Pan-Amer- 


_ ican Life Insurance Company, also of 


New Orleans. 
Under the plan, the customer pays a 


| flat premium of $10 per year. No phys- 
| ical examination is required, and the 


policy has a face value which is deter- 
mined by the customer’s age. The 
amount of insurance available runs 
from $250 for persons between 60 and 
65, to $2,000 for those under 30. 

At the time of the customer’s death, 
the insurance company pays. the 
policy to the department store. The 
store, in turn, deducts any amount the 
customer owes it and pays the balance 
to the customer’s beneficiary. 
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Retirement Guide 


A brief questionnaire that promises 
to give a person an insight into his 
money needs during retirement is being 
offered by a mutual investment fund 
underwriting firm. The survey, which 
can be completed in minutes, projects 
how much money the person will have 


‘| to draw upon once he retires. 


The retirement planning guide, in 


}| four schedules, requires information on 


the person’s present retirement plan, 
an estimation of retirement needs, the 


| relation of the proposed program to 
| the projected needs, and recommenda- 
' tions on changes in the program to 
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meet personal requirements. The last 
two schedules, the questionnaire sug- 
gests, should best be prepared after 
consulting an investment dealer. 
Copies of the guide may be obtained 


from an investment dealer, or by writ- 
ing to the Hugh W. Long & Company, 
Elizabeth, New Jersey. 
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Man-Sized Check 


A sizable transaction is taking place 
in the group scene below, as the repre- 
sentative of a bond purchasing syn- 
dicate tenders a $178,262,033 check to 
Washington State bankers and a county 
official to finance the Wanapum Dam 
on the Columbia River. 

Peoples National Bank of Wash- 
ington, Seattle, has been appointed 


A $178,262,033 transaction 


construction fund trustee for the large 
hydroelectric development, marking the 
first time that a bank in the state has 
acted in this capacity for a project 
of this size. 

Pictured from left to right: John 
Monzani, representing Kuhn, Loeb & 
Company, New York City, managers of 
the revenue bond purchasing syndicate; 
E. R. Mackay, trust officer, and H. J. 
Markey, vice-president in the invest- 
ment department at Peoples National; 
E. L. Douglass, auditor, Grant County 
Public Utility District; and Richard J. 
Lighthall, trust officer at Chemical 
Corn Exchange Bank, New York City, 
where the check transfer took place. 
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Robert Morris Issues 
Bibliography. Study 


Two recent publications of the Robert 
Morris Associates promise to be of 
timely interest to all lending officers. 
The first is the annual “Statement 
Studies” which incorporates financial 
data on 173 lines of business, and in- 
cludes an income supplement that de- 
tails such items as selling and delivery 
expense, officer’s salaries, and other 
general administrative expense on 147 
lines of business. 

Copies of the 1958 statement studies 
are available at $10.00 each to indi- 
viduals, schools, businesses, and finan- 
cial institutions that are not eligible 
for association membership from Robert 
Morris Associates. Orders should be 
sent to Miss Cynthia P. Sorrick, re- 
search secretary, Philadelphia National 
Bank Building, Philadelphia 7, Penn- 
sylvania. 
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A quick-reference guide to material 
on selected credit topics has also been 
published by the association. The book- 
let, “A Loan Officer’s Bibliography”, 
lists articles that have appeared in 
the Association’s monthly Bulletin that 
continue to be of timely help. The 
articles, both of a technical and general 
nature, have been written by senior 
bank credit men or loan officers. The 
65-page bibliography contains the titles, 
authors and brief descriptions of the 
selected pieces through March, 1957. 

Non-members may obtain copies of 
the bibliography at a cost of $1.50 from 
Robert Morris Associates at the address 
given previously. 
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Spurring French Interest 
In American Shares 


An increase in French investment 
interest in the shares of leading Amer- 
ican corporations is anticipated, with 
the listing of five major U.S. firms on 
the Paris Bourse. It marks the first 
time since World War I that prominent 
U.S. stocks have been represented on 
the French stock exchange. 

The move was co-sponsored by the 
Paris office of Morgan Guaranty Trust 
Company of New York, and four 
French banking houses. Morgan Guar- 
anty initiated the listing of General 
Motors Corporation. It acted jointly 
with Credit Lyonnais to sponsor the 
listing of American Telephone and 


Telegraph Company, with Banque de 
Paris et des Pays-Bas in sponsoring 
E. I. du Pont de Nemours & Company, 
and with de Rothschild Freres in pro- 
posing General Electric Company. List- 
ing of Ford Motor Company was ini- 
tiated by Lazard Freres & Cie. Under 
the French system, banks sponsor the 
listing of foreign companies and also 
serve as dividend paying agents for 
the stocks they have proposed. 

Centralized agency. Bourse trading 
in the American shares will involve 
use of a French agency known as 
SICOVAM. Its function is to serve 
as nominee and hold securities—both 
foreign and domestic—for French in- 
vestors. An owner of shares can tell 
his bank or broker to have them reg- 
istered in SICOVAM’s name; the 
agency then holds the stock certificate, 
collects and passes along dividend pay- 
ments, transmits subscription rights, 
and forwards proxy material and other 
communications. 

Shares can be bought and sold simply 
by executing SICOVAM delivery or- 
ders, the shares remaining registered 
in SICOVAM’s name. Thus the share- 
owner has no custody. problems, and the 
company enjoys the convenience of 
dealing with many stockholders through 
a single agency. 

Wartime casualty. French holdings of 
American stocks were drastically re- 
duced in the wake of World War II, 
when the French government requisi- 
tioned U.S. securities from its na- 


tionals in order to gain needed dollars. 
Listing on the Paris exchange is not 
only expected to broaden the market 
for the shares of U.S. companies but 
also to have a public relations benefit 
for those firms carrying on operations 
or selling products in France, 
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Prediction: A 20-Year 
Boom in Consumer Credit 


Banks and finance companies will be 
well advised to prepare for sharply 
expanded consumer credit volume in 
the next two decades, if the prediction 
of a scholastic authority is correct. 

Total consumer credit will double in 
the next 20 years, in the opinion of 
Associate Professor Thomas G. Gies of 
the University of Michigan. The former 
economist with the Federal Reserve 
Bank of Kansas City says that financial 
institutions should prepare for con- 
sumer loans totaling at least $80 billion 
and probably more than $100 billion by 
1980, as compared with a current total 
of about $45 billion. 

Factors that will contribute to the 
loan expansion are: a one-third in- 
crease in the total population, a high 
proportion of younger families within 
the population, a further trend to subur- 
ban living with its emphasis on home 
and car ownership, and increases in 
personal income which will add to the 
number of credit-worthy borrowers. 
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IF YOU CAN’T SAY “YES” 
SAY TALCOTT 


and keep your customer’s good will 


When a customer’s financing request exceeds his line 
of credit with your bank, Talcott can help you retain his 
good will. We'll expedite any loan referral from you and 
supply the security facilities to provide the necessary 
funds. You will be welcome to participate in the financ- 
ing should you wish to do so. 


Talcott’s Special Financing... 


key ® Accounts Receivable (Non-Notification) @ Inventories 
@ Machinery & Equipment @ Installment & Lease Sales 
® Factoring (Notification & Non-Notification) 


James Talcott, Inc. 


NEW YORK 
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Coming Conventions 
The annual exodus to financial con- 


ferences, meetings, and conventions 
begins this month, and thousands of 
delegates are eagerly awaiting the 
chance to air their problems and discuss 
current topics with their associates in 
the financial world. General convention 
chairmen and their committees have 
spent long hours in preparing their pro- 
grams, and all promise that the meet- 
ings will be filled with facts useful to 
the delegates. In addition to having the 
opportunity to study their problems in 
relation to the current economic and 
fiscal situation, delegates will also find 
that the well-rounded programs are 
liberally sprinkled with entertainment. 





M. H. GIBSON H. E. RANDALL 

The first of the large sessions sched- 
uled this fall is the 35th Annual Con- 
vention of NABAC, The association for 
Bank Audit, Control and Operation. An 
army of bankers approximately 2,000 
strong will invade Boston September 
20-24 for four days of intensive meet- 
ings at the Hotel Statler. 

The actual working meetings of the 
convention being on Monday, September 
21. Harold E. Randall, convention gen- 
eral chairman and vice-president and 
comptroller, The First National Bank 
of Boston, will introduce the speakers 
who will include Erwin D. Canham, 








NABAC, The Association for Bank Audit, 
Control’ and ration—Annual Convention, 
—-* 20-24, Hotel Statler, Boston, Massa- 
chuse 


Mortgage Bankers Association—Annual Con- 
vention, September 21-24, Hotel Commodore, 
New York ity. 

National Association of Bank Women—Annual 
Convention, September 23-25, Hotel Schroeder, 
Milwaukee, Wisconsin. 


National Consumer Finance Association — 
Annual Convention, September 29-October 2, 
Seattle, Washington. 

Robert Morris Associates—Fall Conference, 
October 4-7, Edgewater Beach Hotel, Chicago, 
Ilinois. 

Consumer Bankers Association—Annual Con- 
vention, October 14-17, Warwick Hotel, Phila- 
delphia, Pennsylvania. 

Western Regional Trust Conference—Amer- 
ican Bankers Association, October 15-16, St. 
Francis Hotel, San Francisco, California. 
National Association of Supervisors of State 
Banks — Annual Convention, October 20-23, 





Fall Schedule: Banking and Financial Conventions 


Diplomat Hotel and Country Club, Hollywood- 
By-The-Sea, Florida. 


American Bankers Association—Annual Con- 
vention, October 25-28, Fountainebleau Hotel, 
Miami Beach, Florida. 


Financial Public Relations Association—An- 
nual Convention, November 1-5, Americana 
Hotel, Bal Harbour, Florida. 


Annual Mid-Continent Trust Conference — 
American Bankers Association, November 4-5- 
6, Hotel Statler, Detroit, Michigan. 

nited States Savings and n League— 
Annual Convention, November 9-13, Memorial 
Auditorium, Dallas, Texas. 


National Agricultural Credit Conference— 
American Bankers Association, November 9-10, 
Netherland Hilton Hotel, Cincinnati, Ohio. 
investment Bankers Association — Annual 
Convention, November 29-December 4, Ameri- 
cana Hotel, Bal Harbour, Florida. 


National Credit Conference—American Bank- 
ers Association, January 21-22, LaSalle Hotel, 
Chicago, IIlinois. 








Wide variety of meetings cover all phases of financial world 


editor of the Christian Science Monitor, 
and Dayton F. Pauls, president of the 
Citizens Bank of Sheboygan, Wisconsin. 

Also at this session, Malcolm H. 
Gibson, NABAC president, and vice- 
president and cashier, Citizens Bank of 
Sheboygan, Wisconsin, will give his an- 
nual report on NABAC activities and 
plans. 

An interesting symposium on the 
mechanization of check handling, is 
promised for the afternoon of the first 
day’s session. Experts in the field will 
bring the delegates up to date on the 
latest developments in this rapidly 
progressing field. 

Other subjects to be covered at the 
session include emergency planning, 
audit and control for floor plan financ- 
ing, organization planning in smaller 
banks, bankers and politics, and charge 
account banking and check credit plans. 

A.B.A. activities. As in the past, the 
largest financial convention of the 


year will be the American Bankers 
Association session in Miami Beach, 
Florida. Convention plans were not 


complete as of this writing, although 
predictions are that a record number 
of bankers will attend the convention 
from October 25 to 28. The program 
will be covered in detail in the October 
issue of Burroughs Clearing House. 

Other A.B.A. activities include the 
Western Regional Trust Conference 
which will be held in San Francisco, 
California, at the St. Francis Hotel, 
October 15 and 16. J. R. Johnson, vice- 
president and senior trust officer of the 
Bank of America, San Francisco, is 
general chairman. Trustmen from Ari- 
zona, California, Colorado, Idaho, Mon- 
tana, Nevada, New Mexico, Oregon, 
Utah, Washington, and Wyoming are 
expected to attend. 

The A.B.A.’s_ mid-continent Trust 
Conference will be held in Detroit, 
Michigan, November 4, 5, and 6. Arthur 


Boston’s scenic Hotel Statler will be headquarters for NABAC’s 35th Annual Convention 
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B. Pfleiderer, vice-president, Detroit 
Bank and Trust Company, is general 
chairman of the meeting, and his com- 
mittee has promised those attending a 
three-day action-packed workshop of 
trust “know how.” One of the outstand- 
ing speakers on the program will be 
George Romney, president of American 
Motors Corporation, Detroit. States 
represented in the conference include 
Arkansas, Colorado, Illinois, Indiana, 
Iowa, Kansas, Kentucky, Louisiana, 
Michigan, Minnesota, Missouri, Nebras- 
ka, North Dakota, Ohio, Oklahoma, 
South Dakota, Tennessee, Texas, and 
Wisconsin. 

The National Agricultural Credit 
Conference of the A.B.A. is scheduled 
for November 9 and 10 in Cincinnati, 
Ohio. Ezra Taft Benson, secretary of 
agriculture, will be a featured speaker 
at this conference. The conference is 
widely regarded as the outstanding 
forum on farm credit policies and 
problems in the country, and is expected 
to draw an attendance of over 750 
bankers. 

F.P.R.A. Almost every aspect of 
public relations, advertising, and busi- 
ness development is slated for discus- 
sion at the 1959 convention of the 
Financial Public Relations Association. 
With 71 individual sessions, the meeting 
at the Americana Hotel, Bal Harbour, 
Florida, November 1-5, promises com- 
plete coverage of all phases of the rela- 
tions between the public and the various 
types of financial institutions across the 


F.P.R.A. and Investment Bankers to meet at Americana Hotel 


country; also many merchandising ideas. 

The School of Human Relations occu- 
pies a prominent place on the program. 
The instructor will be Dr. A. C. Van 
Dusen, vice-chancellor of the University 
of Pittsburgh, Pennsylvania. E. T. 
Hetzler, F.P.R.A. president and vice- 
president, Bankers Trust Company, 
New York City, will be one of the fea- 
tured speakers at the convention’s only 
general assembly on November 2. The 
convention’s major work will be done 
at 22 departmental sessions, and 42 
clinics, with both types of meetings 
calling for a large degree of delegate 


Through our own offices in all 3 states, you can 


reach immediately into California, Oregon and 
Washington, covering all your Western trans- 


actions with one account in this one bank. 


SAN FRANCISCO and other California cities...PORTLAND, Oregon...SEATTLE and 
TACOMA, Washington * HEAD OFFICE: 400 CALIFORNIA. STREET, SAN FRANCISCO 20 
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participation in the group discussions. 

Savings and Loan. Important de- 
cisions will be discussed and made at 
the 67th Annual Convention of the 
United States Savings and Loan League 
in Dallas, Texas, November 9 to 13. 
This year’s meeting will follow the pat- 
tern that has been so successful in the 
past. Three morning general sessions 
are scheduled, as well as three after- 
noon and one morning session which 
will be devoted to topical forums. In 
addition, program planners have set 
aside one other morning for the popular 
shop-talk sessions where individual 
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problems can be thoroughly aired. 

C. R. Mitchell, League president, will 
preside at all general sessions, and 
many speakers, prominent in the field 
of home lending and mortgaging, are 
scheduled for the program. 

The 46th Annual Convention of the 
Mortgage Bankers Association is sched- 
uled for New York City this year from 
September 21 to 24 at the Hotel Com- 
modore. Over 3,000 delegates are ex- 
pected to attend, which will make this 
year’s session the largest in the organ- 
ization’s history. One session of the 
convention will be devoted to a study 
of mortgage lending with Federal 
agency participation. The convention 
will also-feature a farm loan clinic and 
the premier of a new film entitled “The 
Road to Better Living.” 

B. B. Bass is expected to be elected 
president of the group, succeeding 
Walter C. Nelson. 

Robert Morris Associates. Bank loan 
officers and credit men from all sec- 
tions of the country are expected to 
attend the 45th Annual Fall Conference 
of Robert Morris Associates at the 
Edgewater Beach Hotel, Chicago, Illi- 
nois, October 4 to 7. Outstanding econo- 
mists and industrialists are scheduled 
to participate on panels and as speakers 
during the three-day meeting. 

Among the prominent speakers to be 
featured at the meeting are Lloyd L. 
Austin, president, Security First Na- 





L. L. AUSTIN L. A. JENNINGS 


tional Bank, Los Angeles, California; 
and L. A. Jennings, first deputy comp- 
troller of the currency, Washington, 
D. C. 

The 37th Annual Convention of the 
National Association of Bank Women is 
scheduled for Milwaukee, Wisconsin, 
from September 23 to 25, at the Schroe- 
der Hotel. Marie B. Loeber, cashier, 
Wisconsin State Bank, Milwaukee, is 
general chairman of the meeting. The 
convention committees are planning a 
well-diversified program, and nationally 
famous guest speakers, as well as 
prominent Association members are 
scheduled to speak. 

The National Association of Super- 
visors of State Banks will hold its 58th 
Convention at the Diplomat Hotel and 
Country Club, Hollywood-By-The-Sea, 
Florida, October 20 to 23. Prominent 
speakers from business, industry, and 
banking are to appear at the sessions. 

Mortgage, investment, finance groups. 
An action-packed program is in store 
for delegates to the National Consumer 
Finance Association Convention in 
Seattle, Washington, September 29 
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..- with the new 


“Thermo-Fax” Microfilm Reader-Printer 


Any filmed record is found quickly on the large, clear screen 
of the ‘“Thermo-Fax’’ Microfilm Reader-Printer. And legi- 
bility equals that of superior microfilm readers. But this 
versatile machine does far more than a mere reader to 
make your microfilm system more practical. 

Only the ‘“Thermo-Fax”’ Microfilm Reader-Printer also 
makes a sturdy work-size print of any microfilmed document 
in seconds! Yet this amazing machine costs little more 
than a good reader alone. 

To learn how this machine’s quick, inexpensive copies 
of microfilm records can speed work in such departments 
as bookkeeping, accounting and transit, mail the coupon 
below. Or call your local dealer. 
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Minnesota Mining and Manufacturing Company 
Dept. FBE-99, St. Paul 6, Minnesota 
Please send me facts on the new “‘Thermo-Fax” Microfilm 
Reader-Printer 
Name 
* Company 
THE TERM “THERMO-FAX" IS A 
REGISTERED TRADEMARK OF Address 
MINNESOTA MINING AND . 
MANUFACTURING COMPANY City Zone State 
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through October 2. Two big operating 
panel sessions will be featured at this 
year’s meeting. 

The Consumer Bankers Association 
will meet this year at the Warwick 
Hotel in Philadelphia, Pennsylvania, 
from October 14 to 17. General Conven- 
tion chairman is Lawrence J. McEvoy, 
vice-president, Central-Penn National 
Bank of Philadelphia. Among the out- 
standing speakers on the program are 
Casimir A. Sienkiewicz, Central-Penn 
National president, and Robert E. 
Slaughter, vice-president, McGraw-Hill 
Book Company, Incorporated. 

Like the F.P.R.A., the Investment 
Bankers Association of America will 
also hold its convention at the Ameri- 
cana Hotel in Bal Harbour, Florida. The 
dates of the meeting are from Novem- 
ber 29 to December 4. In addition to a 
number of prominent speakers, the pro- 
gram will also include committee re- 
ports. 

.  °¢ 


New Bank Building 


The First National Bank, Hope, 
Arkansas, held an open house to mark 
the completion of its new bank building 
recently. The building exemplifies the 
latest in modern bank design trends and 
features two main entrances and a 
drive-in window. 

The modernistic lobby, pictured 
above, contains eight tellers’ windows, 
to eliminate delays on busy days. The 
building also contains an up-to-date 








Modern building has community room for civic group meetings 


safe deposit vault and the bank has 
provided a free parking lot for use by 
its customers. 

One of the outstanding features of 
the new structure is a “community 
room” which seats 45 persons. Com- 
pletely air conditioned, the room is avail- 
able for use by all civic and community 
groups for day or night meetings. 
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A.B.A. Forms Committee 
To Fight Inflation 


In a major departure from its pre- 
vious policies, the American Bankers 
Association has launched a long-range 
program to mobilize public opinion to 
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YOU SAVE THRU — 
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Ask your distributor or write 


DURA-GRIP IN FLAT STYLE COVER 
This increasingly popular cover provides for 
standard ABA filler and separate register 
record.— Compact, neat, good looking. 
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2930 South Vail Avenue 
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combat inflation and promote economic 
growth. Announcement of the program 
was made by Lee P. Miller, A.B.A. 
president, and president of the Citizens 
Fidelity Bank and Trust Company of 
Louisville, Kentucky. 

The anti-inflation program will be un- 
der the direction of a newly-appointed 
Committee for Economic Growth With- 
out Inflation. The work of the com- 
mittee will be handled by staff mem- 
bers of the A.B.A.’s Economic Policy 
Commission, headed by Dr. E. Sherman 
Adams. Chairman of the new committee 
is Casimir A. Sienkiewicz, president of 
the Central-Penn National Bank of 
Philadelphia, Pennsylvania. 

Other committee members are: Ga- 
briel Hague, chairman of the finance 
committee, Manufacturers Trust Com- 
pany, New York City; Arthur F. Max- 
well, president of the First National 
Bank of Biddeford, Maine, and the 
Biddeford Savings Bank; William A. 
McDonnell, chairman, First National 
Bank in St. Louis, Missouri; William H. 
Neal, senior vice-president, Wachovia 
Bank and Trust Company, Winston- 
Salem, North Carolina; Roy L. Reier- 
son, vice-president, Bankers Trust Com- 
pany, New York City; and Jesse W. 
Tapp, chairman of the board, Bank of 
America, Los Angeles, California, and 
chairman of the Economic Policy Com- 
mission. 

Fulfill obligation. In explaining the 
Association’s departure from previous 
policies, Mr. Miller said, “In the past, 
the A.B.A. has concerned itself largely 
with educational and other services for 
its own members; with banking legisla- 
tion; and, to a limited extent with 
financial aspects of public policy, specif- 
ically, monetary and budget policy. We 
now feel, however, that to fulfill our 










C. SIENKIEWICZ DR. E. S. ADAMS 
























Burroughs Clearing House 

















ir MPIRING a close one on Satur- 
day helps many a banker 
make wiser decisions on Monday. 

That’s because taking part in 
things close to the community’s 
heart is a sure way for a banker 
to better know the people and 
their financial needs. 

In that way, a banker can have 
both the understanding and the 
insight to evaluate an individual’s 
financial problem, counsel local 
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A banker makes a decision 


h a financial leader first, your banker is likewise a man of community affairs 


businessmen, work wisely and 
profitably. 

In a nutshell, a banker has to 
be a civic doer as well as a finan- 
cial counsellor. By taking on com- 
munity responsibility and learn- 
ing what makes his neighbors 
tick, a banker makes his bank 
more useful every day. 

When all’s said and done, it’s 
usefulness that makes commer- 
cial banking so important to the 
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nation’s economy and the Ameri- 
can way of life. 
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HARTER C-100 


MODEL C-110 


SOLID 
HARTER 


QUALITY 


at low prices 


The Harter C-100 series is a refresh- 
ing change from the usual rule that 
low prices are achieved only by 
cheapening the product. The C-100 
combines low price with solid qual- 
ity. Harter-pioneered one-piece 
heavy gauge steel base. Seat cush- 
ion, 3 inches thick, of molded and 
‘cored virgin foam rubber that’s 
bonded with pure latex. Choice of 
high impact styrene, molded hard 
rubber or upholstered armbands. - 
You can sell cheaper chairs but 
they can lose you customers and eat 
up profits with service calls. Harter 
chairs are made “for keeps’’ and 
that points up the value of a Harter 
dealer franchise. 


executive armchair 


MATCHING SIDE ARMCHAIRS 


AND SIDE CHAIRS 


MODEL C-120 


HARTER CORPORATION, 933 Prairie St., Sturgis, Michigan 
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public responsibilities as bankers and 
citizens, we should broaden the range 
of our activities.” 

The Association’s program will be 
largely concentrated in two main areas: 
first in an educational program; .sec- 
ondly, in legislative activities. 

Educational aspects. In the realm of 
education, the A.B.A.’s role will be 
primarily to prepare educational mate- 
rials suited to a wide variety of audi- 
ences, and to promote their use both 
within and outside the banking indus- 
try. The association will explain the 
detriments of inflation to economic 
growth, point out its hazards and evils, 
combat the idea that creeping inflation 
may be inevitable or desirable, and 
spell out some of the most important 
things that need to be done to foster 
economic progress without inflation. 

Thus, the educational aspects of the 
program will deal largely with fiscal 
policy, monetary policy as an economic 


| stabilizer, and industrial wage and price 


policies. As regards the last area, the 
committee plans to ask the assistance 
of both organized labor and business. 

Political aspects. In the Federal legis- 


| lative field, the committee plans to take 
| an active interest in legislative propos- 
| als and congressional studies that have 
| an important bearing on price stability. 
| The approach in this area will be selec- 


tive, and any activity in this field will 
be closely coordinated with the A.B.A. 


| Committee on Federal legislation. 
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Bank Owns Valuable 
Old Gold Collection 


Two unique collections of gold coins 
and gold nuggets owned by The Bank 
of California were recently flown from 
San Francisco for display in the bank’s 
Portland office during the Oregon Cen- 
tennial celebration. 

The collections, valued at $27,500, 


| were delivered to the San Francisco 
| airport in two glass-covered cases by 


Brink’s armored car. One case contained 


| 53 privately minted gold coins worth 


$20,000, and the other held more than 


Valuable gold coins and nuggets 


Burroughs Clearing House 
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100 rare gold nuggets. 

“What makes the coin collection so 
valuable,” said Robert K. Jacques, 
assistant cashier and advertising man- 
ager, “is that it consists of privately 
minted gold pieces which have accumu- 
lated over the years since the ‘Gold 
Rush Days’ of 1849.” 

The most valuable coin in The Bank 
of California collection is a $10 gold 
piece struck off in 1850 by the private 
mint of Dubosq & Company of San 
Francisco. The rare coin now has a 
collector’s valuation of at least $5,000. 

In addition, there are also two $50 
gold pieces especially minted by the 
Government for the Panama Pacific 
Exposition in 1915. One of these coins, 
octagonal in shape, is valued at $2,200, 
and the other, a circular piece, is worth 
$1,850. It was the only time in history 
that the U.S. Mint has coined $50 gold 
pieces. 

The gold nugget collection is part of 
a discovery originally found in 1933 
in Ladies Canyon, Placer County, Cali- 
fornia. The nuggets were discovered by 
Rolland Le Bars, a former French sailor 
and pocket gold prospector. 

The total contents of the pocket dis- 
covered by Le Bars exceeded 260 ounces 
of gold. 

The collection now owned by The 
Bank of California contains 155 ounces. 
At the present market value of $35 an 
ounce, it would be worth $5,425. How- 
ever, due to the unusual conformation 
of the nuggets, they carry a collector’s 
valuation in excess of $7,500. 

In the picture on page 20, Mr. Jacques 
is shown explaining the coin display to 
an airline hostess and a Brinks guard. 


+ * * 


Bank Publishes Manual 
on Account Numbering 


The National Bank of Tulsa, Okla- 
homa, has recently published a manual 
on “Automation Numbering Proce- 
dures,” which gives other bankers con- 
templating the installation of elec- 
tronic equipment the benefit of the 
bank’s experience in establishing one 
of Oklahoma’s largest electronic book- 
keeping systems. 

After putting its new system into 
operation, the bank found that it had 
to answer many questions for visiting 
bankers. The bank’s bookkeeping and 
correspondent departments decided to 
publish the manual so that the answers 
could be presented in one volume. The 
booklet was published in the bank’s own 
print shop under the supervision of 
E. L. Stucker, senior vice-president. 

The manual is divided into two sec- 
tions. The first deals with the number- 
ing and check imprinting procedure, and 
the second discusses the actual instal- 
lation of the numbering system. The 
booklet also discusses the control main- 
tained over each step of the procedure. 

Because of the limited number of the 
manuals which were printed the bank 
is unable to fill requests for copies. 
However, interested bankers may re- 
ceive a copy on a loan basis by writing 
to the National Bank of Tulsa, 320 
South Boston, Tulsa 2, Oklahoma. 
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CORRESPONDENT 
BANKING SERVICE- 


our men make it a full-time job! 





At The First National Bank of Chicago, the 
men in Division F have one job—and one job 
alone: to serve more than 2,000 correspondent 
banks across the nation. 


This is a full-time job for the Division’s 
twenty-five men. Assigned to geographical areas, 
they understand the problems and can antici- 
pate the needs of local bankers. As a result, 
you get the finest, most complete correspondent 
service possible in Chicago. 


It’s an important point, for with the opening 
of the St. Lawrencé Seaway, Chicago, the indus- 
trial center of the United States, has become a 
major world seaport. Now, more than ever, it 
is vital to have close contact with and current 
information about financial and industrial ac- 


RAYMOND BECKER tivity here. 


Vice President and Cashi pn 
aia a a amaencal If you have not already done so, this is our 


invitation to establish a correspondent relation- 
ship with us. One of the men in Division F will 
be happy to explain the details at your conven- 
ience. Write us—or come in and see us at The 
Fontainebleau Hotel during the Miami Beach 
ABA Convention in October. 


The First National Bank 
of Chicago 


Dearborn, Monroe & Clark Streets . Building with Chicago since 1863 
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Henry Ford’s Old Bank 
Marks 50th Year 


The Highland Park, Michigan, branch 
of the Manufacturers National Bank, 
Detroit, marked its 50th anniversary 
last month with civic, industrial, and 
banking leaders taking part in the 
ceremonies. Time was rolled back half 
a century in styles, and autos, and the 
branch was decorated as it might have 
been when it first opened for business 
in 1909. 

The office has been at the same site 
where it was originally founded 50 
years ago as the Highland Park State 
Bank by the late Henry Ford and the 
late U.S. Senator James Couzens. The 
bank became the Highland Park office 
of Manufacturers National in 1933. The 
bank was started shortly after Henry 
Ford began production of the world- 
famous Model-T in Highland Park and 
many people famous in the automobile 
industry did business there. Among 
them were the Firestones, Dodges, 
Fishers, and executives of both the 
Ford Motor Company and Chrysler 
Corporation. 

In a speech marking the occasion, 
William Mayberry, Manufacturers Na- 
tional board chairman, recalled how 
the bank was closely allied with the 
automobile industry, and also how it 
played a big part in helping other in- 
dustries and business houses grow and 
prosper. 

To mark the celebration appropri- 


Early 20th century styles are recalled in bank’s celebration 


ately, the bank was decorated in typical 
1909 fashions. Among the exhibits in 
the lobby were a 1909 Ford, floral deco- 
rations popular 50 years ago, and a five- 
tier birthday cake. Employees were also 
dressed in authentic 1909 costumes. In 
the picture above are (left to right) 
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Pat Carsley, bank guard; Delphia Lam- 
berson, Sandra Prince, and Betty Rose- 
vear. 
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College Loan Plans 


Three more banks have joined the 
ranks of other financial institutions 
throughout the country that are cur- 
rently offering educational loan plans 
to the public. Manufacturers Trust 
Company, New York City, has recently 
announced an Education Loan Plan; the 
South Carolina National Bank, Colum- 
bia, has adopted a College Budget Plan; 
and the State-Planters Bank of Com- 
merce and Trusts, Richmond, Virginia, 
is now operating a College Tuition Plan. 

Generally, all of these plans are the 
same. The bank will loan a parent or 
guardian enough money to take care of 
four years or less of college education. 
This includes the price of books, tuition, 
and room and board. The parent or 
guardian in some cases can take six 
years to repay the loan. The loans are 
usually covered by life insurance so 
that the student’s education will not be 
interrupted in case the parent dies. 

The Manufacturers Trust plan, how- 
ever, is different to the extent that the 
bank will grant loans up to a maximum 
of $10,000 for education at any scholas- 
tic level. This includes primary, pre- 
paratory, high school, college, and post- 
graduate levels. The bank will loan the 
money to pay for education at any 
school, regardless of location. 
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Substitute Sign Attracts 
Crowds to Branch Opening 


When the newest branch of the 
Citizens & Southern Bank of Atlanta, 
Georgia, was ready to open for busi- 
ness, a curbside sign for the new office 
had not been erected. To solve the prob- 
lem of attracting attention at the 
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attract new depositors! 


Increase deposits, reactivate dormant 


Savings Incentive Program... 
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Each client’s credit file is complete 
and easy-to-refer-to in a 5-section 
Accobind® Credit File folder, in- 
dexed for Memoranda, Statements, 
Agency Reports, Inquiries, Miscel- 
laneous. (Other index guides avail- 
able on order for special applica- 
tions.) This folder is one of the many 
Acco filing aids specifically designed 
for banks. 


New instant binder for banks! 
Organizes important papers fast 
without marring. Grips at a touch 
of the finger—releases instantly, too. 
Accogrip* is ideal for daily and 
monthly reports, letters, statements, 
work sheets. Long-lasting genuine 
pressboard; letter, legal or special 
sizes. 
®Registered Trade Mark 
*TM pending 
For more ideas on up-to-date filing 
techniques for banks, ask your secre- 
tary to get Acco’s new booklet “Ideas 
That Save Time and Space” —free at 
better office outfitters, or write 


ACCO PRODUCTS 


A DrvisIon or NATSER CORPORATION 
Ogdensburg, N. Y. 
In Canada: Acco Canadian Co., Ltd., Toronto 
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Improvised sign attracts huge crowd to new branch opening 


branch, the bank rented an old Air 
Force PT-26 plane and simulated a 
forced landing in front of the branch. 
To add to the realism, smoke was 
emitted from the plane’s two cockpits. 

A traffic jam resulted around the 
bank the night before the opening, and 
the following day over 6,700 people 
registered for the branch’s grand open- 
ing door prizes. 


° e ° 


Thrift Week Date Set 


National Thrift Week will be ob- 
served this year from October 18 
through 24, according to Dr. Herman 
B. Wells, chairman of the National 
Thrift Committee. The theme for this 
year’s promotion is “Save—lIt’s the 
American Way to Success.” 

Dr. Wells urged all thrift institutions 
to participate in this year’s observance, 
adding that it is one time in which all 
those who encourage systematic savings 
can back local programs that are pro- 
moted nationally. 

Display materials developed for this 
year’s observance are printed in red, 
white, and blue. The materials include 
streamers, stuffers, ad mats, TV slides, 
editorial material, and speeches. 
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Home Improvement Loan 
Increase Foreseen 


Predictions that savings and loan 
associations will double their current 
annual rate of $500 million in property 
improvement loans were recently made 
by Norman Strunk, executive vice- 
president of the United States Savings 
and Loan League. Mr. Strunk pointed 
out that many savings associations have 
stepped up their lending for the repair, 
expansion, alteration, and moderniza- 
tion of existing houses to an unprece- 
dented level. 

He added that many institutions have 


recently entered the field for the first 
time and are beginning to build up a 
business in unsecured home improve- 
ment paper. He also predicted that the 
savings and loan industry will soon 
become the leading factor in home im- 
provement loans. 

In order to assist its members in 
expanding their home improvement ac- 
tivities, the United States League has 
prepared a pamphlet which lists the 
five types of loans that are available 
to customers and also provides other 
information about home modernization 
planning. 

* ° * 


Unusual Bank Advertising 
The Peoples Trust and Savings Bank, 
Goodwater, Alabama, has come up with 
an effective and different way of adver- 
tising its services to customers. The 
bank uses its multigraph machine to 
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... when you request a review of your bank’s 

investment portfolio. This service represents only one of 
the many ways in which Hanover correspondents benefit 
from their association with us. Write or phone today for 
complete information about Portfolio Review, or any of 


our other convenient correspondent services. 


Complete your set of correspondent services... 
Add more value, too . 
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print advertisements on the back side 
of its statement sheets. 

According to B. A. Wright, vice- 
president and cashier, the bank has 
received many favorable comments 
from customers since it started using 
this type of advertising. In order not 
to overdo a good thing, the bank plans 
to alternate the printed statement 
sheets with regular advertising stuffers 
every other month. An example of the 
front and back of one of the bank’s 
statements is shown on page 26. 
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Stroller Fleet Promotes 
Downtown Shopping 


A “stroller fleet” for the use of 
young mothers with babies has been 
put into operation by the National Bank 
of Tulsa, Oklahoma. The mothers can 
use the strollers free of charge while 
they shop anywhere in the downtown 
Tulsa area. The strollers carry the mes- 
sage, “Compliments of National Bank 
of Tulsa while you park and shop.” 
Thus, the bank’s name is literally 
pushed all over town. 

Initial reaction to the promotion was 
so enthusiastic that the bank added two 
more strollers to the fleet shortly after 
the program was inaugurated. The bank 
. has been very pleased with the response 
to its stroller program and believes 
that it is one practical way for a bank 
to take the lead in making it easier and 





“Mobile” promotion wins maternal friendship for Tulsa bank 


more convenient for more people to 
shop downtown. 

In the picture above, Tommy Woods, 
Jr., the very first passenger to ride in 
one of the strollers, is shown shortly 
after he was placed in the vehicle by 
his mother. Mrs. Woods had been trying 
to get her own stroller out of the car 
and was grateful for the bank’s offer. 





IN BALTIMORE 


FIDELITY- 

BALTIMORE 
NATIONAL 
BANK 


CAPITAL FUNDS IN EXCESS OF $19,000,000 
Main Office: Baltimore & Light Sts. 


Member: Federal Deposit Insurance Corporation 











Reference Aid for 
Swimming Pool Financing 


Banks and other financial institutions 
considering the field of swimming pool 
financing may be interested in obtain- 
ing a copy of the book, “Modern Swim- 
ming Pools of the World,” published by 
the National Pool Equipment Company. 

The book is lavishly illustrated with 
pictures of all types of swimming pools, 
both indoor and outdoor, and special 
diving and instructional pools. One 
section of the book contains plans 
which give details of construction for 
the various types of pools illustrated. 
Another section gives technical details 
of individual pools. 

Copies of the book can be obtained 
from Robert O. Hyde, vice-president, 
National Pool Equipment Company, Lee 
Highway, Florence, Alabama, at $10 
each. 


All types of pools are featured 
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4 Now you can get fast, dependable ~< 
f Title Service in 30 California Counties with just  ‘ 























Over 92% of California property owners can now have their property 


y- rights protected by Title Insurance and Trust Company, its subsidiaries 
” and affiliate companies. Now when you want title service in any of the 

al 30 counties served by Title Insurance, its branches, subsidiaries or 

he affiliate companies, simply call the title company in your county and 

o place your order. The experienced title specialist there will handle 

d. the whole transaction for you... get it started faster, closed sooner. 

Is Take advantage of this new, faster, streamlined service. It’s 

od provided at no extra cost by T.I.—the world’s largest title company, 

it, serving California property owners for over 65 years. 

* TITLE INSURANCE AND TRUST COMPANY ...serving Inyo, Kern, Los Angeles, 


Mono, Orange, San Luis Obispo, Santa Barbara, Tulare and Ventura counties. 


CALIFORNIA PACIFIC TITLE INSURANCE COMPANY DIVISION ...serving Alameda, 
Contra Costa, Fresno, Marin, Sacramento, San Francisco, San Joaquin, 
San Mateo, Santa Clara and Santa Cruz counties. 

PIONEER TITLE INSURANCE COMPANY ...serving Imperial, Riverside and 

San Bernardino counties. 


UNION TITLE INSURANCE COMPANY ...serving San Diego county. 


AFFILIATE COMPANIES...Calaveras County Title and Guaranty Company serving 
Calaveras county; Land Title Company serving Glenn county; Mid-Valley Title and 
Escrow Company serving Butte county; Monterey County Title and Abstract 
Company serving Monterey county; North Valley Title and Escrow Company 
serving Shasta county; Sonoma County Land Title Company serving Sonoma 
county; and Northern California Title Company serving Tehama county. 


Title Insurance Q) and Trust Company 


Assets over $70,000,000 


433 SOUTH SPRING STREET, LOS ANGELES 54 «+ MAdison 6-2411 


Title Insurance and Trust Company operates through branches, affiliates and subsidiaries in 30 California counties, and 
through other subsidiary companies, offers complete title service throughout the states of Nevada, Oregon and Washington. 
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Burroughs On-Premise and Off-Premise Burroughs 
Printing Facilities en Sorter-Converter 


Burroughs 
Proof Encoder 
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COMPUTERS—ONLY BURROUGHS CORPORATION 
BRINGS YOU ALL-INCLUSIVE MICR* SYSTEMS 


Burroughs Electronic Computer 


Burroughs Corporation is ready any time you are to assist you in making full 
automation a reality in your bank. 


Here is single-source responsibility for all aspects of bank automation—docu- 
ment preparation, processing and accounting. A single source for the most 
advanced equipment and services, such as: 


A heavy-duty imprinter that provides precision printing, on premises, of 

conventional or magnetic ink characters @ A nation-wide network of plants 

for off-premise printing of checks @ An amount printer that provides amount 

and/or account number printing with duplex accumulation e A proof encoder f 
that incorporates amount printing with single-point sorting @ A sorter-con- | 
verter that sorts items at the unmatched rate of 1,500 a minute as well as edit- 

ing, listing, totalling and converting to magnetic tape for computer input 

e And to complete this automation process, Burroughs proven computer 

systems, including the giant-capacity 220 in the medium price range. 


Here is professional counseling: Burroughs Systems Counselors and Technical 
Support Group, trained in the new technologies. This experienced group will 
assist you all the way—through your systems planning, account numbering, 
equipment installation, personnel training and customer education. 


Here, too, is the new Burroughs Guaranteed Trade-In Allowance Program 
to help protect your investment in currently deliverable machines and systems 
which you install for interim use while planning your MICR program. 


Talk it over with a Burroughs Systems Counselor. Call our nearby branch. Or 
write Burroughs Corporation, Financial Sales Department, Detroit 32, Mich. 


*Magnetic Ink Character Recognition 








a Burroughs Corporation 
2 “NEW DIMENSIONS / in automation for banks of every size” 
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Country Banker Finances $2 Million in Farm Equipment Loans 


By Ruel McDaniel 








Twenty-four years ago, M. I. Bozka, 
president of the Peoples State Bank, 
Hallettsville, Texas, wrote out a check 
for $36,000 and gave it to a pioneer 
farm equipment dealer in his com- 
munity. The check was to cover a group 
of over-due notes the dealer had from 
farmers in the area who had not been 
able to pay on their equipment because 
of bad crop years. 


That was Mr. Bozka’s initiation into 
farm equipment financing. Some of the 
farmers were not able to retire their 
notes for four or five years, but even- 
tually everybody paid up, and the bank 
didn’t lose one cent on its initial invest- 
ment. Since then, Mr. Bozka’s bank has 
financed over $2 million worth of farm 
equipment and the total loss from these 
loans has been $42. 


After the initial $36,000 investment, 
Mr. Bozka continued to finance $150,000 
annually in notes for the dealer. He 
also let it be known that the bank was 
receptive to the same kind of deals 
with other farm equipment dealers, and 
today nearly every dealer in the bank’s 
area finances his equipment through the 
People’s State Bank. 


Based on trust. Mr. Bozka’s rela- 
tionships with the dealers are based on 
trust. He does not require the dealer to 
cosign a farmer’s note. “We have a 
simple understanding,” he says, “that 
when a piece of equipment must be re- 
possessed, the dealer will take it, repair 
it, and sell it for us, turning over the 
proceeds from the deal to satisfy the 
note.” 


If the dealer fails to sell the re- 
possessed unit for as much as is due on 
the note, obviously he is expected to 
make up the difference. However, the 
bank charges the dealer no interest 
during the period between the time of 
repossession and resale. 


Mr. Bozka (left) discusses problem with dealer, Gene Hajek 


In most cases, however, the dealer 
actually makes a profit from the trans- 
action, which he is allowed to keep. 
Last year, for example, the bank re- 
possessed a tractor at the farmer’s 
request and several farmers offered to 
buy it from Mr. Bozka. 


The amount due on the tractor was 
$1,400, and the highest offer the bank 
received was $1,200. When the dealer 
took over the job of selling, he spent 
less than $50 touching up the tractor, 
and sold it for $2,700. 


Six per cent interest. New equip- 
ment notes draw straight six per cent 
interest. The bank requires the dealer 
to collect one-third of the price of the 
implement at the time of the sale. The 
balance is due in two equal payments, 
with the final installment due in two 
years. 


“Of course, we don’t stick strictly to 
these terms,” Mr. Bozka admits. “We 
don’t particularly care if a farmer re- 
quires three years or even four to pay 
off his tractor, as long as he pays some- 
thing each time a payment is due. We 
do find, however, that the two-year 
maximum required in the note helps to 
impress the farmer with his obligation 
to pay, if possible, in the time that is 
stipulated. 

“Thus, if he has the money, the 
farmer pays on time, rather than buy- 
ing a new car or other things with the 
assumption that he can meet the farm 
equipment note a year or two later. In 
other words, if the farmer is prosper- 
ing, he pays off his notes as they come 
due. If he has a poor crop and finds it 
difficult to meet his obligations in full, 
we are willing to make individual ar- 
rangements with him and extend his 
payments to fit his circumstances.” 

Repair jobs. In addition to new equip- 
ment financing, the bank also finances 


Dealings based on mutual trust have helped to increase bank’s financial activities 





Mr. Hajek (right) explains deal to farmer 


major repair jobs on a farmer’s old 
equipment. If the farmer’s_ tractor 
needs an overhauling but he does not 
have the money to pay for it, the dealer 
will accept the job and take a mortgage 
on other property to secure the ac- 
count. The farmer signs the note for 
the full amount of the repair job, and 
the note is payable at a time which 
usually coincides with the customer’s 
crop income. 


The bank accepts repair notes for as 
little as $75, but charges eight per 
cent interest on all transactions under 
$100. So far, no dealer who has financed 
repairs through the bank has had to 
assume a repair note. 


Mr. Bozka didn’t enter the farm 
equipment business on a blind impulse. 
He was a farmer before he was a 
banker, and probably knows more about 
power farming than most other farmers 
in the area. He presently owns an 1,100 
acre farm which serves as a proving 
ground for new farm equipment. Other 
farmers respect his judgment because. 
they know that he is experienced both 
as a farmer and a banker. 


*He bought and used the first tractor 
in the county back in 1924. He knows 
farm machinery and how to make it 
last. In fact, he is still operating a 
tractor that he bought for his farm 
27 years ago. By his example, he has 
shown farmers in the area the ad- 
vantages of maintaining equipment 
properly to avoid needless and wasteful 
expense. 


Farm equipment dealers in the area 
are happy with the financing program 
the bank has set up. Gene Hajek, one 
of three brothers who operate the 
Hajek Equipment Company in Halletts- 
ville, is well satisfied. “Our arrange- 
ment with the bank solved our most 
difficult management problem,” he said. 
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America reaps what Bank Loans sow 


These are “‘moving”’ pictures. Pictures of an economy 
on the move. They’re “talking” pictures—the mighty 
throb of the motors speaks for a dynamic America. 
International Harvester made the machines. American 
Bankers have helped make them the tools of independ- 


INTERNATIONAL HARVESTER Ff 


September, 1959 


ence. For without financial assistance ownership of 
these machines would often be impossible. 
International Harvester salutes American Bankers 
for their sound, progressive financing help . . . for their 
part in powering the wheels that help our world go’round! 
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Television Spelling Bee Solves Bank’s Budget Problem 


By Paul Boltz 


Director of Public Relations, Merchants Trust Company, “Muncie, Indiana 











It is common knowledge that televi- 
sion has produced tremendous results 
for many national advertisers. How- 
ever, the local advertiser, such as a 
bank, has been confronted with the 
problems of using this medium ef- 
fectively within reasonable budget limi- 
tations. 

Merchants Trust Company (combined 
commercial and trust assets of $45,000,- 
000) has advertised with our local tele- 
vision station since its beginning a 
little over six years ago. 

Our advertising efforts until two 
years ago consisted of spot announce- 
ments and the sponsorship of a late 
evening newscast once a week. While 
these proved to be satisfactory as far 
as they went, the cost of increasing 
this type of coverage prevented us 
from obtaining the sponsor identifica- 
tion desired. In the late summer of 1957, 
a representative approached us with 
the idea of sponsoring a local spelling 
bee. 

Three reasons. This appealed to us 
immediately for three reasons: 1) It 
was new in this area with a local, 
special interest appeal that would 
favorably compete with the program- 
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ming from Indianapolis. 2) It was 
directed toward youth whose early edu- 
cation in banking would prove profitable 
in the years to come. 3) It would pro- 
vide sponsor identification at reasonable 
expense. 

Each week students from a different 
school appeared with a teacher from 
that school responsible for selecting the 
students and conducting the spelldown. 
The programs began in November and 
continued into spring. Eighteen schools 
participated in the first series and 
last year, as a result of two school 
consolidations, sixteen weekly spell- 
downs were aired. The television studio 
was arranged to simulate a classroom, 
and the same format for the Merchants 
Trust Company Spelling Bee was used 
each week. The bank gave every 
participating student a small prize and 
each weekly winner a $20 savings ac- 
count. 


A championship spelldown culminated 
each series with the weekly winners 
competing for the title. Prime evening 
time was secured for these hour-long 
telecasts. Two faculty members from 
Ball State Teachers College served as 
spelling master and judge. Commercials 
on the championship programs were 
kept to a minimum, and a college sing- 
ing group provided musical interludes 
to add variety. 


Prizes for title. A trophy and a $25 
Christmas Club account accompanied 
the title. Each finalist took home a 
framed citation of accomplishment. The 
news media gave fine coverage of the 
championship event. 


Unlike the general type of television 
program, this spelling bee series drew 
a captive advertising audience each 
week. That is, each participating 
school supplied an interested audience. 
School newsletters and bulletin boards 
often carried items about the spelling 
bee. All of these factors helped to 
arouse interest in the program. In ad- 
dition families in the school area 
tuned in to see their friends, neighbors 


or just because the program featured 
their school on television. 

During the two year run of the pro- 
gram, 426 students participated in the 
spelldowns. Using a conservative esti- 
mate of three to four relatives viewing 





Prizes help create student interest 


Author (right) presents award 


per student, plus friends, school person- 
nel and interested families, a sizeable 
audience was directly attracted to the 
show. Furthermore, the Videodex rating 
service reports that the program 
enjoyed a 23 per cent share of sets in 
the entire Muncie area. 

We are confident that new business 
has resulted from the spelling bee 
series. It is also gratifying that 85 per 
cent of the weekly winners are main- 
taining their savings account prizes 
with a 25 per cent increase over the 
original balance. This advertising ex- 
penditure, amounting to 12 per cent of 
our budget, has proved to be a good 
investment; and as we appraise our 
advertising program this fall, it is 
more than likely that we again will 
sponsor this special interest feature. 


Eager contestants concentrate on spelling difficult word 
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Burroughs Clearing House 


A FAVORABLE EXECUTIVE IMAGE projects a favorable company image. 
Stow ¢ Davis furniture makes a valid contribution 


to the image of executive competence. A pleasing one, too! 3% 
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GRAND RAPIDS 2, MICHIGAN 
MANUFACTURER MEMBER | ‘i’ 


EXECUTIVE FURNITURE GUILD OF AMERICA 





* It will be a pleasure to send you our attractive brochure. Please write 23 Summer Ave., N. W., Grand Rapids 2, Michigan 





More Building Ideas from New and Remodeled Banks 


Popularity of glass walls, contrasting building materials, sun screens seen in construction 





Traverse City, Mich. This striking contemporary build- Salem, Ore. A butterfly roof catches the eye when viewing 
ing with its background of cool shade trees is the home the University branch of the United States National Bank 
of the new Munson office of the Peoples State Bank. of Portland. Two walls are buff-colored stone with the other 
Stone, brick and glass contrasts add to attractiveness two walls of concrete panels and large areas of glass 


- 


Bank Building Corporation of America 
Lexington, Tenn. Clean contemporary styling makes the Casselton, N. D. Use of projected aluminum grillage 
new home of the First National Bank. Brick veneer blends enabled the Casselton State Bank to screen the original 
with the grid wall of plate glass and porcelain enamel. top half of their older building during a remodeling pro- 
Entrance canopy, also protects night depository facility gram at the bank. Aqua ceramic tile encases lower half 


Bank Building Corporation of America 
Columbus, Ga. Effective use of a solar screen is a feature Stuttgart, Ark. A former automobile agency was trans- 
of the new Cross Country Plaza office of the Fourth Na- formed into an attractive home for the Farmers and 
tional Bank. Building construction is of buff colored brick, Merchants Bank. Vinyl coated brick and porcelain 
huge spans of glass, and the screen is of buff tile enamel panels were used to add modern look 


= . aT 


Grand Rapids, Mich. The new Alger Heights office of Hackensack, N. J. A blending of modern and colonial archi- 
the Union Bank and Trust Company features a re- tectural design has been used to construct the new Fair- 
cessed front entrance, providing a landscaped court mount office of the Hackensack Trust Company. Facilities 
area. Back and front walls are virtually all of glass include a drive-in unit and lighted night depository 
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Multiple Drive-in, Walk-Up Windows Theme of New Buildings 


More and more customers transact business at bank without entering the building 


Little Rock, Ark. Sixteen cars can be accommodated in- 

side the new motor bank building of the Worthen Bank 

and Trust Company. Seven “step-out” teller’s stations 
and a sidewalk teller’s window have been included 


Bank Build Z Dotporation of America 


Ashland, Ky. Three drive-up units and a sidewalk 


teller’s window have been included in this new building 
addition at the Second National Bank. A 21-car park- 
ing lot has also been added at the bank 





Erie, Pa. Two island drive-in stations plus a station in the 

main building have been added at the Security Peoples 

Trust Company’s State at 18th office. Continuous building 
overhang protects motorists at the stations 


ing Corporat: 
Waukegan, Ill. Designed for the convenience of the motorist shopping in the shopping center in which the Little 





Bank Building oiecpapelten of America 
Akron, Ohio. Four drive-up windows have been installed 
in the island unit at right, and a fifth window is in the 
main building of the Bowery office of the Dime Bank. 
Note wide driveway for easy traffic flow to island 


Sterling, Ill. Remodeling at the Central National Bank in- 

cluded the construction of a sidewalk teller’s window, and 

two drive-in windows. Note island type window located in 
front of first window located in the bank building 


Bowling Green, Ky. Two drive-in windows and two 
walk-up windows have been included in this modern 
new motor bank branch of the Bowling Green Bank 
& Trust Company. Overhang is extended over stations 


Bank Build America 


Fort Bank & Trust Company is located, the building offers two easily accessible drive-up windows and a sidewalk 
walk-up facility. One window is set back from the second teller facility to provide easy traffic flow. Attractive bank 
building is finished in brick, aluminum and plate glass 
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Tailor-made service 


If one of your banking problems (and who 
hasn’t had a problem at one time or an- 
other) seems to be different from anybody 
else’s, call in one of First Pennsylvania’s 
officers. Our men are not only thoroughly 
trained “by the book,” but they also have 
experience, imagination, and resourceful- 
ness. If we don’t have an already tested 


Serving more people more ways 
than any other Philadelphia bank 





Member Federal Deposit Insurance Corporation 

























solution, our officers will create one for any 
problem you may have. 


This know-how is yours for the asking. 
Just write, phone (LOcust 8-1700) or come 
in yourself to our Main Office, 15th and 
Chestnut Streets. Everybody in Philadel- 
phia knows where that is. Be glad to see 
you there. 


Banking and Trust Company 


Banking since 1782 





First Pennsylvania 
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MONTHLY PAYMENT PLAN 


Businessman discusses loan with interviewer 
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SMALL BUSIVESS LENDING 


The bank’s 31-year experience has been so good that terms have 
been stretched to GO months, maximum amounts raised to $50.000 


NSTALMENT lending to small 
business is good business. 

At First National City Bank’s 
personal credit department, we back 
this statement with 31 years’ experi- 
ence in dealing with the small busi- 
nessman. The successfully broadened 
scope of our Monthly Payment Busi- 
ness Loan Plan is seen in the regu- 
larly increased maximum loan limits, 
which have risen from $1,000 to 
$50,000, and in maximum terms that 
have lengthened from 12 months to 
60 months, in this 3l-year period. 
Under this program, to-date we have 
made 100,750 monthly payment busi- 
ness loans, totaling more than $191 
million. Moreover, these figures do 
not include over 75,000 business loans 
to veterans, totaling another $165 
million, under the Servicemen’s Re- 
adjustment Act of 1944; nor an un- 
tabulated amount of property im- 
provement loans for buildings used 
for business purposes. 
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By 
J. ANDREW PAINTER 


Vice-President 
The First National City Bank, 
New York, New York 


While our personal credit depart- 
ment has been making small business 
loans since the inception of the de- 
partment in 1928, possibly the one 
area of success that has done more 
to sell bank management on the 
soundness of small business lending, 
for amounts larger than the usual 
personal loan limit of $5,000, has 
been the satisfactory record with 
G.I. business loans. These business 
loans were made for nearly every 
purpose imaginable, and while they 
only averaged about $2,200, the 
amounts ranged from a few hundred 
dollars to tens of thousands in some 
instances. 

Claims on the insurance for losses, 


provided by the Veterans Adminis- 
tration, have totaled 1.5% of the 
total loans made—considerably less 
than the 15% insurance account 
credit set up by the V. A. for each 
lender as a possible percentage of 
claims on such loans. National fig- 
ures published by the Veterans Ad- 
ministration as of June 30, 1959, in- 
dicate that all lenders made 233,760 
business loans under the V. A. in- 
sured loans program, totaling $651,- 
013,371; with claims paid totaling 
$15,709,038, representing 2.4% of 
the total amount of loans made. 

In addition to monthly payment 
business loans and G.I. business loans, 
we extend credit for the financing 
of apartment house improvements 
and the purchase of apartment house 
appliances, as well as FHA property 
modernization loans for business 
properties. Neither of these cate- 
gories is included in our volume fig- 
ures on small business loans, but both 
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J. ANDREW PAINTER 


Cites benefits and pitfalls 


definitely do serve small business. 

In all, our small business loans ac- 
count for about 5 per cent of the total 
number of transactions on the books, 
and about 12 per cent of the total 
amount outstanding in the personal 
credit department. 

The small business lending pro- 
gram, then; is an important part of 
our overall personal credit depart- 
ment operation which, since May 4, 
1928, has approved over nine million 
requests for credit, for a grand total 
of nearly $414 billion. Total out- 
standings now number 557,000 loans, 
with a total of $331 million in unpaid 
balances. To-date, the net amount 
charged-off for losses, represents less 
than 14 of one per cent of the total 
amount of loans. 

Our faith in instalment loan bor- 
rowers has been particularly justified 
in the case of those customers who 
have received business loans. Con- 
vinced of the fact that what helps the 
retailer, the small manufacturer and 
the small service organization, helps 
the city and ultimately helps the 
bank, our lending policies have been 
very liberal in granting credit to new 
business ventures. As stated earlier, 
the success of our overall experience 
with returning veterans further en- 
couraged our efforts to serve the man 
seeking a business of his own. 

Our profitable business loan pro- 
gram has been built on the person 
who wants to buy and run his own 
delicatessen or taxicab; the medical 
or dental school graduate who must 
purchase equipment to start a prac- 
tice; or the small grocery store or 
factory owner who can specialize in 
superior services. Instalment credit 
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has enabled tens of thousands of 
these independent businessmen to 
take advantage of business oppor- 
tunities, and to repay their loans out 
of income and profits, over a period 
of months or years. 

Word-of-mouth advertising has 
been the biggest single promoter of 
our business loan program. Prompt 
attention to loan applicants, we be- 
lieve, has been instrumental in keep- 
ing this word-of-mouth publicity 
favorable to the bank. We want our 
prospective customers to know that 
we have established a specialized de- 
partment to meet their needs, and 
that we are aggressively interested 
in their business, regardless of the 
size of loan. 

The discount rate per. $100 per 
year, on loans in amounts under 
$5,000 and for terms of 36 months or 
less, is $4.25, including group credit 
life insurance on the owner—the 
same rate is charged on personal 
loans under the applicable banking 
statutes. On loans of from $5,000 to 
$50,000, the discount rate graduates 
down from $3.33 per annum per $100 
for a 12-month loan, to $2.78 per an- 
num per $100 for loans to be repaid 
during a 60-month term. 

Since we segregated business loans 
from other personal credit transac- 
tions in 1935, we have been building 
a staff of experts and a fund of val- 
uable experience, which enables us 
promptly to evaluate small business 
credits and information about man- 
agement and markets peculiar to all 
kinds of businesses. 

A sizable number of the more than 
1,300 members of 
our personal cred- 
it department de- 
vote their time to 
the servicing of 
our small business 
loan accounts. 
The ’round-the- 
clock operations 
of our central of- 
fice for this de- 
partment, in 
many cases pro- 
vide one-day loan 
approval service, 
depending upon 
whether the cus- 
tomer was previ- 
ously known to us 
and the purpose 
for which the 
loan is being 
made, such as the 
purchase of an 
automobile or 
truck. 

Applications for 
loans may be made 
at any one of our 
78 New York 


City branches. The applications are 
forwarded daily to the central office 
of our personal credit department. 
The night crew then prepares the 
make-ready work on the applications. 
This work includes a check of prior 
bank loans with the applicant, and 
the necessary paper work to set up 
the loan. All applications for the pre- 
vious day are placed on the desks of 
investigators the following morning. 
Once the forms have been checked 
for the credit rating of the applicant, 
they are referred to the special lend- 
ing committee established to approve 
business loans. Applications for loans 
above a certain amount are addition- 
ally credit-approved by the local 
branch management. Approval by the 
committee sends the application, in 
most instances, on to a special closing 
section. Here questions relating to 
titles, leases or any other special cir- 
cumstances are investigated and ex- 
plained in the presence of the buyer 
and seller, if any, before the loan is 
consummated. 


HE average term for small busi- 
ness loans now on the books is 


24 months. The department now has. 


some 15,000 business loans on the 
books, including G.I. business loans. 
Net losses on the monthly payment 
business loans have amounted to 
some %gths of one per cent of the 
total amount loaned over the last sev- 
eral years. 

In breaking down the monthly pay- 
ment business loans, we find that 56 
per cent of our loans are made to 
individuals and partnerships, while 


Special committee passes on business loans 
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the remaining 44 per cent are made 
by corporations. Of these loans made 
to individuals and partnerships, 60 
per cent fall in the $5,000 to $7,500 
category; 20 per cent are in amounts 
from $7,500 to $10,000; and the bal- 
ance are in amounts over $10,000. 
Only 33 per cent of the loans to cor- 
porations, understandably, fall in the 
$5,000 to $7,500 class, while nearly 
50 per cent are for sums in excess of 
$10,000. 

In a breakdown of loans by types 
of business, the following percent- 
ages obtain: business and personal 
service 29%; retail merchandise 
23%; retail food 14%; manufactur- 
ers 12%; trucking 7%; professional 
4%; wholesale jobbers 4%; taxis 
4%; automotive service and equip- 
ment 3%. 

A typical example of a loan request 
being received today would be one for 
an automatic laundry. The growing 
popularity of these self-service laun- 
derettes that are lined with coin-op- 
erated washing machines and dryers, 
would seem to assure the success of 
these businesses even by those per- 
sons who have had little business ex- 
perience. Nevertheless, important 
factors to be considered are suitable 
location, proper managerial capac- 
ity, adequate capital and reasonable 
equity. An average cost to set up a 
launderette would be $20,000. This 
amount would include $12,000 for 
equipment, and $8,000 for leasehold 
improvements. If the owner can raise 
the money for the property improve- 
ments, the bank can generally grant 
him the remaining credit needed, 
with chattel mortgage liens on the 
appliances for security purposes. 

Another popular single-owner 
business is the mobile soft ice cream 
vending unit. With several sound 
contractual plans now available be- 
tween the buyer of the unit, the man- 
ufacturer of the unit, and the sup- 
plier of the ice cream mix, the bank 
can usually finance a large part of 
the $12,000 investment necessary to 
start in business. 

The only pitfalls or troublesome 
areas in lending to the small business- 
man might arise from inadequate in- 
formation, and improper appraisal 
of the credit aspects and prospects 
for prompt repayment in accordance 
with the payment schedule. Most 
bankers are aware of the need for 
caution in this respect in the or- 
dinary handling of business loans. 
Essentially, monthly payment busi- 
ness loans can be more readily ap- 
proved on the basis of the income 
prospects, rather than relying solely 
on the net worth of the business. 

Requirements as to owner-equity 
depend on the nature of the business 
and the purpose of the loan. Where 


September, 1959 









































re nda np 2 000 _s 

44 “Notes payable for merchamilise oe B 

soeeed] * ACCORD POY RINE rentenimseneie. orenlinss -aeabengen +5, 060° : 
Payable to officers, stockhablers and thet nb... a 

Md Payable for cates, wncnme and other tants... 580. 


ss "is a — 
00. TOTAL CURRENT LIABILITIES. Sar Lu 
























































Foggy howe yet 


FAL NAAR SE 


wire the carret 


Nevinens. ee ME 3 Furniture 


pate: —_duly.12, 


PLS Sup Rew $51.55 





from the badhs of the cpelersnemest aml 


Corpuratinns. Vasineroboy, at Trak Seytey 


'y dloha M. Mille - Sole Owner. 


‘Titles 
uvsncess avpngss, 100Southern Blvd, Bronx 59, NY 


Committee okay sends application to special closing section 


equipment such as a delivery truck is 
involved, a chattel mortgage on the 
truck is adequate collateral, provid- 
ing the borrower indicates the ca- 
pacity for handling the monthly pay- 
ments. In many instances, a loan can 
be made solely on the signature of 
the borrower. 


HE future of small business lend- 
ing, as well as for all areas of in- 
stalment lending, appears to call for 
a period of unprecedented growth. 
The three factors of increasing pop- 
ulation, economic growth and chang- 
ing money habits of the American 
consumer, assure an expansion of 
credit needs. Consumer credit itself 
has certain built-in safety controls 
that form the basis for a sound pro- 
gram for the prudent lender. 
Commercial banks continue to be 
the principal source of credit for 


small business, as well as medium- 
and large-size business. 

The foregoing remarks do not tell 
the entire story of our bank’s par- 
ticipation in small business credit, 
either in the personal credit depart- 
ment or at the local manager’s desk 
via traditional commercial banking 
facilities. Since appliance sales are 
usually financed by banks, and the 
proceeds of most personal loans and 
Ready-Credit checks are used for the 
purchase of automobiles, washing 
machines, television sets, radios and 
other consumer durable goods, the 
retailer is relieved of the enormous 
credit and administrative burden he 
would have if he extended the credit 
himself and carried such accounts on 
his own books. This, I believe, is the 
greatest contribution consumer in- 
stalment credit has made to small 
business and the American economy. 
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W. W. Campbell provides a living example 
of how much a banker can mean 


to a community’s well-being ‘ 


Hall-a-Century 0 


COUNTY BANK LEADERSHIP 


66 ONE-TIME farm boy whose 
counsel is valued in the high- 
est government circles,” is the 

way in which one biographer has re- 
ferred to William Wilson Campbell, 
board chairman and chief executive 
officer of the National Bank of East- 
ern Arkansas, Forrest City. And cer- 
tainly the counsel of this 50-year 
bank man has helped to up-grade the 
economy of the Forrest City area, 
improve the production efficiency on 
farms throughout Arkansas, and fo- 
cus nation-wide attention on the need 
for a virile farm economy. 

In his 70 years, this affable com- 
munity leader learned first about 
farming, and secondly about bank- 
ing. Since then, his major interest 
has been to learn more about farm- 


Inspections keep him abreast of farm progress. 


By 
NORMAN E. DOUGLAS 


Associate Editor 
Burroughs Clearing House 


ing and more about banking so that 
services by and for both industries 
can be constantly improved. 

This knowledge of agriculture and 
the credit needs of farmers has led 
him to evangelize in two areas. Of 
paramount importance to Mr. Camp- 
bell has been the advancement of 
local farm prosperity by getting farm 
owners to recognize the need for crop 
diversification and soil conservation. 

Of equal concern is, the making of 
loans, and the furnishing of credit 
to farmers, for extending credit is 
the life-blood of a bank. 


On the farm, as in his bank, Mr. Campbell lends willing ear to problems of his customers 










Financing area projects also keeps him on a busy schedule 





“Proper credit extension is one of 
the most necessary factors in the 
farm program,” Mr. Campbell em- 
phasizes. “It has been essential in 
the prosperity that farmers have en- 
joyed, for certainly credit is neces- 
sary in improving farms, and in 
making them productive.” 

As success is largely dependent on 
management and judgment, a funda- 
mental need in making loans is the 
knowledge of the people and their 
capabilities. And Mr. Campbell 
knows the people of his section. 

This knowledge of the customers 
with whom he is dealing, plus a re- 
markable insight into their capabili- 
ties form a significant factor in the 
extension of credit; and this skill in 
discernment of abilities is a distin- 
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Magazines, newspapers high- 
light an active bank career 


guishing trait of this nationally 
known banker. 

At all times, Mr. Campbell stands 
ready to give counsel and advice, and 
to work out a financial program 
through credit extended by the bank. 

In fields where the continual plant- 
ing of cotton year after year had so 
depleted the land 25 years ago that 
yields barely exceeded 200 pounds of 
lint per acre, vigorous plants now 
yield nearly 700 pounds of lint per 
acre. While government controls 
have greatly reduced cotton acre- 
ages, modern production methods 
and enriched soils now produce more 
cotton than formerly was raised 
when cotton was basically the only 
crop planted in the area. 

Along with high cotton yields, in- 
creases also have been notable in the 
production of soy beans and rice, 
crops which are grown in various 
parts of the county. In addition, land 
has been made available for other 
crops on which high yields are pos- 
sible. 

And the Eastern Arkansas farm- 
ers who live on the Fertile Crowley’s 
Ridge that parallels the Mississippi 
delta from Helena, Arkansas, to 
Cape Girardeau, Missouri, have used 
the land no longer needed for cotton 
to build a profitable peach belt, and 
plant other cash crops. Cow and calf 
programs have been started with a 
great deal of success in the area and 
feeder cattle operations have been 
introduced to further supplement 
farm income. 

Possibly no one man has done more 


to advance the living standards of his 
community than “Will” Campbell. 
Some of the nation’s leading maga- 
zines have singled out his efforts as 
best representative of country bank- 
ing. Farm periodicals have also 
brought nation-wide attention to 
Forrest City and the farm programs 
promoted by this surprisingly youth- 
ful individual. 

Born on a farm near Forrest City 
in 1889, he gained his first experi- 
ence with the land while attending 
elementary and high school. After at- 
tending the University of Arkansas 
and the Eastman’s Business College 
in Poughkeepsie, New York, he re- 
turned to Forrest City to work in a 
credit store that served the farm 
populace. His interest in the credit 
needs of the store’s customers led to 
his employment at the National Bank 
of Eastern Arkansas as a bookkeeper 
when he was 20 years old. The bank’s 
directors soon realized the talent of 
the young bookkeeper and two years 
later he was named assistant cashier 
and a director. Eight years later he 
became cashier, and in 1923 he was 
elected president, a post he held until 
1954 when he was named to the new- 
ly-created position of board chair- 
man, and was replaced as president 
by his son, William M. 

Since joining the bank in 1909, he 
has watched the bank and the sur- 
rounding area grow rapidly. Deposits 
of the bank have increased over the 
past 50 years from $112,000 to over 
$9 million. Undivided profits have 
risen from $16,214 to $317,130, and 
capital stock and surplus funds have 
been increased from $60,000 to $1,- 
000,000, with the increase in capital 

See COUNTRY BANK LEADERSHIP—Page 103 


Bright, spacious lobby serves some 8,000 bank customers 











The 49th state has big potential but 
relatively small bank resources. 


A solution is here proposed 


ALASKA—/is: Opportunities 
and Hinancral Problems 


EOPLE who like to visit far 

away places with a book and a 

cozy fire have long been intrigued 
by words like “northern lights,” 
“Yukon,” ‘“‘Malemuke,” “Klondike,” 
“Arctic,” and “Alaska.” 

Writers with imagination have 
made a living by keeping Alaska’s 
temperature sub-normal, in many 
cases sub-zero, the year around. 

Let’s take the new state out of the 





SEE COVER: Three sources of 

Alaskan wealth—a sling of halibut, 

a pulp mill, and a farm product of 
unbelievable proportions 








deep freeze and examine it in the 
warmer light of its people, its oppor- 
tunities, and the bridge that con- 
nects the two, its banking. 

Alaska is a rugged land of mighty 
mountain chains, vast tundra coun- 
try, productive farms and great river 
valleys. If superimposed on a com- 
parative map of the older 48 states, 
with Ketchikan in the relative posi- 
tion of Jacksonville, Florida, the tip 
of the Aleutians would be in Los 
Angeles—a 4,000 mile spread. 

The climate is as varied as the 
terrain, comparing favorably with 
the Pacific northwest in southeastern 
Alaska and the Minnesota-Wisconsin 








By 
ROBERT A. BAKER 
Senior Vice-President, 


The First National Bank of Anchorage, 
Anchorage, Alaska 


and mountain states in the south cen- 
tral parts of interior Alaska. Only 
the portions of the arctic slope in 
winter typify the normal perception 
of the frozen north. 

In August, 1956, the late John S. 
Coleman, then president of the U. S. 
Chamber of Commerce and the Bur- 
roughs Corporation, speaking before 
the Anchorage Chamber of Com- 
merce, predicted not only the coming 
of statehood but also the opening of 
a great new U. S. frontier in Alaska. 
Statehood is now an accomplished 
fact but the tremendous task of de- 
veloping the area’s full potentialities 
is just beginning, and will require 
financial assistance beyond Alaskan 
banking resources. A specific pro- 
posal for marshalling nationwide 
banking help is advanced later in this 


New bank headquarters planned - 


Below is present main office, First 
National Bank of Anchorage. In group 
picture, President D. H. Cuddy is seen 
explaining sketch of new nine-story 
banking center to his fellow officers. 
Mr. Baker is at the extreme right 
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A giant gold and platinum dredge at work in Alaska 


Fishing still tops state’s industries; here is part of fleet at Petersburg 


Oil exploration is booming 


“The tremendous task of developing the area’s full potentialities is just beginning” 


article. First let us take a close-up 
look at Alaska’s human and raw 
material resources. 

There has been better than a three- 
fold growth in population over the 
past two decades, and it is now esti- 
mated at 225,000. Alaska’s people are 
young; approximately 80 per cent 
are under 45 years of age. They tend 
to be adventuresome and self-reliant, 
but they also help each other. Their 
friendliness is a tradition. Many of 
the present residents saw Alaska for 
the first time as members of the 
armed forces and decided it was the 
place for them. Others first arrived 
by choice, but with very little to offer 
except their faith in a new land and 
willingness to work hard for a fu- 
ture. Even though many of the pres- 
ent-day Alaskans are comparative 
newcomers, much of the spirit still 
remains as it was described by Jack 
London, Rex Beach and Robert Serv- 
ice. The land can change people, as 
people can change the land. 

As a natural wealth, Alaska’s re- 
sources are assumed to be greater 
than all the Scandinavian countries 
combined, and its position in the 
world today can be described as both 
vital and strategic in view of new 


polar concepts by the scientists. 
As early as 1935, Brigadier Gen- 
eral Billy Mitchell predicted the im- 
portance of Alaska in the coming air 
age. This was demonstrated most 
graphically during World War II and 
caused the military and the nation to 
rediscover the U. S. North. Again 


during the Korean conflict the U. S. 
spent over $1,250,000,000 on Alaska 
defenses which, in a large measure, 
accounted for the rapid population 
growth over the past ten to twelve 
years. 

Today new scientific developments, 
such as radar, over-the-horizon radio 


Correspondents, U.S. agencies, supplement local resources 
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They go swimming in Alaska! 


Pictorial sidelights on life as 


communications, guided missile sys- 
tems and electronic navigation aids 
have brought more than 2,000 skilled 
technical and administrative people 
into the state on a permanent basis. 
These facilities serve not only mili- 
tary but also civilian needs. In addi- 
tion, large inter-continental airlines 
use Alaska as a major stop on the 
New York to Tokyo and, more re- 
cently, northern Europe to Tokyo 
routes. Thus Alaska has become a 


major air crossroad and after many 
centuries of exploration the “North- 
west Passage” was finally discovered 
in the air lanes over Alaska. Direct 
services are now available to Tokyo, 


Cruise ship from Vancouver, with Juneau in the background 








it really is in the 49th state 


Copenhagen, Amsterdam, Paris and 
New York. 

So long as air transportation is 
important for both military and 
civilian alike, Alaska will hold its 
present position and continue to grow 
from its airborne trade, commerce 
and visitor business. 

Although much of Alaska’s present 
day economy still depends to a large 
extent on Uncle Sam’s dollars for 
defense and other necessary govern- 
ment activities, the future promises 
diversified resource development. 

For years the canned salmon in- 
dustry has been the largest dollar 
producer, averaging in excess of $60 






Transportation facilities connecting Alaska cities with each other and with the outside 
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million per year. In the last five years 
specialty seafoods such as _ crab, 
shrimp and clams have added several 
millions more to these figures. 

Tongass National Forest, which 
covers most of southeast Alaska, con- 
tains an estimated 80 billion board 
feet of standing timber, and lumber- 
ing is becoming an important “money 
crop” for Alaska. American Viscose 
Company operates a $55,000,000 
Ketchikan pulp mill. The Japanese 
have a new $58,000,000 pulp mill at 
Sitka that is scheduled to start pro- 
duction in January, 1960. Several 
other large corporations have also 
made surveys of the greatest stand 
of this type of virgin timber remain- 
ing in the U. S. today. In addition to 
pulp, this forest resource is also 
being utilized for lumber production. 

Alaskans not only predict there 
will be new pulp mills in southeast 
and Alaskan Gulf coastal areas, but 
also production in the south central 
and interior from the largest stands 
of white birch timber west of the 
Mississippi. 

No less than 31 of the 33 strategic 
minerals are known to be available 
in Alaska. Coal probably tops the list 
with an estimated 100 billion tons 
estimated reserves, ranging from 
metallurgical grade coking coals of 
the Bering River region to bitumi- 
nous coals of the railbelt. Almost one- 
third of all known U. S. iron reserves 
are in the state, as well as known 
productive quantities of antimony, 
chromite, lead, mercury, gold, plati- 
num, silver, nickel, cobalt, limestone 
and copper. 

Alaska also boasts two of the larg- 
est mercury and platinum mines in 
North America, the largest deposit of 
metallurgical grade chrome ore, and 
one of the few tin prospects on the 
continent, near Nome on the Seward 
Peninsula. Recent reports also indi- 
cate exploration activity on copper 
prospects near Kotzebue, and promis- 
ing nickel-cobalt finds are reported 
in an area of southeast Alaska. 

Perhaps the most dramatic picture 
of all in the resource picture is por- 





Alaska is now a major crossroad for inter-continental airlines 
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Study in contrasts: 


trayed by the petroleum industry. 
More than 40 million of the 120 mil- 
lion estimated potential oil acreage 
is under lease. Both major and 
smaller companies have jumped into 
the oil picture with enthusiasm. The 
Department of Mines estimates that 
11 drilling rigs will be working in 
Alaska this year. A reputable con- 
sulting engineer adds that at least 
$450 million can be expected from 
oil exploration activities in the ten 
years from 1958. 

Should exploratory efforts continue 
on this scale, there is bound to be a 
major oil find which will bring sig- 





nificant economic impact to the state. 
This would also open up opportuni- 
ties for Alaska refining and petro- 
chemical industries. 

The hydro-electric power resources 
of Alaska are reported to be equal 
if not larger than those of the other 
48 states combined. Recent studies 
indicate some 1714 million KW are 
available from the state’s rivers, 
lakes and streams. Lower KW cost 
of power would make possible greater 
opportunity for mining, local proc- 
essing industries and provide the 
means for producing vitally needed 
nitrate fertilizer for farmlands. 
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bustling Anchorage and a scenic view of Alaska as it is usually visualized 


Agriculture in this north country 
is unique in two major respects: 
short growing seasons along with 
long periods of summer sunshine. 
This combination along with proper 
soil cultivation and fertilizing adds 
up to extremely high yields and pro- 
duces almost unbelievable sizes of 
vegetables such as 40-pound cab- 
bages. More than 2,870,000 acres of 
Alaska are suitable for agriculture. 
However, only 21,515 acres are pres- 
ently in production, providing about 
$414 million in farm income. As new 
industry moves into the state and 
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world, They are vital links in the projected growth of the states’s trade and tourist business 


Freight express on scenic route from Whittier to Fairbanks 


Modern highway links Anchorage with ice-free port of Seward 














THE LETTER... 


Federal Reserve Bank 
Philadelphia, Pa. 


Gentlemen: 


As a Layman, I was discussing the Government Bond 


situation this morning. 


I was told that l year ago Certificates 


of Indebtedness were issued at 1 1/4% to come due on 5/15/59. 
Now these same Certificates are to be exchanged for ones due 
5/15/60 at 4% and priced at 99.95. 


It would seem to me that the Government Bond 


Situation has become quite disorganized. 


In the past it 


was my understanding that the Open Market Committee of the 
Federal Reserve was set up to stabilize the Government Bond 


Market. 


It would seem also that it is no wonder that 
it has become somewhat difficult for the Treasury to arrange 


its financing. 


The bonds have become a risk asset and not 


riskless as they have been in the past. 


I am not an expert but I have been very much 


concerned for sometime. 


It becomes very difficult for banks 


to handle their Government Bond portfolio and more so for 


individuals. 


What does the future hold in your opinion? 


Very truly yours, 








THE FED'S REPLY... 


[... Mr. 


Your letter asks some vital ques- 
tions which are of real concern to 
many investors like yourself, to pub- 
lic officials who are responsible for 
answering them, and to just plain 
citizens. We think they are so im- 
portant that we are responding at 
some length. A better public under- 
standing of the issues can give 
reassurance which in itself can help 
to solve the problems. 

3ut before tackling your questions 
we hasten to make one point clear: 
this is an area of concern to the 
Treasury as well as to the Federal 
Reserve, and we cannot speak for 
the Treasury. 

Your letter in essence raises four 
questions: 

1) What’s behind the decline in 
prices of Government securi- 
ties? 

2) Why doesn’t the Open Market 
Committee support the Govern- 
ment bond market? 

3) Have Government securities 
become “a risk asset and not 





riskless as they have been in 
past”? 

4) How can banks and other in- 
vestors “handle their Govern- 
ment bond portfolio”? 

Let us look at each in turn. 

Your illustration provides a strik- 
ing example of the change in the 
Government securities market in one 
year. It is true that the certificates 
issued in May 1959 at a yield of 4.05 
per cent refunded similar securities 
a year earlier (June 1958) at 1144 
per cent. It is also true that a similar 
issue was put out a year earlier 
(May 1957) at 31% per cent. 

These were rates that the Treas- 
ury judged necessary to attract suf- 
ficient buyers under the prevailing 
conditions. Why did the rates change 
so sharply? For a number of rea- 
sons: 

First is the change in business 
conditions. In the spring of 1957 we 
were nearing the peak of a three- 
year boom. In the spring of 1958 we 
were at the bottom of our sharpest 
postwar recession. And by now our 
economy has recovered just about 
all that was lost during the recession 
and has moved into new territory. 


A bank 
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Second, these changing conditions 
brought about changes in the over-all 
demand for and supply of credit— 
and, as a natural consequence, 
changes in interest rates, the price 
of credit. In the 1957 boom demands 
for credit were strong, the Federal 
Reserve was restraining the supply, 
so interest rates rose. The Treasury, 
one of the demanders, paid higher 


rates along with almost everyone. 


else. Last year, in the recession, de- 
mands were not so strong and the 
Federal Reserve was liberally sup- 
plying funds; so interest rates fell. 
Now, once again, demands are rising, 
the Fed has not made possible an 
equal expansion on the supply side, 
and rates are higher. 

Third, along with these develop- 
ments affecting over-all demand and 
supply conditions have been special 
factors which have influenced the 
supply of and demand for funds in 
the Government securities market. 
The Treasury’s demands have de- 
pended largely on the budget situa- 
tion. In fiscal 1957 the Government 
had a cash surplus of $2 billion. But 
in fiscal 1958 it ran a cash deficit of 
$114 billion, and in fiscal 1959 ended 
up with a deficit of around $12% 
billion. This means that the Treasury 
has had to go to the market, in 
the past year especially, for large 
amounts of funds. In 1958 it was 
able to raise a substantial proportion 
by selling longer-term issues. But 
more recently it has had to confine 
itself almost entirely to short terms. 
Consequently, the Treasury has been 
in the market almost continuously, 
either to get new money or to refund 
maturing issues. 

At the same time, the supply of 
funds going into Government securi- 
ties has undergone changes. Two 
years ago, in the 1957 boom, inves- 
tors had ample investment opportu-- 
nities. They looked at the rates avail- 
able on other types of investments, 
such as mortgages, municipals, cor- 
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porate stocks and bonds, business 
and consumer loans, etc., along with 
Governments. For the Treasury to 
compete successfully for these lim- 
ited funds, it had to pay higher rates. 
Then came the 1957-58 recession. In- 
vestors had more funds available and 
turned more to Government securi- 
ties, .even buying a_ substantial 
amount of longer terms. Some of 
their purchases—we can never know 
how much—were motivated by spec- 
ulative interests; many investors ex- 
pected that as the recession pro- 
ceeded, interest rates would fall 
(prices rise). Some bought to beat 
the expected price rise and their ac- 
tions helped to bring about this very 
thing. But they made the market vul- 
nerable to a turn-around in business 
conditions. As soon as the recession 
gave evidence of ending, speculators 
wanted to unload before rates rose 
(prices fell) again. Part of the rapid 
rise in rates last summer can be at- 
tributed to anticipatory and spec- 
ulative activities.* Since then, as 
business has recovered, investors 
have again looked at Governments 
carefully in relation to other invest- 
ments as desirable outlets for their 
funds. And, in addition, some have 
been influenced by still another con- 
sideration—again, no one knows how 
much—namely, the fear of inflation 
and the desire to hedge against it 
by buying common stocks instead of 
bonds. Whatever weight you want to 
give these various forces, the result 
has been higher interest rates. 

Well this, in brief, is a rundown of 
the circumstances that produced ris- 
ing rates two years ago, relatively 
low rates last year, and higher rates 
again recently. Now for the second 
question. 

Desirable as a healthy Government 
securities market may be, we all 
would lose much more than we might 
gain by having a pegged market. 
Many things about monetary policy 

are uncertain, but this isn’t. We 
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rector Asks: WY NOT MORE 
SUPPORT OF BOND PRICES? 


know with certainty what would hap- 
pen because we have had specific ex- 
perience that tells us. It may be help- 
ful to review our experience in main- 
taining fixed prices and yields of 
Government securities. 

During World War II, as part of 
the program of facilitating war 
financing, the Fed had an announced 
policy of keeping rates on Govern- 
ments from rising above certain lev- 
els and prices from falling below 
certain levels. This policy was con- 
tinued until 1951 when the Federal 
Reserve and the Treasury reached an 
accord which restored flexible inter- 
est rates. 

The consequences of that policy 
were, in one way, the same conse- 
quences that flow from a policy of 
pegging the price of, say, wheat. Just 
as the Government has ended up 
holding all the wheat no one else 
wants at the fixed price, the Fed 
ended up with the Government se- 
curities no one else wanted at the 
support price. The tremendous vol- 
ume of Governments which financial 
institutions bought to help finance 
World War II looked too big to them 
when other opportunities opened up 


Explain Fed’s policy 





Many directors and officers of 
smaller banks, particularly, are con- 
cerned about the extent of their 
book losses on Government securi- | 
ties. Along with numerous econo- | 
mists, businessmen and politicians, | 
they are raising questions about 
Federal Reserve policy in letting 
interest rates rise to their present | 
high levels. In the accompanying | 
letter reproduced on page 48, a | 
farmer who is a director of a small 
bank in New Jersey expresses some 
misgivings that are undoubtedly | 
widely shared. The policy explana- 
tion given by the Federal Reserve 
Bank of Philadelphia, in its Busi- | 
ness Review, is so excellent that it | 
was deemed worthy of reproduction. | 














after the war. So lenders began to 
make mortgage, consumer and busi- 
ness loans and to buy corporate and 
municipal securities. To get the 
funds, they sold Governments. To 
keep these sales from depressing the 
prices of Governments, the Federal 
Reserve bought the securities. 

But this support policy had much 
greater repercussions, for when the 
Federal Reserve buys securities it 
pays for them with newly created 
money. Every time the Fed bought 
Governments to keep their price 
from falling, it injected new reserves 
into the banking system, permitting 
banks to expand credit and the money 
supply by several times the amount 
of new reserves. All this at a time 
when the supply of goods was still 
limited. As the Chairman of the 
Board of Governors put it, the Fed- 
eral Reserve had become “an engine 
of inflation.” 

Moral: we cannot peg prices and 
yields of Government securities and 
at the same time combat inflation. 

With this fact staring us in the 
face, we as citizens are forced to 
make choices: 

1) Peg Government security prices 
and let prices of goods and 
services rise, or 

2) Peg Government security prices 
and hold down prices of goods, 
services by direct controls, or 

3) Let interest rates move freely 
and use monetary policy to 
combat inflation. 

We in the Federal Reserve could 
not choose alternative number (1) 
because we believe the evils of infla- 
tion are much greater than any in- 
conveniences of higher interest rates. 
We would not favor alternative num- 
ber (2) in peacetime because direct 
controls are so contrary to the free- 

See BANK DIRECTOR'S INQUIRY — Page 108 





*This whole period is under detailed study by 
the Federal Reserve and the Treasury. When the 
results are made public, you will be able to get 
a much more complete account of the develop- 
ments. 
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On the launching pad two short years ago, 
First Western’s new activity has since 


rocketed upward in business handled 


Getting an INTERNATIONAL 
DEPARTMENT Into Orbit 


UR International Banking De- 

partment dates from January 

1, 1958, when it was started 
from scratch. The writer had been 
called into the office of the chairman 
of the board and given this terse 
assignment: “Organize and develop 
an international banking depart- 
ment.” 

Up to that time, the First Western 
Bank had been growing so fast since 
its formation in 1954 that it had be- 
come a billion-dollar institution with 
approximately 100 offices located 
statewide in California. During this 
period of expansion, an international 
banking department had not been set 
up, and whenever our customers re- 
quired such services for overseas 
transactions, it was necessary for us 
to call upon the facilities of our 
domestic correspondents. 

Six months later, the new depart- 
ment was deing the work of a six- 


By 
PIER F. TALENTI 


Vice-President, 
International Banking Department, 
First Western Bank and Trust Co., 

San Francisco 4, California 


year-old department, and today it is 
considered to be something of a 
“wonder” in its field. 

A year and a half later, the pheno- 
menal growth of the new department 
has been demonstrated by the in- 
crease in the staff which originally 
consisted of the writer and his sec- 
retary. The staff is now composed of 
twenty-four skilled workers selected 
for their special background and ex- 
perience. 

Our bank. management had felt the 
timing was right to install this new 
department, but realized it would 
have to meet the challenges arising 
from an international financial world 


One necessary first step was to train a rapidly expanding staff on operations, policy 


made complex by uncertain political 
situations, exchange barriers, and 
constantly changing currency values. 

It was essential to organize our 
international facilities in the short- 
est possible time, instead of being 


able to develop them gradually over - 


a period of perhaps several years. 
Our immediate objective was to 
establish a complete network of cor- 
respondent banks and other connec- 
tions in every important city in the 
Free World, and, through these re- 
lationships, arrange to care for all 
international banking transactions 
originating at our offices in Califor- 
nia. 

It was also necessary to train the 
staff to be thoroughly familiar with 
the various types of international 
financial transactions handled in 
California as only then would the 
transition from theory to actual op- 
erations become possible. 
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Burroughs Clearing House 
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Mr: Talenti (left) and Special Assistant Alex Romanenko meet at International 
Trade Zone of the Embarcadero, San Francisco, to inspect a cotton shipment 


Bank’s foreign trade financing now covers a wide range 


The first step in our procedures 
was to work out a set of suitable 
forms to cover all possible interna- 
tional transactions. Through the 
courtesy of our banking friends we 
were enabled to obtain sample forms 
being used by them successfully in 
this field, which could be adapted to 
serve our special purpose. 

Secondly, a letter was prepared 
announcing the opening of the new 
department which was sent to the 
leading banks in international fi- 
nance throughout the world. This 
letter was signed by the chairman of 
the board. The response was amaz- 
ing. Replies came pouring in in num- 
bers far exceeding expectations. It 
became quite obvious that the banks 
were definitely interested in estab- 
lishing relations with us and in fur- 
ther developing their foreign trade. 

Signature lists, telegraphic codes, 
agency agreements and statements 
of conditions were exchanged with 
these banks, and our new department 
was ready for business. 


UR department is located at the 
head office of our bank in San 
Francisco, and a second office has re- 
cently been established at the bank’s 
headquarters in Los Angeles. In ad- 
dition to a clerical staff engaged in 
operations, our group of twenty-four 
includes a foreign currency trader, a 
business development officer, a credit 
analyst, a cable and telegraph spe- 
cialist, and a liaison officer who keeps 
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in contact with the managers of the 
bank’s approximate 100 California 
offices, answers their inquiries, and 
helps them find solutions to the for- 
eign trade problems of their cus- 
tomers. 

Our staff could be described as a 
cross-section of the 
United Nations be- 
cause of the many 
nationalities repre- 


Trade conditions today are de- 
cidedly different overseas. Twenty 
new countries have come into ex- 
istence since 1945. These new coun- 
tries as well as the older ones are 
stirring with plans to increase their 
output of industry and agriculture. 
As living standards rise, the needs in 
world trade change and multiply. 


NOTHER feature to be consid- 

ered is the large market for cap- 
ital which has been gradually ex- 
panding in foreign countries. There 
is a persistent demand for both 
American capital and know-how. Un- 
doubtedly there is much room for 
expanding in international trade. 
Trade barriers are gradually being 
eased or removed. A general trend 
has become apparent to approach 
overseas producers direct and in 
turn, merchants abroad are seeking 
ways to dispose of intermediates 
when dealing with the supply sources 
in this country. 

The influx of foreign merchandise 
is every day becoming more notice- 
able. When travelling along the na- 
tion’s highways, one cannot help 
noticing the number of foreign made 
cars speeding in all directions, es- 
pecially cars of German manufac- 
ture. In recent months, window 
displays in stores all over the coun- 
try have been featuring sports 
clothes and other colorful merchan- 
dise manufactured overseas from 
fashions originating at the beaches 
of the Riviera and similar reso,ts. 


First draft of bid for correspondents 





sented. The staff T 
members 


mark, England, 
France, Germany, 
Hongkong, Ireland, 
Italy, Japan, Ma- 
coa, Norway, Peru, 


[ DRAFT 

include ity 
natives from Bra- (sna ) : (ate) 
zil, China, Den- te Fre 
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Pt sagt Dar Mr, (rane of Prudent ) 
The remarkable economic growth of the western part of the United States 
and of California in particular has drawn the attention of business and 
Sumeett financial leaders throughout the world. As one of the leading 
banke of this area, First Western Bank and Trust Company has enjoyed a 
great period of expansion during recent years. From 54 offices just 


: the ago, we have grown to nearly 100 throughout 
Puerto Rico, Rus- ara cases Seen eee 
sia, Scotland, $796 million to approximately $950 million. A Zen 
Sweden, Switzer- In order to provide still better service to our many customers, Mpitege 

International 
land, and, of pempce net Gy 


course, the U.S.A. 
Many of the staff 
were educated out- 
side of their native 
countries, and 
speak at least one 


Banking here at San Francisco 
The department will national banking services 
in California's centres of commerce and we would Like to 
invite your good institution to join the group of corre: which 


will be cooperating with us in providing such service. 


Ooms do 


Under separate cover 1 am furnishing you with our Annual Report for the 
year 1956, together with a map which shows the location of our Califor- 


nia 
[ae We want to extend to you our cordial good wishes for the new year and our 
sincere hope that you will be able mito cooperate with us in our inter- 
tional banking ith 





foreign language— 
some as many as 


Sincerely yours, 
six. It would be ; 
difficult to find a ‘Prag megvaan f 
language widely in December 18, 1967 Prevident 





use that could not 

be spoken or un- 0 R 
derstood by some R 
staff member. 
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Italy, having become an exporting 
country, is a good example of a 
changing world. Recently, the I. 
Magnin Company, famed San Fran- 
cisco women’s apparel store, devoted 
all of its street windows, except one, 
to an attractive display of women’s 
fashions and dress accessories, all 
made from designs of Italian cou- 
turiers. The one exception featured 
men’s silk suits made in Italy. 

A great part of our department’s 
activities is directed towards the 
handling and financing of operations 
in the highly complex import and 
export fields. We are, accordingly, 
well-equipped to handle import and 
export letters of credit, foreign re- 
mittances, drafts, payment orders, 
collections, and foreign exchange. 
Due attention had also been given to 
the establishment of a credit infor- 
mation service. 


RANSACTIONS are diversified 
and range from financing im- 
ports of coffee from Central and 
South America and Africa, meats 
from Australia and New Zealand, 
steel products from West Germany, 
wines from France, furniture and 
household furnishings from the 
Scandinavian countries, sports cars 
from England, and glass from Bel- 
gium—to the highly unusual. On the 
other hand, the financing of exports 
covers a large assortment of manu- 
factured goods and agricultural prod- 
ucts from the state of California. 
Our work also includes a wide 





Mr. Talenti reports directly to President Mont E. McMillen on policy matters 


“Direct line” facilitates prompt decisions, fast action 


scope of auxiliary services of a more 
unusual nature. For example, mak- 
ing boarding arrangements for a 
customer who is sending his daugh- 
ter to school in Europe, or the pur- 
chase of a pack of fox-hounds in 
England for a customer. The depart- 
ment has opened commercial ac- 
counts in the Far East for customers 
who could not write (fingerprints 
were sent for identification), and 
also has searched for gold coins for 
Californian collectors. 

The promotion of trade with for- 


Typical of imports handled by International Department 


Alpha Romeo car and knitted suit are both Italian creations 















































































eign countries is, of course, the 
prime function of our department. 
Almost every day a letter arrives 
from some foreign country request- 
ing our assistance in marketing this 
or that type of merchandise, or in 
suggesting the names of suitable 
dealers, agents, or representatives 
which they may contact. 

A customer who wished to start a 
retail business in imported Scandi- 
navian items such as silverware, cut- 
lery, bowls, and woodware, recently 
asked us to supply him with the 
names of Scandinavian exporters in 
this line of business. We immediate- 
ly contacted our correspondent banks, 
and, in a very short while, our cus- 
tomer was able to select the desired 
merchandise. 


E are often requested to make 
arrangements for some sick 
relative to be given care at a hospital 
or health resort 7,000 miles away. 

Due to the large foreign popula- 
tion of California, requests are daily 
received through our branch offices 
to effect remittances to relatives and 
friends abroad. When arranging for 
these remittances, we are frequently 
requested to advise payment through 
a bank serving the community of the 
same small village where a number 
of emigrants had originated. Some- 
times, we are called upon to finance 
the requirements of an old-time resi- 
dent of California who has decided 
to take a vacation in the country of 
his origin. Regardless of how re- 
mote his destination may be, we can 
always be of service to him. 

In addition, there are problems in- 
volved in the settlement of estates 
of foreign nationals. The co-opera- 
See INTERNATIONAL DEPARTMENT—Page 108 
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In seeking to dispose of bank-held 
abandoned farm land... 






MR. CLUTCHBILL 
Draws on Scotland! 


66 HAT,” asked President Per- 
kins, lifting his gaze from 
the cobweb of lines on a to- 

pographical map and staring at his 

brother members round the Ferndale 

National’s directors’ table, “are we 

going to do with the ‘Holler’? It’s 

been a burdock bur hanging on this 
bank’s tail even before I came into 
the bank 30 years ago.” 

Mr. Clutchbill, the eldest director, 
moved his hand thoughtfully to his 
grey goatee. “That chain of aban- 
doned farms three miles long pinched 
in Wildshot Hollow Valley has be- 
come a place haunted only by deer 
Editor’s Note: We are sad to say that, due to the 
death of Fred Copeland, this is the last of the 
Director Clutchbill stories. For a further epitaph 


notice on this lonv-time Burroughs Clearing 
House feature, see page 63. 


C—O wet, 


By 
FRED COPELAND 
Illustrated by Chas. Herzog III 


and deer hunters ever since we sold 
off the mountain wood lots years ago. 
I agree. We ought to get the remain- 
ing valley bottom off our tail. But 
how?” c 

Director McTavish gave his chub- 
by brier pipe stem a last comb 
through his stubby mustache and 
ventured a suggestion packed with 
historical wisdom. 

“Even before I was a wee laddie 
great areas in the Scottish High- 
lands were turned into deer parks or 
gunning grounds during the awful 
‘Evictions’ when the little crofters 


Mr. Clutchbill and his brother directors ran daringly on the heels of the deer 


were driven from their rented lands 
by their lairds, and had to find new 
homes across the seas as did my fore- 
bears. Maybe we could do the same 
without antagonizing anybody .. . 
there is no one living in the valley.” 

“Why not post it against hunt- 
ing?” said Mr. Clutchbill brighten- 
ing up. “That might start some- 
thing.” 

“D’aw, who would want to buy it 

. it’s too big,” argued Mr. Spear- 
hawk. 

Mr. Clutchbill leaned his grey 
goatee over the table. “Anyhow, it 
has been the prime deer hunting area 
round here since the Civil War... 
it might drive some big-wig into 
See CLUTCHBILL SELLS A HOLLOW— Page 109 
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Sculptor, Hans Schuler 


Ollie Atkins 


"T would thank you to come over for a 


minute and oblige Your friend, 


Thus wrote President Buchanan to 
George W. Riggs on February 14, 1861, 
less than three months prior to the in- 
auguration of his successor, Abraham 
Lincoln. 


On what matter of consultation or 
discussion the 15th President of the 
United States wished to see his banker 
is unrecorded, but, needless to say, Mr. 
Riggs responded sympathetically to his 
summoning. 


For more than a century this bank 
has served “the servants of the people” 
as well as the people themselves from 
our historic location in the Nation's 
Capital. 


This statue of Buchanan, seemingly 
contemplative of the imminent tragedy 
of the Civil War, was erected in 1930 
in the lower gardens of Meridian Hill 
Park at Sixteenth Street and Florida 
Avenue, Northwest. 


The RIGGS NATIONAL BANK 


of WASHINGTON, D.C. 
FOUNDED 1836 * LARGEST BANK IN THE NATION'S CAPITAL 


Member Federal Deposit Insurance Corporation © Member Federal Reserve System 


Burroughs Clearing House 


































WASHINGTON VIEWPOINT 








Banks Alerted to Report 
Unusual’ Cash Turnover 

All financial institutions in the 
United States having the capacity to 
handle cash transactions up to $10,- 
000 in currency have been asked by 
Secretary of the Treasury Robert B. 
Anderson to report anything that 
seems to be out of line with a cus- 
tomer’s normal business pursuits. 

Specifically, any transfer of $100 
bills or higher, in an amount of 

2,500 or more, or any transfer of 
currency in any denomination 
amounting to $10,000 must be re- 
ported on the form TCR-1, available 
at any Federal Reserve Bank. 

In addition, “transactions involv- 
ing any amount in any denomina- 
tions, which in the judgment of the 
financial institution exceed those 
commensurate with the customary 
conduct of the business, industry or 
profession of the person or organ- 
ization concerned” must be reported. 

Coupled with this requirement to 
pass judgment on the currency trans- 
actions which a customer may elect 
to make with his own money is a 
further requirement that the finan- 
cial institution must insist on satis- 
factory identification of persons 
whose presentations or withdrawals 
of cash are unusual to the extent 
that reports are required. 

The purpose of the tightened-up 
regulation is two-fold. First, the 
older regulations and_ reporting 
forms are no longer uniformly effec- 
tive. Some banks have been over- 
careful, filing many needless reports, 
while others have tended to let the 
matter drop. Second, it is now made 
clear that the purpose of the cash- 
transaction reports is to catch tax 
dodgers. 

Originally, the device of picking 
up intelligence on large-bill cash 
transactions was a wartime measure 
to prevent enemy agents from smug- 
gling money into or out of the coun- 
try. With this the banks wholeheart- 
edly cooperated. After World War II, 
when the investigation of racketeer- 
ing and dope peddling turned up a 
traffic in large-denomination cur- 
rency, the reporting of large or un- 
usual teller window transactions was 
reemphasized. Again, financial insti- 
tutions cooperated with little protest. 

At present, however, there are 
heard some rumbles of protest, par- 
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By JOHN DONOGHUE 
Washington Correspondent 


ticularly on the point that the bank 
must make a report when “in its 
judgment” a transaction is unusual 
in the light of the customer’s ordi- 
nary type and scope of currency 
handling. Instead of maintaining his 
confidential relationship with the 
bank customer, the banker apparent- 
ly now becomes an informer against 
him—not in terms of specific ru'es, 
but as a matter of personal judg- 
ment, for tax collection purposes. 


- ° ° 


Federal Credit Union 
Legislation Revived 

As a result of some smooth coor- 
dination on somebody’s part, it ap- 
pears that the Federal Credit Unions 
are going to have the power to make 
loans up to $1,000 at five years 
maturity. During the closing days of 
this year’s session of Congress, there 


was witnessed a determined attempt 
to obtain final action on the bill, 
which passed the House early in Au- 
gust. 

At Senate Banking Committee 
hearings, the American Bankers As- 
sociation gave approval to a credit 
union’s cashing checks for its mem- 
bers on a “reasonable fee” basis, but 
balked at check-cashing for “persons 
who are eligible to become mem- 
bers,” as provided in the House bill. 
However, the A.B.A.’s approval does 
not go so far as to include the selling 
of checks and money orders. 

Frank P. Powers, president of the 
Kanabec State Bank of Mora, Minn., 
a member of the Committee on 
Credit Unions, presented the A.B.A. 
views. 

The A.B.A. declined to support the 
proposal, contained in two Senate 
bills, providing for central credit 
unions. These bills were offered by 

















Does your bank have storage room 
for borrower’s inventory? 


Obviously not. BUT . . . our Field Warehousing service accom- 
plishes the same purpose . . . SECURITY covering your borrower's 


inventory right where it stands. 


Field Warehousing is also an avenue to new loans . . . and 
increased loans . . . on a sound and profitable basis. 
For the best in inventory collateral, contact the American 


Express office nearest you. 


AMERICAN EXPRESS 
FIELD WAREHOUSING CORPORATION 


Head Office: 65 Broadway, New York 6, N. Y.—Offices Nationwide 
Write for free copy of “Inventory in Action” 
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There has never been anything like 
the Model 502 Brandt Automatic 
Cashier. It is the smallest possible 
electrically operated coin payer, taking 
the least amount of the teller’s work 
area. Now coin payments can be made 
instantly, easier than ever before, al- 
ways with absolute accuracy. Being 
powered by an electric motor, the key 
pressure in making a coin payment is 
substantially reduced as compared to 
manually operated machines. 


The Model 502 consists of two units, 
a coin dispenser and a keyboard. The 
latter may be used anywhere desired 
in the teller’s work area, including the 
cash drawer. 


Because of its small size and with the 
keyboard unit installed in the cash 
drawer, the Model 502 requires less 
than half as much space on the counter 
as other type Brandts. When both the 
coin dispenser and keyboard units are 
used on the counter, the space re- 
quirement is slightly less than three- 
fourths as much as other Brandt Auto- 
matic Cashiers. The dispensing unit 
is 9 inches wide and 6 inches deep and 


the keyboard unit measures 414 inches 
in width and 8% inches in depth. 


With counter space at a premium, this 
small, extremely efficient, electrically 
operated Brandt Automatic Cashier is 
invaluable to tellers. 


Instant payments can be made with 
the Model 502 Brandt Automatic 
Cashier because of the compactness of 
the keyboard unit. Instead of search- 
ing among 99 keys, as on other types of 
machines, for the proper key, the teller 
makes the selection for a payment 
from only 19 keys on the Model 502. 
To illustrate, only one key in the 
second row of the keyboard is de- 
pressed to pay amounts from l1¢ 
through 9¢. To pay amounts from 10¢ 
to 99¢, inclusive, one key is depressed 
in the first row, then another in the 
second row. Payment of 57¢, for ex- 
ample, is made by depressing key 5 
in the first row and key 7 in the second 
one. It’s as easy as that! Keys are 
instantly located. 


Like all Brandt Automatic Cashiers, 
the Model 502 is equipped with keys 


IN REDUCED SIZE...IN EASY KEY 
ACTION...IN PERFORMANCE...IN DESIGN 


which deliver split change for tenders 
of 5¢, 10¢, 25¢, 50¢ and $1.00. This 
machine also has an automatic lock 
which prevents payments being made 
when the coins in one or more channels 
fall to a low point. 


An assortment of delivery chutes for 
use with the Model 502 dispensing unit 
permits it to be positioned to best 
advantage. 


Not since 1890 when Edward J. 
Brandt, founder of the Brandt Auto- 
matic Cashier Company, invented the 
first Brandt Automatic Cashier, has 
there been such an outstanding devel- 
opment in the field of coin paying 
machines. 


Now a new high standard has been 
created in this field. The Model 502 
Brandt Automatic Cashier offers sub- 
stantially reduced key pressure, the 
speediest possible means by which 
coins may be paid and requires less 
of the teller’s work area than other 
electrically operated machines. 


You will like this new standard of coin 
paying machines. 























DISPENSING 


UNIT (left) 


If desired, a full range 
electrically operated key- 
board unit, Model 500, 
can be supplied with the 
dispensing unit instead of 
the smaller Model 502 
keyboard. With the full 
range keyboard, only one 
key is depressed to make 
a coin payment. 


KEYBOARD 
UNIT 


BRANDT AUTOMATIC 


Brandt ® Cashier ® 

















Still more Brandts to consider .. . 


Other motor driven Brandt Automatic 
Cashier's include the Models 350 and 
450, combining in one unit a coin dis- 
penser and keyboard. These machines 
have full range keyboards, requiring 
the depression of but a single key to 
pay any amount from l1¢ to 99¢, inclu- 
sive. When a key on the Model 350 is 
depressed, coins drop into a hopper 
from where they are passed by the 
teller to the customer. Upon depression 
of a key on the Model 450, coins are 








delivered direct to the customer by 
means of a delivery chute. 


Manually operated Brandt Automatic 
Cashiers include the Model 150 and 
250. The former corresponds to the 
Model 350 in operation and the latter 
to the Model 450. 


All of these machines have standard 
Brandt split change keys as well as an 
automatic lock which prevents coin 
payments when the supply of coins 
falls to a low point in one or more 
coin channels. 


CASHIER COMPANY @- WATERTOWN, WIS. 


Established 1890 
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DESIGNED 


RUGGED 
STAINLESS STEEL 
CONSTRUCTION 


INTRODUCING THE 


KENSINGTON 


TIME and TEMPERATURE CLOCK 


a new star in the Peco McClintock Golden Anniversary 
line of exclusive outdoor clocks 


Here is the newest model in the famous Peco 
McClintock line of distinctive 2, 3 and 4 dial out- 
door chime clocks designed exclusively for financial 
institutions. The Kensington, with alternating time 
and temperature, presents a beautifully designed 
stainless steel construction that continues to build 
your prestige for a lifetime. A full 10 feet tall and 
6 feet, 2 inches wide, the Kensington provides over 
60 square feet of viewing area on each side. 


Accurate flashing time and temperature in a cen- 
ter area of over 11 square feet attracts every eye to 
your name in the sign space of over 16 square feet 
at the top and your message in over 5 square feet of 
space at the bottom. 


* *& *& Get the complete details about these and 
our other outstanding Chime Clock models today. 
No obligation, of course. 














FOR 
FINANCIAL 
INSTITUTIONS 


AVAILABLE 
WITH MELODIOUS 
WESTMINSTER 





THE CAMDEN 


Time and Temperature 
Height — 12 feet 





THE NEWPORT 


Alternating Time 
and Temperature 
Height — 12 feet 





1908-1958 a Chime Clock Division 
ae! > PROTECTION EQUIPMENT COMPANY 
LA BOX 5477, MINNEAPOLIS 8, MINN. 


CHIME CLOCKS 
GOLDEN ANNIVERSARY 
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Other PECO Products 
PECO Vault Alarm ¢ Vault Ventilator « Nite-N-Day Depository 
e Envelope Depository « Pneumatic Auto Banker « Drive-in 
indows « Vault Doors « Safe Deposit 
Boxes « Automatic Hydraulic Sewer Vaive 








Senators John Sparkman of Alabama 
and Eugene J. McCarthy of Minne- 
sota, both Democrats. The House- 
passed bill did not include the central 
credit union proposal, deferring ac- 
tion on it pending a thorough study 
and report by the Bureau of Federal 
Credit Unions. 

“In our view, the pooling of re- 
sources among credit unions through 
the instrument of central credit 
unions is not consistent with the 
common bond and the responsibility 
of the credit union to its own mem- 
bership,” Mr. Powers said. “Federal 
central credit unions should not be 
employed as a means of shifting 
funds between credit unions or 
broadening lending operations be- 
yond the limit of funds available 
from savings of the members of the 
credit union.” 

On the proposed increase of dollar 
limits and maturities of loans by 
credit unions, the A.B.A. spokesman 
said that an increase to $500 seemed 
to suffice less than two years ago 
when the Committee approved the 
Financial Institutions Act, and “no 
change in economic conditions has 
occurred that would warrant dou- 
bling that amount.” Moreover, if 
credit unions are to be authorized to 
make loans of such length and size, 
there should be some limitations in 
terms of percentages of capital and 
surplus so that the credit union’s 
liquidity will be properly safe- 
guarded. 


4 ° Sd 


Comptroller’s Place 
On F.D.1.C. Board Secure 
The National Association of Su- 
pervisors of State Banks, which 
previously urged Congress to repeal 
the law making the Comptroller of 
the Currency an ex-officio director of 
the Federal Deposit Insurance Corp., 


| has modified its stand. The official 
| position of N.A.S.S.B. is that the 
| F.D.I.C. board should be expanded to 
| five members, instead of the present 


three, with the Comptroller serving 
as at present. 

This would minimize the element 
of “conflict of interest’? which the 
State Supervisors said they were con- 
cerned about during hearings on the 


| Financial Institutions Act. 


e ° ° 


Senate Frowns on FNMA 


Bond-Mortgage Swap Plan 


After wrangling until near-mid- 
night in the August heat, the Senate 
voted to inform the President that it 
did not approve the plan to retire 
$355 million of the public debt by 
exchanging mortgages held by the 
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Federal National Mortgage Associa- 
tion for non-marketable 234% Treas- 
ury bonds held by investors. 

The five hours of debate and the 
strain on Senatorial tempers could 
have been averted, for when the final 
vote came, Democrats voted for the 
resolution of disapproval and all Re- 
publicans except one voted against it. 

The primary issue before the Sen- 
ate had little to do with the wisdom 
or the mechanics of the proposed 
swap. It was much more fundamen- 
tal, for the resolution contained a 
statement that it is the “sense of 
the Senate’ that carrying out the 
$355 million exchange would be “not 
in the public interest.” That, in the 
view of the Republicans, was an in- 
sult to the President, and in the end 
the Senate struck out the offending 
words. 

But the Senate passed the revised 
resolution, thereby raising the sec- 
ondary issue: What effect will it 
have? As noted by Senator Everett 
M. Dirksen of Illinois, minority lead- 
er, the resolution is nothing more 
than an expression of opinion by a 
majority of one House of Congress 
without concurrence by the other. 
Actually, the President is obliged to 
comply with the law that says the 
portfolio of “Fanny May” is to be 
liquidated in an “orderly” manner. 


U.S. Savings Bonds 
Program at Crossroads 


In a new eruption of regional ri- 
valries dating all the way back to An- 
drew Jackson, the first session of the 
86th Congress is closing up shop for 
the season without solving the prob- 
lem of legislated interest rates as 
against Federal Government acqui- 
escence in the tides of the market. 

When the President sent his special 
fiscal Message to Congress, it became 
immediately apparent that the legis- 
lators would of necessity grant his 
proposed increase in the debt ceil- 
ing, which they did. On the second 
point, the elimination of the 41% per- 
cent ceiling on new long-term debt 
coupons, trouble was foreseen, and 
after much maneuvering the House 
Ways and Means Committee decided 
to let the matter go until next year, 
since most of the refundings that are 
coming up this year have already 
been disposed of. 

The third point, the permissible 
rate on new issues of Series E and H 
savings bonds, was a sticky one, for 
it was obvious to all that the public 
was turning away from this once 


popular form of individual saving. | 
New sales of savings bonds were | 


steadily slipping, while cash-ins were 
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Questions on the Far East? 
Get the answers from the bank that specializes in financing trade to 
and from the Far East. Through its 41 branches located 
right on the spot, the “Hongkong Bank” gathers current information on 
credit and conditions and relays it rapidly to you. At your 
disposal, too, are the offices of the Bank’s 
California subsidiary in San Francisco and Los Angeles, or its agency in New York. 


One call will put these vast facilities to work for you. 


SAMUEL J. H. FOX, PRESIDENT 


San Francisco: 80 Sutter Street 
Los Angeles: 212 West Seventh Street 
(Van Nuys Building) 








_ THE HONGKONG AND SHANGHAI BANKING CORPORATION OF CALIFORNIA 


A subsidiary of the largest British bank headquartered in the Far East. 


| HONGKONG AND SHANGHAI BANKING CORPORATION OFFICES AT 72 WALL STREET, NEW YORK (AGENT: 
| B.P. MASSEY)/LONDON /PARIS/ HAMBURG / HONG KONG /JAPAN /INDIA/PHILIPPINES/BORNEO/CEYLON /BURMA 
| INDONESIA/MALAYA/SINGAPORE/VIETNAM/CAMBODIA/THAILAND Member Federal Deposit Insurance Corporation 
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COUPO 
OS 


FASTER 
SERVICE 


Less cost 





Customers 
Will Prefer 
Modern Methods 

of Payment 


Finest, fastest specialized press and binding 
facilities. 
Custom jobs made to your requirements. 


Can be Cones for combined use as: loan 
payments, Christmas, vacation and special 
purpose clubs. 


| 1959 E. Jefferson 
| Detroit 7, Mich. 


| Please send complete coupon story and 
| samples. 
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City & State 





LO 7-4300 
For a Representative 


MAIL COUPON TO— 


RICHMOND 


& BACKUS 


1959 EAST JEFFERSON 
DETROIT, MICHIGAN 


Established 1842 
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Monthly Purchases of E and H Bonds 





Redemptions exceeded new sales by over $1 billion in fiscal 1959 


Attrition brings question of rate boost or basic revisions 


mounting at such a rate that the ex- 
cess of redemptions over new sales in 
fiscal year 1959 amounted to more 
than $1 billion out of the approxi- 
mately $40 billion outstanding. 

The E-bonds were pegged at a 
rate-to-maturity of 3.26 percent. 
The proposal was to boost this rate 
to 3.75 percent, with indications that 
the Treasury would make it retroac- 
tive on new issues dated June 1, 
1959. At 334 percent, it was judged 
that the attrition on savings bonds 
could be slowed down, at least, and 
still the rate would not be pushed up 
so high as to become conspicuous 
when the money market cycle takes 
its readjustment, whenever that may 
come. 

During the closing days of the 
Congressional session, there were ef- 
forts to push across the 334 percent 
limitation on the savings bond rate. 
Whether successful or not as a move 
to halt the growing margin of attri- 
tion, the token rise in interest rate 
provided only limited encouragement 
to the lagging savings bonds pro- 
gram. As viewed by Senator John J. 
Williams, senior Republican member 
of the Senate Finance Committee, the 
public will probably not react quickly 
to an interest rate increase for two 
simple reasons: 
® First, fear of inflation. 
® Second, realization that investors 

can get a higher rate of interest 

by placing their savings in the 
banks or in other investments than 
they can get in savings bonds. 

To put the savings bonds program 
effectively back in high gear, Mr. 


Williams offered three basic revi- 

sions of the rules of the game: 

® Restore the E-bonds to a full 10- 
year maturity basis, making it 
easier for investors to keep records 
of when their bonds come due and 
to plan their investment programs 
systematically. 

® Sell the bonds at a price which will 
yield the investors 4 percent com- 
pounded annually. 

@ Place the redemption value of the 
E-bonds on a higher graduated 
basis so that if they are cashed 
prior to the maturity date they 
would still give the investor all his 
principal plus a reasonable rate of 
interest. 

The Delaware Senator proposed 
that the new-type bonds would be 
sold at $67.50 for each $100 of par 
value. Their cash redemption value 
could be increased $2.50 per year for 
each of the first 3 years, $3.00 per 
year for each of the next 3 years, and 
$4.00 per year for each of the last 
4 years, or a maturity value of $100, 
with the redemption value broken 
down on a 6-month basis. 

To discourage the cash-in of out- 
standing bonds, the Williams plan 
would apply the new interest rate 
schedule to the unexpired term of the 
old bonds beginning at the date the 
new rates become effective. 

Such a drastic rebuilding of the 
savings bonds program was perhaps 
too much to expect at such a late date 
in the 1959 session of Congress, but 
it will be high on the agenda when 
the 86th Congress enters its second 
session in January. 
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TIMESAVINI 


Direct sendings by air, coast to coast, for your transit items... plus the Southwest’s most complete range 
of correspondent banking services ...these are reasons why Republic, located at the air crossroads of the 
nation, serves more correspondent banks than any other bank in the Southwest. How may we serve you? 


REPUBLIC NATIONAL BANK 
OF DALLAS 


CAPITAL AND SURPLUS $3100,000,000* LARGEST IN THE SOUTH 


MEMBER FEDERAL DEPOSIT INSURANCB CORPORATION 
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Illustrator finds Director Clutchbill’s antics exhausting 


With this issue of Burroughs 
Clearing House, the last Director 
Clutchbill story appears (see page 


53). For over 37 years, the old direc- 
tor of the Ferndale National Bank 
has brought humor and horse sense 
psychology to the American banking 
scene. Clutchbill’s creator, Fred Cope- 
land, who died late last year, was him- 
self a former banker, a naturalist, and 
a historian. 

For eight of the past 37 years, 
the artist who has given Clutchbill 
his whimsical appearance has been 
Charles Herzog III, who is some- 
what of a humorist in his own right. 
He, too, has toiled over the many 
antics of Director Clutchbill, as the 
accompanying series of photographs 
indicate. Preparing for the last illus- 
tration of the Clutchbill stories, Mr. 
Herzog assumed the running posi- 
tions of the three bank directors scur- 
rying after a deer. The photographs 
then served as models for the finished 
drawing. It appears that there is more 
to art than digital talent. 


e 


Joseph S. Moss, Jr., senior vice- 
president of the Irving Trust Com- 
pany, New York City, is slated to 
become operating head of the seven 
banks managed by the Sottile bank- 
ing chain in Florida, according to a 
New York City banking publication. 

* 


Promotions at the First Security 
Bank of Idaho, Boise, include the 
naming of an executive vice-president 
and three senior vice-presidents. 
Newly elected executive vice-presi- 
dent is V. R. Steffensen, senior vice- 
president of the First Security Bank 
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of Utah, Salt Lake City. He will also 
be a director of the bank and serve 
on the executive committee. 

New senior vice-presidents are 
E. G. Chaffer, Idaho Falls office and 
supervisor of the bank’s Upper Snake 
River division; Leo W. Jesse, former 
vice-president in charge of First Se- 
curity’s northern division; and Ralph 
J. Comstock, Jr., supervisor of the 
bank’s southwestern division. 

* 


In top management changes at the 
Seattle (Washington) Trust and Sav- 
ings Bank, Cebert Baillargeon be- 
comes chairman and chief executive 
officer, K. Winslow becomes presi- 
dent and Henry H. Judson assumes 
the post of senior vice-president. 

. 


C. W. Bailey, well-known chairman 
of the First National Bank of Clarks- 
ville, Tennessee, and president of the 
American Bankers Association for 
1946-47, died recently at the age of 
75. Mr. Bailey was also chairman of 
the Southern Trust Company, Clarks- 
ville, at the time of his death. 

Mr. Bailey had been president of 


First National from 1920 until May 
of this year when he was named 
chairman. He headed the Tennessee 
Bankers Association in 1929-30. Mr. 
Bailey also served as chairman of the 
agricultural commission of the A.B.A. 


* 


Vice-president Ben F. Edwards, Jr., 
has been selected as the president’s 
assistant - person- 
nel at the Bank 
of America, San 
Francisco. Mr. 
Edwards joined 
the bank in 1917 
and formerly was 
vice-president and 
manager of the 


loan administra- 
tion department 
at the head office. 

Milo A. Heffer- 








M. A. HEFFERLIN 


Cc. E. MeCARTHY 


Bank of America appointments 


lin, manager of the ~ international 
banking department at Los Angeles, 
and C. E. McCarthy, manager of the 
Capitol office in Sacramento have 
been named vice-presidents. 


° 


Stockholder and supervisory ap- 
proval is awaited on the proposed 
merger of the First Bank and Trust 
SLompany, and the St. Joseph Bank 
and Trust Company, both of South 
Bend, Indiana. Top officers of the 
new First Bank St. Joseph Trust 


Assume senior officer posts at First Security Bank, Boise, Idaho 


Vv. R. STEFFENSEN 


E. G. CHAFFER 








L. W. JESSE R. COMSTOCK, JR. 
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TRADE MARK 





-.- MEANS 


QUALITY 


Tne DOWNEY CHANGE TRAY 


THE OLD WAY 


THE NEW WAY 





- ++ for QUICK, ACCURATE 
handling of loose coins 


Tray holds 10 coins each of pennies, nickels, 
dimes, quarters, halves, in each of 68 staggered 
pockets, making possible the giving out of change 





quickly and accurately. Figures on border desig- 
nate denominations of coins in pockets. In 3 styles: 

, 1--mounted on pedestal; 2-- fitted with rubber 
bumpers for counter use; 3--mounted on short 
legs, arranged for nesting with other trays. Tray, 
made of cast aluminum, measures 123%” x 9”. 
A big time saver. 


Ge COIN PACKAGING TRAY 


For use with tubular wrappers. Facilitates filling 
tubular wrappers in the following manner: Lay 
coins in tray, sloping forward. Then open tubular 
wrapper and engage coins at front of tray. Then 
push coins into wrapper. Keep rear end of wrap- 
per covered with finger. Made of wood or steel 
depending on the availability of material. A very 
handy item. 





Te CURRENCY RACK No. 2 


factlitates cashing of checks. 


This device holds a moderate amount of bills of 
varying denominations rendered available for quick 
handling. Cashing of checks made quick and easy. 
Aluminum Base, 6% inches square. Nickeled posts 
are 7 inches high with counterweights. 








SEAL 
PRESS 





The user, with one hand, may attach cord and pull until 
Seal Pin is forced through the folds of canvas coin bag. 
Weighs only 17 ozs.... half the average weight of other 
Seal Presses... but with twice the leverage! Makes per- 

fect die impression when deforming the seal. Meets 

approved requirements. 


PURE LEAD SEALS 


The Lead Seals used with the above 
Press, are pilfer- proof, made of pure, 
non-porous soft lead that will not 
crack or break, easily deformed, mak- 
ing clear-cut impressions of sender's 
name on seal. Approved by Insurance 
Companies, P. 0. Dept., Federal Re- 
serve Bank, R. R. Express Companies, 
etc. Cord in Seal has a tensile strength 
130 Ibs. Fitted with hemp cord and pin. 
Seals packed in bundles of 50; pins 
may be ordered in varying lengths. 
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They are made to ‘‘deliver the 
goods.’’ Made of 8-point weight, 
size 2%’’ x 6%" with ‘‘Register”’ 
stub. Style No. 2 same size but with 
blank stub for desired copy. Style 
No. 3, 25’’x3%"’ without stub. Rein- 
forced eyelet extends to end of tag. 
Printed in red and black. Bank im- 
print included in price. 


The €. L. DOWNEY CO. 
HANNIBAL, 


MISSOURI 














Company would be Robert L. Oare, 
chairman; Joseph D. Barnette, presi- 
dent; and Fred J. Helmen, executive 
vice-president. 

. 


William R. Bowdoin, senior vice- 
president of the Trust Company of 
Georgia, Atlanta, 
has been named 
president of the 
Trust Company of 
Georgia Asso- 
ciates, a wholly 
owned subsidiary 
of the Trust Com- 
pany. He succeeds 
Ivy Duggan who, 
for health rea- 
sons, has curtailed 
his work and re- 
turned as vice-president of the trust 
company. J. Arch Avary, Jr., has been 
named executive vice-president of the 
Associates. 





W. R. BOWDOIN 


4 


The Bank of Hawaii, Honolulu, has 
appointed C. D. Terry, Jr., as vice- 
president of operations. He joins the 
bank after serving with the Bank of 
America, San Francisco. 


e 


Vice-president is the new title for 
Ivon §. Cahill at the Second Bank- 
State Street Trust Company, Boston. 


° 


New vice-president and treasurer 
of the First- 
america Corpora- 
tion, San Fran- 
cisco, is C. Paul 
Hulten. Since 
1954, Mr. Hulten 
has been vice- 
president and 
comptroller of the 
First Western 
Bank and Trust 
Company, a First 
america  subsidi- 
ary in San Francisco, and has been 
associated with that bank and _ its 
predecessor since 1936. 


e 


The First National Bank of South 
Carolina, Columbia, has named Still- 
well Train vice-president in charge of 
operations. 


C. P. HULTEN 


+ 


Charles I. Randall has been elected 
vice-president at the National Bank 
of Washington, Tacoma. 


° 


Presumably the newest title in 
banking offices is that of International 
Affairs consultant. The First National 
Bank of Miami, Florida, recently 
created the post and named Walter 
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M. Walters to fill the position in the 
bank’s international department. 
* 


Top advancements at the Me- 
chanics and Farmers Savings Bank, 
Bridgeport, Connecticut, place Philip 
S. Davison as chairman, Carl R. 
Switzgable as president, Victor C. 
Cogswell as treasurer, and Edward R. 
Kasparek as auditor. 

. 


Detroit’s Joseph F. Verhelle, presi- 
dent of the Public Bank, recently 
attracted the attention of Business 
Week magazine, and became the sub- 
ject of a pictorial and editorial spread 
in the August 15 issue of the maga- 
zine. Theme of the article was Mr. 
Verhelle’s record of organizing banks 
(he has opened two successful insti- 
tutions in the past 10 years) in the 
face of big Detroit bank competition. 
His latest venture, the Public Bank, 
has opened four branches in 20 
months’ time. 

* 


Robert G. Barngrover has joined 
The First Na- 
tional Bank of 
Fort Worth, 
Texas, as vice- 
president and 
trust officer. He 
formerly served as 
an assistant vice- 
president in the 
trust department 
of the California 
Bank, Los An- R. BARNGROVER 
geles, .where he 
worked from 1952. Prior to that time 
he practiced law in Decatur, Illinois. 

* 

George Jordan has been elected to 
the newly created position of chair- 
man, and Arlington W. Girton has 
been named president at the Drovers 
& Mechanics National Bank, York, 
Pennsylvania. 





o 


In advancements at the First West- 
ern Bank and Trust Company, San 
Francisco, Hugh H. Wallace has 
been named vice-president and comp- 
troller, and John R. Keener has been 
promoted to vice-president. Mr. Wal- 
lace has been. associated with the 
































AUSTRALIA 


for your Industry? 





What is the market potential? 


How will I be served as to 
communications, water 
and power? 


Has Australia good labour 
relations? 


How about wage scales 
and taxation? 


What governs company 
formation? 


You can find the answers 
to these and other vital 
questions in a fact-filled 
booklet “Establishment 

of Industry in Australia.” 
Write for a FREE 

copy today, to: 














General Manager’s Office 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
394/396, Collins Street, Melbourne, Australia 


Comptroller, vice-president 


H. H. WALLACE J. R. KEENER 
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AUSTRALIA AND NEW ZEALAND BANK LIMITED 
71 Cornhill, London, E. C. 3, England 
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BANK LIMITED - 
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| bank since 1956. Mr. Keener has been 

| with the Small Business Administra- 
tion in Washington, D. C. 

4 ° 


James F. English, Jr., has been pro- 
moted to vice-president at The Con- 
necticut Bank and 
Trust Company, 
Hartford. He has 
also been named 





| to head the in- 
| vestment division 
| of the bank’s trust 


department. He 
joined the bank 
in 1951 and has 
served in the in- 
vestment division J. ENGLISH, JR. 
since 1952 where 
he has been head of the security 
analysis and trading section. 

s 


The duties of chairman have been 
added to those of president for J. M. 
Ford, II, at the First National Bank, 
St. Joseph, Missouri. 

. 


At the Puget Sound Mutual Sav- 
ings Bank, Seattle, Washington, 
Frank W. Nolan, Jr., and Robert B. 
Weber have been named vice-presi- 
dents. 


. 
Vice-president is the new title for 


John L. Squire at The National City 
Bank, Cleveland, Ohio. 


o 
The Plantations Bank of Rhode 


Island, Providence, has elected Staf- 
ford Almy vice-president. 
. 

H. Wendell Phillips has joined the 
Morris County Savings Bank, Morris- 
town, New Jersey, as vice-president. 

° 


New comptroller of the Wisconsin 





Bankshares Corporation, Milwaukee, 
is Richard W. Koehn. 
* 

At the California Bank, Los An- 
geles, H. V. Grice and W. E. Palmer 
have been elected senior vice-presi- 
dents. Mr. Grice is in charge of the 
city division which is responsible for 


New senior vice-presidents 


H. V. GRICE W. E. PALMER 
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branch administration, loan and ac- 
count supervision, and public rela- 
tions. Mr. Palmer supervises the 
national division of the bank. 


* 


Ralph B. Wright, president of the 
Union Bank and Trust Company, 
Salt Lake City, 
Utah, has been 
named senior 
vice-president and 
director of the 
First Security 
Bank of Utah, 
also of Salt Lake 
City. Mr. Wright 
will continue as 
president of 
Union Bank 
which became 
affliated with First Security in 1957, 
and will direct First Security’s mort- 
gage and real estate operations. 


R. B. WRIGHT 


e 


At the Seattle (Washington) First 
National Bank, W. T. Elias and Ed- 
ward West, Jr., have been promoted 
to assistant vice-presidents. 


* 
Clarence A. Beutel, president of 


the South East National Bank, Chi- 
cago, recently celebrated his 50th year 


in banking. His career dates back to 
1909 when he joined the Continental 
National- Bank of Chicago as a mes- 
senger. An organizer of South East 
National, Mr. Beutel has served as 
president of the bank since 1935. His 
career has included work for various 
federal agencies such as the Recon- 
struction Finance Corporation and 
he helped direct the National Credit 
Association. 


The newly-chartered Cheyenne 
(Wyoming) National Bank has named 
A. H. Trautwein president. 


* 


Charles H. Graff has been elected 
president of the Central Trust Capi- 
tal Bank, Harrisburg, Pennsylvania, 
succeeding the late John C. War- 
ner, Jr. 

e 


New assistant vice-president at the 
Manufacturers Trust Company, New 
York City, is Richard I. Cluett. 


* 


In advancements at the Security 
First National Bank, Los Angeles, 
William W. Cottle has been named 
senior vice-president and _ cashier, 
Thomas G. Roodhouse becomes vice- 
president and auditor, and Benjamin 
G. Miller has been made vice-presi- 
dent and controller. 


Six men have been promoted to 
assistant vice presidents. They are 
R. F. McCurdy, J. S. Sakellaris, H. C. 
McFerrin, H. R. Lambert, L. R. John- 
son, and R. C. Weil. 


5 


William G. De Witt, vice-president 
of the Chemical Corn Exchange 
Bank, New York 
City, has been 
elected president 
of The First Na- 
tional Bank, St. 
Petersburg, Flor- 
ida. Mr. De Witt’s 
banking career 
dates back to 
1922. He has been 
associated with 
Chemical Corn 
since 1924. He has 
announced that he will assume the 
duties of his new post at the early 
convenience of the New York City 
bank. 

Jim Walter, Tampa, Florida, indus- 
trialist and financier, is reported to be 
buying a majority interest in the First 
National. 





W. G. DE WITT 


- 


“Tar Heel of the Week” was an 
honor recently given J. E. Paschall 
by the Raleigh, North Carolina, News 
and Observer. The newspaper honored 
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ANODIZED ALUMINUM ASH TRAYS 


 —_— ALUMINUM RULERS 


Gracefully streamlined to carry your company name 
with distinction. ‘Golden’ anodized aluminum finish 
won't rust or tarnish. Feather-light, attractive, 


LOOKING FOR THE IDEAL a 
Anniversary, Christmas or Business Gift? 


“Golden” bright! Beautiful gifts you'll be proud to 
give. Anodized aluminum finish won't rust or tarnish. 


M-D Ash Trays look smart in home or office. Choice 
of 3 anodized finishes-Golden, Silver Bright or Ebony. 


MACKLANBURG- 


DUNCAN 
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Write on your company letterhead for quantity 
prices and full details. 
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the president of the Branch Banking 
& Trust Company of Wilson, North 
Carolina, on his contributions to the 
state. 

7 


At the Montrose: National Bank, 
Houston, Texas, V. B. Dishongh has 
been named president. 

= 


Assistant vice-president is the new 
title for Edward B. Sturges of ‘The 
Colonial Bank and Trust Company, 
Waterbury, Connecticut. 

a 


The promotion of Ned A. Kilmer to 
executive vice-president and cashier 
led several ad- 
vancements re- 
cently at the City 
Bank and Trust 
Company, Jack- 
son, Michigan. 
Seven men were 
named to vice- 
president posts 
and two were 
promoted to as- 
sistant vice-presi- 
dents. New vice- 
presidents shown in the accompanying 
photograph are, from left to right, 
standing, John T. White, Davis M. 
Somers, Robert D. Fought, and 





N. A. KILMER 





Seven new vice-presidents 


Charles A. Kelley. Seated, left to 

right, are Lloyd W. Scherer, Carl 

Spaeth, Jr., and Benjamin J. Glasgow. 
ee 


Hulbert T. Bisselle, president of the 
National Bank Division of the Ameri- 














. .. guarantee satisfaction. 





New and remanufactured vault doors, from one inch through twelve, 
rectangulars and circulars, escape doors, fire doors, all at terrific 
savings! Complete line of first quality safe deposit boxes, night deposi- 
tories, tellers lockers, drive-up windows, ventilators, partitioning, grill- 
work, time and delayed action locks, counterwork, complete bank 
outfitting, new or used, at tremendous savings! We deliver and install 


Call CHerry 4-8181 or write Box 78, Toledo 1, Ohio. 


AMERICAN BANK EQUIPMENT 


Division of 
SMITH-WHEELOCK CORP. 


TIRED OF 
PAYING 
THROUGH 
THE NOSE? 


Why not check 
paying the long dollar? 











named at Michigan bank 


can Bankers Association, and presi- 
dent of The Riggs National Bank, 


Washington, D. C., died recently at — 


his home. 
a 


Kenneth J. Knauer, head of the 
foreign department of the First Na- 
tional Bank of Arizona, Phoenix, has 
been named assistant vice-president. 

Sd 


One of the ladies “going places” in 
the American banking scene is Miss 
Frances D. Wad- 
dell who recently 
was promoted 
from assistant 
cashier to the 
newly created 
post of adminis- 
trative assistant 
vice-president at 
the Central Valley 
National Bank, 
Oakland, Califor- 
nia. In addition to 
her duties as head of personnel, Miss 
Waddell is also a director, a voting 
trustee, secretary of the operations 
committee and a member of the loan 
and budget committees. 





MISS WADDELL 


6 


At The Citizens National Bank, 
Greenville, Texas, B. Frank Maddox 
has been named president, succeeding 
Robert C. Lanier who has _ been 
elected chairman. 


* 


Stockholder and supervisory ap- 
proval is awaited on the proposed 
merger of the Ilion (New York) Na- 
tional Bank and Trust Company with 


Burroughs Clearing House 
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the Marine Midland Trust Company 
of the Mohawk Valley, Utica. Ken- 
neth A. Tillinghast, executive vice- 
president of the Ilion bank, would 
become vice-president of Marine Mid- 
land Trust. ; 


€ 


Robert E. Lee has been elected 
vice-president of the San Diego (Cali- 
fornia) Federal Savings and Loan 
Association. 


> 


Ralph S. Newcomer has been pro- 
moted to president of the First 
National Bank of Boulder, Colorado, 


succeeding William Loach who has 
retired. 

New assistant vice-presidents at 
First National, are R. J. Cross, J. F. 
Thone, and N. L. Wade. 


e 


R. C. Strand has been named assist- 
ant vice-president at the Peoples Na- 
tional Bank of Washington, Seattle. 


e 


New president of the Citizens Bank, 
Marshall, Arkansas, is Wordna Allen. 


* 


Herbert T. Cooney has only had one 
employer in his life. He has needed 














working on a Canadian branch? 


. . . then be sure to contact Imperial Bank of Canada. With 
branches from coast to coast in Canada, Imperial Bank can 
give you information on the latest trends, developments and 
opportunities in Canadian business. 


Imperial Bank is always ready to give you the information you 
require. Write today for Imperial Bank’s new, highly informa- 
tive 16-page booklet, “Business Opportunity in Canada”. 


IMPERIAL BANK 


OF CANADA 
Head Office, TORONTO 1, CANADA 
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only one for the president of The 
State Bank of Woodstock, Illinois, 
has worked for the bank for 57 years. 
Mr. Cooney joined the bank at the 


“age of 14 and has been president since 


1931. 
+ 


The Bank of Miami Beach, Florida, 
has appointed 
Anthony Vroon 
senior vice-presi- 
dent. Mr. Vroon 
formerly served 
with the Mercan- 
tile National 
Bank, Miami 
Beach, as_ vice- 
president. He has 
specialized in the 
commercial, in- 
dustrial and mort- 
gage loan fields in his 22 years of 
banking experience. 





A. VROON 


e 


Daniel C. Merrill has been elected 
president of the First National Bank, 
Provincetown, Massachusetts. 


e 


Assistant vice-president is the new 
title for Hollis Walters at the Texas 
National Bank, Houston. 


° 


Duncan H. Newell, Jr., formerly 
vice-president in charge of the trust 
department of 
The National 
Bank of Toledo, 
Ohio, has joined 
the Valley Na- 
tional Bank, 
Phoenix, Arizona, 
as vice-president 
in charge of the 
trust. department 
investment  divi- 
sion. Prior to his 
post in Toledo, 
Mr. Newell served in the trust depart- 
ment of the First Portland (Maine) 
National Bank. 


D. NEWELL, JR. 


* 


Cecil A. Evans has been elected 
president of the newly organized 
Midwest Bank & Trust Company, 
Elmwood Park, Illinois. 

e 


New comptroller of the Iowa-Des 
Moines National Bank is Larry R. 
Chemberlin. 


e 


John C. Murphy has been named 
chairman of the First State Bank of 
Westminster, Colorado. 

« 


The Canal National Bank, Port- 
land, Maine, has elected William D. 
Ireland, Jr., executive vice-president, 


Burroughs Clearing House 
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and named J. B. Barney, R. N. 
Walker, and S. F. Hutchinson assist- 
ant vice-presidents. 

’ 


The newly chartered Santa Rosa 
State Bank, Milton, Florida, has 
named Newman C. Bracklin chair- 
man, and Claude L. Locklin president. 


e 


New president of the First National 
Bank, Las Animas, Colorado, is Joe 
W. Purvis. 


* 


A man who has retired twice from 
successful banking careers now finds 
himself very much 
in the active man- 
agement of two 
Alaskan _ banks. 
O. A. Torgerson, 
president of the 
Bank of Kodiak, 
recently was also 
named chairman 
of the National 
Bank of Alaska, 
0. TORGERSON Anchorage. He 

started his Alas- 
kan banking work as an officer of the 
First Bank of Cordova in 1933. In 
1940 he organized the Bank of 
Kodiak. He retired to the Southern 
California desert in 1947 only to 
organize banks in Cathedral City, 
Palm Springs, and Indio. Once more 
he retired, but in 1955 was prevailed 
upon to return to Alaska to take over 
the presidency of the Bank of Kodiak. 





e 


The newly organized Bank of Com- 
merce, Idaho Falls, Idaho, will be 
headed by President S. M. Meikle, Sr. 


* 


John B. Straub has joined Mort- 
gage Associates, Inc., Milwaukee, 
Wisconsin, as vice-president. 

. 


Edwin A. Krais has joined the 
American Na- 
tional Bank, Ft. —_— 
Lauderdale, Flor- ; a 
ida, as vice-presi- 
dent in charge of 
the new business 
development de- 
partment. He for- 
merly served in 
the new business 
department of the 
Dania (Florida) E. A. KRAIS 
Sank. He began 
his banking career with the Mount 
Vernon (New York) Trust Company 
in 1920. 

” 


The Mohawk (Indiana) State Bank 
and the Willow Branch (Indiana) 
State Bank have merged into the 
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The Key. 


. to fine checks is the bank stationer. 
And now more than ever before, the new 
standards of quality and precision require 
his experience and specialized equipment. 


Over the years, leading bank stationers 
have specified La Monte Safety Papers. 
These fine papers provide individuality in 
design, pleasing colors, fine writing surface 
and the strength to withstand the many 
handlings checks receive. 


Equally important, La Monte Safety Papers 
afford the maximum protection against 
fraudulent alteration...so vital in the trans- 
fer of money. 
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the new 
Burroughs 220 


high speed 
printer system 
prints as fast 
as it thinks 


and can select 


what it says 








Cut your volume printing jobs down to size with the new Burroughs 220 High Speed Printer System. Printing up 
to 1500 lines per minute, this transistorized system operates on-line directly from the 220 Computer, or can be 
fed off-line from one or two 220 magnetic tape files, freeing the computer for other tasks. Built-in magnetic core 
memory automatically stores, edits and prints out data in whatever format you need. It selects, deletes or merges 
information to produce neat, legible documents . . . reports, insurance premium notices, data reduction tabulations, 
utility bills, labels, bank statements, or whatever you require. All computer editing steps are eliminated, saving 
you valuable computer hours in obtaining printed information. This new printer system makes the Burroughs 
220, already the most advanced computer in the medium price class, an even faster, more versatile data process- 
ing system for business and scientific applications. It is only a part of Burroughs’ complete line of advanced data 
processing systems...all in production...now at work in hundreds of installations...and supported by a nation- 


wide team of computer specialists. Write for Bulletin No. 5221, ElectroData Division, Pasadena, California. 


Burroughs Corporation "NEW DIMENSIONS/in electronics and data processing systems” 
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Hancock County Bank. Fred H. Bolin 
is president of the merged bank. 


> 


Executive vice-president and cash- 
ier of the new Leawood National 


Bank, Kansas City, Missouri, is 
William N. Brownfield. 
* 
Mrs. Helen Cook has been ad- 


vanced to vice-president and secre- 
tary, and John E, Hughes has been 
named treasurer and comptroller at 
the Woodside Savings and Loan 
Association, New York City. 
. 

The newly opened Texarkana 

(Texas) Oaklawn Bank is headed by 


J. C. Cabe, president; and Kenneth 
K. Martin, vice-president and cashier. 


. 
Ed Sheppard has joined the Realty 
Savings Bank, Augusta, Georgia, as 
vice-president and cashier. He for- 
merly was associated with the Georgia 
Railroad Bank, Augusta. 
. 


The City of San Jose, California, 








OF AMERICA 
BORN MAY 6 1870. IN 
‘THE SWISS HOTEL. THEN 





City honors A. P. Giannini 


of America was born in 1870. Shown 
standing beside the marker is William 
H. Pabst, retired Bank of America 
executive who participated in the 
dedication ceremonies. 








has marked the site of A. P. Gian- 
nini’s birthplace. The marker pictured 
in the accompanying illustration is pn 
the location of the former Swiss 
Hotel where the founder of the Bank 


* 


A charter has been issued for the 
new Bank of O’Fallon, Illinois. Presi- 
dent will be M. K. Schwarz with Rus- 








49N and 75N with exclusive 
@ Dual electronic controls to eliminate op- 
erator fatigue. 


@ Electronic foot control. 


@ Patented friction disc to maintain high- 
speed under overload conditions. 


@ Compact streamlined styling that saves 
20% counter space. 


@ Improved coin bag holder and many other 
features. 


These famous Abbott Coin Counters, leaders 
of the field for many years, have been com- 
pletely re-engineered. setting new standards 
for speed, accuracy and ease of operation. 





ABBOTT 75N. This extra heavy duty counter 
for continuous high speed operation is rugged 
and compact. Guaranteed at more than 3000 
coins per minute. See these new Abbott Coin 
Counters. Arrange for a trial today. 


ABBOTT COIN COUNTER CO., ING. xo voresaNy. “Te's.1300 
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sell V. Thoman vice-president, and 
Dr. B. F. Tate acting cashier. 


. 


* The recently organized Illinois 
State Bank, Chicago, will be headed 
by John I. Jones, president. 


4 


The Laurel Bank, Raytown, Mis- 
souri, has promoted R. J. Meuli to 
executive vice-president, named Har- 
old W.. Hadle vice-president, and 
made Charles A. Ruisinger, Jr., assist- 
ant vice-president. 


* 


W. J. Keitt will be president of the 
new Meyerland State Bank, Houston, 
Texas. 


* 


The Trust Company of New Jersey, 
Jersey City, has promoted Franklin 
Fisher to second vice-president and 
named Arthur M. Meehan auditor. 


* 
Charles W. McCoy has joined the 
Louisiana National Bank, Baton 


Rouge, as senior 
vice - president 
after serving as 
vice-president and 


director of the 
City National 
Bank and Trust 


Company, Colum- 
bus, Ohio. Active 
in both the Re- 
serve City Bank- 
ers Association 
and the American 
Bankers Association, Mr. McCoy 
served with the Ohio bank for 15 
years. 


Cc. W. McCOY 


= 


Brock M. Weir has been appointed 
assistant vice-president of the Na- 


tional Bank of Commerce, Seattle, 
Washington. 
s 
New president of The Raleigh 
County Bank, Beckley, West Vir- 
ginia, is Okey L. Patteson. 
° 
Wendyl Watts has been elected 


president of the Madill (Oklahoma) 
National Bank, succeeding M. B. 
Bryant who has been named chair- 
man, 

. 


At the Citizens National Bank, 
Darlington, Wisconsin, J. E. Collins 
has been elected chairman, and 
George W. Martin has been elected 
president, 


e 


The Central National Insurance 
Group, Omaha, Nebraska, has named 


Burroughs Clearing House 
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Midnight banking ...tor 9 a. m. cash! 


All checks received by Central National Bank today And Central National operations are split-second 
are processed immediately. Those received after the — synchronized to meet air, railand highway schedules. 
close of the business day are processed tonight! This high-speed collection service can be fitted to 
Tomorrow most of them are cash. And at least a your requirements—to speed cash availability for you. 
whole day’s time is saved. A Central National representative will gladly 
Twenty-four hours, around the clock, this “do-it | demonstrate its application to your business. 
now” brand of service speeds checks on their way. Call or write... 
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Paul Synor vice-president, secretary, 
and comptroller. 
Sd 


Anton A. Smigiel is slated to be- 
come president of the newly-char- 
tered Bank of Niles, Illinois. 


e 


The First National Bank, Laurel, 
Massachusetts, has elected George 
Openshaw president. 


4 


Assistant vice-president is the new 
title for Edward Hessel at the First 
National Bank and Trust Company, 
Lexington, Kentucky. 


° 


The Bank of Carthage, Missouri, 
has named Mills H. Anderson presi- 
dent. 

. 


Fred J. Durell has been elected 
president of the New Market National 
Bank, Newmarket, New Hampshire. 


* 

E. B. McDaniel, Jr., is to be presi- 
dent of the Orange Park (Florida) 
Bank. 


oJ 


Officers of the newly opened Bee- 
hive State Bank, Salt Lake City, 





L. S. LEATHAM 


Cc. C. SHAW 


Officers at new Utah bank 


Utah, are Carl W. Buehner, presi- 
dent; Louis S. Leathan, executive 
vice-president; W. Adrian Wright, 
vice-president; and Coad C. Shaw, 
vice-president and cashier. 

e 


The soon-to-be-opened Bank of 
Levittown, New Jersey, will be 
headed by C. Donald Moyer as presi- 
dent. 

2 


Charles E. Dockster has been 
elected president and chairman of the 
newly organized Garden City Trust 
Company, Newton, Massachusetts. 


o 


W. Pat Murray has been named 
president and Clay Kuykendall has 
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* OF DETROIT * 


The officers of our Correspondent Banking Division 
are in close touch with Michigan markets—are prepared 
to give alert, on-the-ground cooperation at all times. 
Whatever the transaction—usual or unusual—you are 
invited to use the correspondent banking facilities of 
this Bank. When speed is necessary, call MNB at 
WoOodward 5-4000 in Detroit for prompt attention. 


MANUFACTURERS 


NATIONAL BANK 


DETROIT + |DEARBORN + HIGHLAND PARK + BLOOMFIELD + FARMINGTON TWP. 
GROSSE POINTE WOODS + MELVINDALE + NORTHVILLE + PLEASANT RIDGE 
REDFORD + SOUTHFIELD + WARREN 


Member Federal Deposit Insurance Corporation 
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been advanced to chairman at the 
City National Bank, San Saba, Texas. 
o 


Richard W. Hoffman has been ap- 
pointed assistant vice-president of the 
First Wisconsin National Bank, 
Milwaukee. 

. 


The new Midlothian (Illinois) State 
Bank will have Ollie J. Yates as presi- 
dent. 

- 


Vice-president is the new title for 
Richard C. Sanders at the North Side 
State Bank, Houston, Texas. 


° 


Samuel H. Wright has been named 
president of the newly chartered Fal- 
mouth (Massachusetts) Trust Co. 

° 


New executive vice-president of 
the South Milwaukee (Wisconsin) 
Bank is John J. Schweda, Jr. 


+ 


Carl C. Francis is now chairman 
and Vincent F. Ostrom is president of 
the Putnam Trust Company, Green- 
wich, Connecticut. 

+ 

Harlow W. Brown has joined the 
Continental Commercial Corporation, 
Pittsburgh, as vice-president. 

Sd 
President of the new North Austin 


(Texas) State Bank is Tom L. 
Mitchell. 


e 


T. F. Monahan has been named as- 
sistant vice-president of the Pullman 
Trust & Savings Bank, Chicago. 

& 

The National Bank of Commerce, 
Pine Bluff, Arkansas, has made Ralph 
E. Justice assistant vice-president. 


= 
William L. Crandall has been pro- 


moted to vice-president at the Bank 
of Miami Beach, Florida. 


e 
The Bank of Babylon, New York, 


has named Thomas B. Young assist- 
ant vice-president. 


- 
The Title Insurance and Trust 


Company, Los Angeles, has elected 
John T. Schuler controller. 


° 
The Inter-Regional Bank, Austin, 


Texas will be headed by Glen E. 
Lewis as president. 


os 
The new Plaza Drive-In Bank, 


Norridge, Illinois, has named Leonard 
A. Kelly president. 
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How Calcasieu Marine National Bank’s 





“Open drawer policy” really packs ’em in! 


“It’s surprising that a small thing 
like a drive-in window’s deposit 
drawer can be so important in 
increasing business,” says Mr. 
Lloyd J. Baquet, Manager of Cal- 
/ casieu Marine National’s South 
| City Branch in Lake Charles, La. 


“Many of our depositors have 
commented favorably on our two 
Mosler ‘New Picture Windows.’ When asked for reasons, 
many were mentioned. One often cited is the window’s 
end-opening deposit drawer. 
‘For the first time I can see what I’m doing.’ 


“In the past, it took all kinds of gymnastics to get the 
hand up, over and into the drawer. Then the depositor 
had to grope blindly for his material. 





“Our windows serve everything from trucks to small 
foreign cars. Again the deposit drawer is ideal. It’s 
electrically operated, can be extended to any point up 
to 14 inches... further if need be. In short, it’s designed 
to suit any size vehicle or depositor’s arm. 


“‘We’re really Mosler-equipped. In addition to our ‘New 
Picture Windows,’ we have two Century 7 Vault Doors, 
Day and Night Depository and 768 Safe Deposit Boxes.” 


PROBLEM SOLVING—A MOSLER SPECIALTY. From the larg- 
est bank vaults to the smallest safe deposit boxes, Mosler 
design and manufacturing experience is at your service. 
Mosler is the world’s largest builders of safes, vaults 
and banking equipment. 


Write for information on any kind of customer conven- 
ience and protection equipment. 





See what happens in 1/2 a second with Mosler’s deposit drawer. It’s automatic, draft-proof, end-opening. 


Integrated banking equipment by The Mosler Safe Co. 


Dept. N-9, 320 Fifth Ave., New York 1, N. Y. In Canada: Mosler-Taylor Sales Ltd., Brampton, Ontario 
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One Wall Street 


home of your man 


at the TRVING 





Through the Irving Trust Company, 
the bank at the head of Wall Street, flows 
a steady stream of business information 
gathered from the world over. And your 
man at the Irving is ready to put any part 
of it to work for you or your customers. 





His sources of information are many 
and varied. The bank wire, broad tape 
ticker, quotations from the trading tables, 
credit files, or conversation over the 
luncheon table with an associate just back 4A 
from abroad are a few of the local re- 4 


sources to which he has immediate access. 














The specific facts you want and need 
can be as near as your telephone. Look 
upon your man at the Irving as a member 
of your own staff and consult him freely. 








Through your man at the Irving: Fast 
Transit Service. World-wide Collections. 
Credit Information. Portfolio Analysis. 
Experienced Consultation. Safekeeping of 
Securities. 




















IRVING TRUST 


COMPANY 
One Wall Street, New York 15, N.Y. 

















Capital Funds over $135,000,000 
Total Assets over $1,600,000.000 


Ricuarp H. West, Chairman of the Board 
Grorce A. Murpuy, President 


National Division—H. MILLER LAWDER 
Vice President in Charge 





MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Outlook for Pound 


It looks as if the pound sterling is 
losing the seasonal weakness that 
used to set in about July and last well 
into the fall. The basis of the sea- 
sonal pattern was that sterling area 
countries were net sellers of South- 
ern hemisphere agricultural produce 
in February and March, and net 
buyers of Northern hemisphere pro- 
duce in August and September. The 
sterling crises of 1955, 1956 and 1957 
were all in the bad seasonal period. 

Since 1958 these seasonal changes 
have been much less noticeable. One 
reason for this is the growing impor- 
tance of British exports of manufac- 
turers to the dollar area, which are 
not subject to the same variations as 
Australian wheat and wool. Another 
is that, with easier credit now ob- 
tainable, payments to the non-ster- 
ling world can be spread over a long- 
er period of time. Press discussion 
of the position of the dollar is also 
helping to defer dollar payments. 

But with an oncoming election 
pressure could be turned against the 
pound any time opinion takes a turn 
towards the Labour Party., At the 
moment, however, financial circles at 
home and abroad envision a Conserv- 
ative party victory and the pound is 
benefiting accordingly. 

In any case, sterling is now strong 
enough to withstand without serious 
crisis any pressure that might de- 
velop from any later leftward move- 
ment of public opinion. 

The strength of the British pound 
is not, however, shared by all the 


British Commonwealth currencies 
nominally attached to it. The South 
African, Australian and New Zea- 
land exchange rates are above suspi- 
cion, but the Ghana, Singapore, In- 
dian and Pakistani parities are un- 
der a cloud. 

In the case of Ghana and Singa- 
pore there have been official state- 
ments denying devaluation, always a 
suspicious sign. And the Indian and 
Pakistani rupees have sunk in the 
London free market to about five- 
sixths and two-thirds of their official 
values. 

The main foundation for these 
suspicions is the realization that in- 
dependence cuts both ways. Newly in- 
dependent Commonwealth countries 
are now free to run their financial 
affairs any way they like, but they 
can no longer count on an automatic 
rescue operation from London should 
they get into trouble. 
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Duteh Exhibition Area 


De Twentsche Bank of Amster- 
dam, one of the Dutch big five, and 
until fairly recently a bank with a 
conservative way of publicity, is 
gradually breaking away from tradi- 
tion. 

The bank, for example, has just 
opened a new branch on one of Am- 
sterdam’s bustling thoroughfares, 
the Damrak, near the Central Sta- 
tion. The branch is mainly for tour- 
ists and travelers, and opens as early 
as 8 a.m. As a special and unique 


attraction the entrance to this branch 
has taken the form of an exhibition 
hall, open at the street side. The hall 
can be utilized by public bodies, in- 
dustrial groups, etc. The first exhibi- 
tion, as shown below, is of the Am- 
sterdam Port Authority. 
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Russians and Credit 


Instalment buying will become 
commonplace in Russia and other 
Communist countries when they can 
match the standard of living seen in 
the recent American exhibition in 
Moscow, according to E. F. Wonder- 
lic, chairman of the executive com- 
mittee of the American Finance Con- 
ference, Chicago, Illinois. 

Mr. Wonderlic, who was answer- 
ing criticisms of the exhibition and 
of Americans’ debt status by Martha 
Dedd Stern, expatriate American, in 
an article in the Russian weekly 
magazine, Ogonyok, stated that 
“Russians and the people of several 
other Communist countries were per- 
mitted the first nibbles of instalment 
credit earlier this year, as Mrs. Stern 
must know. If the use of automo- 
biles, modern home appliances, tele- 
vision and high-fidelity sets, power 
lawn mowers, motor boats and a host 
of other goods ever spreads as widely 
in those nations as in America, the 
Red governments will have to let 
their people have more than a taste 
of instalment credit.” 

Mrs. Stern, who left the U.S. in 
1956 after indictment for espionage 


Novel exhibition hall breaks with tradition, offers community groups choice publicity outlet 


Wide open appearance ... 
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has made Amsterdam branch favorite haunt of sightseeing tourists 





and has been living in Czechoslovakia 
and Russia, wrote that the average 
American does not own the house, 
autos and other goods now on display 
in Moscow because “he lives in a 
prison of dependence upon compa- 
nies which sell him these blessings 
on the instalment plan.” 

“If Mrs. Stern is using the word 
‘prison’ correctly,” said Mr. Won- 
derlic, “everyone else needs a new 
dictionary. Instalment credit pay- 
ments in America amount to less 
than 13 cents of each dollar of income 
after federal taxes. And this is not 
money down a well—it’s paying for 
use and eventual ownership of goods 
that relieve drudgery and add enjoy- 
ment to daily living. 

“Some 65 per cent of automobile 
sales, and high proportions of other 
major goods, are bought on time,” he 
added. “Time payments are just as 
sound a way to buy a relatively ex- 
pensive item as cash payment for a 
loaf of bread.” 
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Banking on Ethiopia 


Economic progress in Ethiopia has 
made great strides since the Develop- 
ment Bank of Ethiopia began opera- 
ations in 1951, according to a feature 
article in the latest issue of the State 








Cotonificio Barattolo’s spindles whir in Asmara 


Development bank’s funds have spurred Ethiopian industry 


Bank of Ethiopia’s “Report on 
Economic Conditions and Market 
Trends.” 

The Development Bank has paid-in 
capital of 10.1 million Ethiopian dol- 
lars ($4,141,000) and was established 
through loans granted it by the In- 
ternational Bank for Reconstruction 
and Development and the U.S. Gov- 
ernment. Its primary purposes are to 
assist in the development of indus- 
trial and agricultural production and 
to foster the investment of private 
capital for private purposes. 

Through the end of 1958, the Bank 
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had granted 160 industrial loans 
amounting to 9 million Ethiopian 
dollars ($3,690,000). More than half 
of these funds have been repaid. In 
addition, the Bank had made nearly 
450 small loans to farmers for im- 
provements and the purchase of work 
animals. Industry has been of prime 
import, and continues to account for 
the brunt of the loans. The spinning 
mill shown above was sponsored by 
the Bank’s funds. In recent years, 
however, the Bank has granted 750 
loans to coffee growers for the devel- 
opment of huge coffee forests in the 
Kaffa Province. 

The rapidly advancing coffee in- 
dustry prompted the opening of a 
branch office at Jimma in December, 
1953. A second branch was opened at 
Gore, in the Illubabor Province in 
January 1957. Last year a branch 
was set up in Sidamo Province. 

Most of the Development Bank’s 
loans are based on 7 per cent interest, 
excepting the small agricultural 
loans. where the rate is 5 per cent. 
Progress reports are sent to the 
IBRD concerning those projects for 
which IBRD funds are used. All the 
major enterprises on which loans are 
granted are visited regularly by staff 
members. Accounts of these organi- 
zations are audited on these visits. 
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Animated Subway Model 
Draws Huge Crowds 


Thousands of Australians are tak- 
ing an advance peek at the Victorian 
government’s proposed £25 million 
($56,350,000) Melbourne subway 
through an ingenious working model 
of it being displayed at the Bank of 
New South Wales head office. 

The exhibit, built by technicians 
of the Victorian Railways, outlines 
the existing buildings, and shows 
how the proposed new offices, four 
new stations and nine miles of under- 
ground tube and running tracks will 
look. Small plastic trains enter the 


Burroughs Clearing House 














a oe die 





First Western Bank Offices in the San Joaquin Valley 


in any California Picture 


Scan a First WESTERN BANK map of any part of 
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s oe a B billion dollars— First WESTERN BANK is a vital and 
* = significant factor in the financial structure of California, 
% = | First Western Bank 
Ve a? AND TRUST COMPANY 
R ON E aie Head Office: 405 Montgomery Street, San Francisco 
Southern California Headquarters: 556 South Spring Street, Los Angeles 
Member Federal Deposit Insurance Corporation OFFICES THROUGHOUT CALIFORNIA 
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Ingenious subway model serves as stellar attraction 


tube system from suburban services 
continuously to add to the life-like 
appeal of the display. 

The subway model is the latest in 
a long line of community displays 
and national projects that the Bank 
of New South Wales has featured in 
its lobby. 
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Financing of Death-Duties 

“Nederlandse Participatie Maats- 
chappij” of Amsterdam, an impor- 
tant post-war financing institute, 
partly-owned by the Netherlands 
Reconstruction Bank and the big 
private banks, is offering to buy 
minority holdings of shares in pri- 
vate companies. 

This service to heirs of big share- 
holders of private companies, will en- 
able them to pay death-duties with- 
out putting up their shares for sale 
elsewhere. 

As soon as the heir’s difficulties 
have been overcome, Nederlandse 
Participatie Maatschappij is _ pre- 
pared to resell the shares to the heirs 
in question. 
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British Banks Enter 
Mortgage Loan Field 


British banks have freed them- 
selves from yet another traditional 
restraint and are now in the market 
for home loans. 

Until recently banks were most re- 
luctant to provide new money for 
house purchase. Activity was con- 
fined mainly to “bridging opera- 
tions.”’ These provided temporary 
finance for clients who intended to 
find money for a new house from the 
sale of an old. But long-term loans 
were left to the “Building Societies,” 
co-operative home loan associations. 

Banks are still cautious about 
treading on the Societies’ toes. But 
established customers of good finan- 


cial record now stand a reasonable 
chance of obtaining a home loan. 
Many consider it worth their while 
trying, as most customers will pay 
about 5% a year interest on bank 
money compared with 5%% for 
Building Society funds. A prolonged 
period of dear money policies from 
the Bank of England could of course 
upset the comparison. But as initial 
legal charges are very much lower 
with a bank, the risks seem well 
worth taking. 

The main snag at present is that 
even the most venturesome banks do 
not like advancing home loans for 
more than ten years, while the Build- 
ing Societies will lend for two or 
three times that period. 
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Rotterdam Eyes Future, 
Expanding Port Facilities 


The importance of Rotterdam’s 
port facilities and plans for their 
future expansion are detailed in the 


Huge expansion underway 
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latest “Quarterly Review” of the Rot- 
terdamsche Bank N.V. 

The 40-page report delves into the 
history of Europe’s largest port, at 
the head of the Rhine River, and dis- 
cusses the ambitious plans being de- 
veloped for enlargement of current 
facilities to accommodate the larg- 
est ocean vessels and more smaller 
cargo ships. The tremendous increase 
in shipping traffic through Rotter- 
dam in, the past decade is covered 
both in copy and through statistical 
tables. 

The study is illustrated with a 
number of port and dredging scenes, 
adding impact to the forecast for 
even higher volume on this water- 
way in the immediate future. 
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Soviet Trade Study 


The potential market for Free 
World goods in the Soviet Bloc and 
the threat of the Communist “trade 
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THE 
COMMUNIST 
WORLD as customer 


& competitor 


Outlines master plan 


offensive” on free enterprise are dis- 
cussed in a report published by Busi- 
ness International, New York City. 

The 30-page study is entitled “The 
Communist World as Customer and 
Competitor.” It analyzes the Soviet 
economy and includes production fig- 
ures for major industries for 1958 
and the first quarter of 1959. Rus- 
sia’s present foreign trade with the 
Free World and the satellite nations 
and selected goals of the USSR’s 
seven-year plan for 1959-1965 are 
also detailed. 

Of particular interest is the section 
on U.S. government controls on trade 
with Communist nations. The means 
used by the Soviets to gain economic 
footholds in 14 countries are ex- 
plained, too, as are the future poten- 
tial to private enterprise of Com- 
munist barter and trade agreements, 
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The new Head Office building of the Banco de la 
Republica in Bogota, Colombia. 


CHUBB protects the 


treasures of Latin America 


Chubb is proud to have supplied heavy Treasury 
doors for the strongroom installation. 





CHUBB & SON’S LOCK AND SAFE COMPANY LIMITED 
175-176 TOTTENHAM COURT ROAD, LONDON W.1. ENGLAND 
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Yapi ve Kredi Bankasi, Istanbul head office 





Turkiye Is Bankasi, Istanbul branch 


Advertising, business development, play key roles in growth of Turkey’s financial institutions 


technical assistance grants, credits 
and outright aid in the underdevel- 
oped areas of the world. 

The report sells for $36 and can be 
obtained from Business Internation- 
al, 200 Fourth Avenue, New York 
City 3. 
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Turkish Banking 


Tourist interest in Turkish bank- 
ing is first aroused by the numerous 
gaily colored advertising posters 
along the 15-mile bus route from 


Yesilkoy Airport to Istanbul. In all 
there are close to 60 banks in Turkey 
with some 1,400 branches. 

Newest of these is the Raybank, 
a commercial institution founded in 
1956, with capital of 4 million Tur- 
kish lira ($444,444). There are six 
foreign banks operating in the coun- 
try—The Ottoman, The Bank of Sal- 
onica, Banco di Roma, Banca Com- 
merciale Italiana, Hollandsche Bank 
Uni, and the American Express Com- 
pany—but their operations are lim- 
ited to foreign exchange. These six 
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Some 200,000 items a night currently clear through The First National Bank 
of Miami. Pouch loose airmail pickup eliminates delay from airport to bank 
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banks have 52 branches and by their 
latest figures nominal capital of 13.8 
million lira ($1,533,333) and the 
same amount of paid-up capital. 

The country has 11 banks consti- 
tuted under special laws with some 
670 branches. These include the Ag- 
ricultural Bank of Turkey, the Sumer 
Bank and the Eti Bank. The com- 
bined nominal capital of the special 


banks is 2,926 million lira ($325,- — 


111,000) compared with paid-up cap- 
ital of 1,350 million lira ($150 mil- 
lion). 

One of the most active institutions 
is the Industrial Development Bank 
of Turkey, which was created by the 
government in 1950 to encourage in- 
dustrial expansion. Much of its cap- 
ital came from private interests and 
the World Bank. 

Core of the banking system is Cen- 
tral Bank of Turkey, which works 
closely with the 20 commercial banks 
with 606 branches and 19 regional 
banks with 26 branches. Among the 
commercial institutions are the banks 
shown above. The Turkiye Is Bankasi 
(the Business Bank of Turkey) had 
deposits of $514,244,124 as of De- 
cember 31, 1958. The Yapi ve Kredi 
Bankasi (the Building and Credit 
Bank of Turkey) reported deposits 
of $214,200,017 at year-end. 

Turkey’s banks showed profits of 
160.2 million lira ($17,800,000) in 
one annual summary, with the bulk 
of the amount coming from the banks 
constituted under special laws. The 
Industrial Development Bank ac- 
counted for 5 million lira ($555,555), 
the commercial banks 23 million lira 
($2,555,555) and the regional banks 
for 1.6 million lira ($177,777) of the 
total profits. 
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Impressive Branch 
Midland Bank Limited, London 


England, has combined the opera- 
tions of two of its branches into one 
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First National Bank, Farmington, New Mexico 


what does every banker want 
in new quarters planning? 


Big bank or small, country bank or city, every banker 
asks the same questions when he’s considering new 
quarters: 


1. How will the new building look? 

2. Will it work the way it should. . . fill all the indi- 
vidual requirements of his organization? 

3. Will it accommodate future growth adequately? 

4. How much will it cost? 


The first question is easily answered by any good de- 
Signer; attractive appearance is common today. But it 
takes Bank Building Corporation’s unique methods, its 
team of specialized financial planners and designers, and 
its unmatched experience on over 3,500 projects to give 
you firm answers on cost, and on planning that works. 


Functional planning is the most important to your insti- 


tution’s future. Done by experts, it assures maximum 
efficiency, minimum long-range costs. It provides, in 
advance, for future growth even beyond your immediate 
projections . . . with a minimum of cost and dislocation. 
Such planning comes only from an objective, analytical, 
specialized approach to the functional use of space, and 
from Bank Building’s skill and experience. 


A guaranteed budget, submitted to you even before work- 
ing drawings are made, is an exclusive Bank Building 
service. You know where you stand before you start. The 
unspecialized designer must usually develop working 
drawings and specifications and submit them for bids 
before he can establish an accurate cost estimate. 


Such planning, answering all your questions, costs you 
no more. It may cost you less. Call or write us today for 
more information. There’s no obligation, of course. 


ST. LOUIS, 1130 HAMPTON AVENUE 


NEW YORK « CHICAGO «+ SAN FRANCISCO « DETROIT « ATLANTA « AUSTIN 


Operating Outside Continental U.S. as Bank Building Corporation, International 
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Midland Bank Limited’s 220 High Holburn branch, London 
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Modern equipment, more favorable location, enable new British branch to do double duty 


new unit at 220 High Holburn. The 
new office shown above features a 
“u-shaped” tellers counter, full- 
length glass windows, and a most 
impressive entrance. 

The entrance is set in a wide 
frame of green marble and has the 
bank’s colorful coat of arms imme- 
diately above the ebonized mahogany 
doors. 

The interior is set off with delicate 
shades of pink, pale blue and white 
against mahogany and walnut wood- 
work. 
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Argentine Bank Clearings 


The crippling, nine-week long bank 
strike earlier this year has prompted 
the Argentine government to ask 


Almost 100 Years’ 


bank moratorium, under which the 
validity of checks and other docu- 
ments would be extended by stipu- 
lated periods. 

The bill also requests that the Gov- 
ernment be empowered to make fur- 
ther extensions without having to re- 
sort to Congress. This step has been 
taken to forestall the effects of ex- 
pectable sabotage against clearing 
arrangements undertaken by bank 
clerks. 

Clearing operations are expected 
to be up-to-date by the beginning of 
September. 

There were reports that some pri- 
vate banks have withdrawn from the 
clearing arrangements, owing to an 
alleged lack of cash to meet their ob- 
ligations. However, a more important 
reason for the withdrawal of several 


Congress for a law granting a _ banks from the direct bank-to-bank 





Banking Experience. 


Branches throughout 
South America 


Bank of London & Montreal Limited, 
an affiliate, maintains a network of offices 
in Central America and the Caribbean. 
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clearing may have been due to the 
official clearing functioning now, 
since they prefer compensations to 
be transacted simultaneously. 

A sliding-scale clearing system be- 
tween private and official banks in 
Argentina has been in operation 
since the end of July. : 

In the meantime, the Argentine 
Central Bank asked private banks to 
deposit as much of their legal cash 
reserves with the Central Bank as 
possible. The request came after, con- 
trary to expectation, reflux in de- 
posits as a result of the normaliza- 
tion of the clearing failed to come 
forth, and the banks’ deposits with 
the Central Bank had once again 
dropped to one of the lowest levels in 
many months. 

The Central Bank drew the atten- 
tion of private banks to the fact that 
under the Argentine Banking Law 
(Art. 13) it is authorized to lay 
down the proportion to which mini- 
mum cash reserves should be placed 
in the Central Bank. 

Meanwhile, appointments have 
been made for top offices of the main 
Argentine. banking institutions, 
vacant for some time because of the 
recent general revamping of the Gov- 
erment’s economic team. 

Appointments are as follows: Cen- 
tral Bank, Dr. Eustaquio Mendez 


| Delfino, President, Dr. Eusebio Cam- 
| pos, Vice-President; Industrial Bank, 


Dr. Ricardo Pasman, President; Na- 
tional Bank, Dr. Jorge Antonio Robi- 
rosa, President; and Mortgage Bank, 
Sr. Alfanso Romanelli, President. 
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British Banks Seek 
Farmers’ Business 


For many years British bankers 
looked askance at farmer customers. 
The hit or miss character of farm 
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operation made it hard for bank 
managers to regard farmers as busi- 
ness men. The prospect of starvation 
in two world wars has changed all 
that. Farming in Britain has been 
revolutionized ; farmers have at their 
command the latest scientific infor- 
mation, new accounting systems have 
been introduced, and the farmer ap- 
proaches his bank manager with the 
same assurance as any other business 
man. 

This is strikingly shown in a new 
booklet called “The Westminster 
Bank and the Land.” It shows the 
remarkable way in which the British 
farmer has had his economic position 
strengthened and protected. There 
are now Government grants and sub- 
sidies for almost every activity in 
which an enterprising farmer can 
engage. 

The Agricultural Mortgage Cor- 
poration grants mortgages for as 
long as 60 years for the improve- 
ment of agricultural land up to two- 
thirds of the value of the farm. Un- 
der the small farmer’s plan, farmers 
with 20 to 100 acres may secure 
assistance up to £1,000 ($2,810) per 
farm. The Agricultural Act, 1957, 
provides for the grant of one-third of 
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Farm loan handbook 


the cost of a wide range of long term 
improvements. In the merging of un- 
economic farm holdings, many of the 
charges incurred will be paid. 

The Hill Farming Act, 1946, and 
the Livestock Rearing Act, 1951, pro- 
vide grants to owners or tenants who 
are willing to establish cattle and 
sheep on land not suitable for the 
production of crops or dairy farming. 
Grants are also available for water 
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supply systems, ditching and drain- 
ing, and for building silos. 

A grant of £7 ($19.67) per acre is 
paid where land which has been un- 
der grass continually since before 
June 1, 1955, is plowed up. Where 
land has been down to grass since 
June 1, 1946 and abnormally heavy 
expenditure would be incurred in pre- 
paring it for cropping, a grant of 
£12 ($33.72) per acre is payable. 

Other helps for the farmer are 
grants for rabbit clearing, and for 
purchasing agricultural lime. A fer- 
tilizer subsidy is also available. 
Where a house is provided by a pri- 


vate individual for occupation by an 
agricultural worker, the owner may 
be eligible for a Government grant 
of up to £10 ($28.10) a year for 40 
years. Local authorities may make 
grants of up to 50 per cent of the 
cost of certain improvements to pri- 
vate home owners. 
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Foreign Capital Aim of 
Israel Investment Changes 
Buyers of shares and convertible 
debentures on the Tel Aviv Stock Ex- 
change will be able to freely convert 
such securities into foreign currency 
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under new regulations presented by 
the Israel Controller of foreign ex- 
change. 

The new rulings, said Aryen 
Manor, economic minister of the Is- 
raeli embassy in Washington, D.C., 
are a forerunner of a much liberal- 
ized overall Law for Encouragement 
of Capital and Investment which has 
been submitted to Israeli’s parlia- 
ment. The legislation is expected to 
be approved this fall. 

The new controls also concern 
blocked accounts, permitting freedom 
to buy from and sell to any non-resi- 
dent without limitation. Money in 
such blocked accounts may be in- 
vested in any chosen instruments in- 
cluding securities, loans or ownership 
positions in business and industry. 

Dividends and interest on _ se- 
curities registered on the Tel Aviv 
Stock Exchange and purchased with 
blocked accounts may also be trans- 
ferred abroad at the official rate of 
exchange. 
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Australian Investment 
The opportunities for investment 
in Australia’s growing market are 
outlined in a 36-page booklet pub- 
lished by The Commercial Banking 
Company of Sydney Limited. 
Entitled “Investing in Australia,” 








For over 77 years, Japan's largest 
financial institution has fostered 
international trade and commerce. 
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Favors foreign capital 


the report points out that foreign 
organizations can establish opera- 
tions and compete on an equal foot- 
ing with local manufacturers. Favor- 
able taxation, exchange control and 
import licensing are among the per- 
tinent topics covered in the study. 
Natural resources, manufacturing 
facilities, agriculture, government 
and population are also detailed. 
The study, which is amply illus- 
trated with photographs of commer- 
cial and tourist attractions, can be 
obtained from W. H. J. Colvillet, 
Public Relations Officer, The Com- 


| mercial Banking Company of Sydney 


Limited, Box 2720 G.P.O., Sydney, 
Australia. 
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British ““Wise Men’ 
Spring Surprise 


“The Three Wise Men” whose job 
it is to give independent reports to 
British citizens on economic topics 
have surprised many people by their 
third report, by far the most radical 
so far issued. “‘The Council on Prices, 
Productivity and Incomes” was set 
up in 1957 under the chairmanship 
of Lord Cohen. 

The first two reports appeared dur- 
ing the period when the Government 
was combating inflation by very tight 
money and other restrictive financial 
policies. The reports almost em- 
barrassed the Cabinet by the degree 
of support they gave to it in these 
tough measures. The third report, on 
the other hand, concerns the adverse 
effect these measures have had on the 
growth of production. 

Although “The Three Wise Men” 
are at pains to build a logical bridge 
between their past and present pro- 
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nouncements, there has been a very 
obvious change of direction. The rea- 
son for this is easily found. The 
previous economist member of the 
trio, Sir Dennis Robertson, has re- 
signed and has been replaced by Pro- 
fessor Phelps Brown. Sir Robertson, 
although no reactionary, is a very 
firm advocate of stable prices and be- 
lieves in tackling the problem by cur- 
tailing demand. 

Professor Brown, who is an expert 
on the economics of the labor mar- 
ket, would seem to have more sympa- 
thy for the “cost-push” approach to 
inflation. His contribution to the re- 
port comes out particularly in a 
chapter entitled “A Policy for Money 
Incomes.” Despite its title it does 
not lay down one definite plan for 
halting the cost-price spiral, but dis- 
cusses several alternative ideas with- 
out attempting to judge between 
them. The proposals include: (1) The 
direct control of prices and/or prof- 
its; (2) The establishment of a com- 
mission to investigate certain types 
of price increases; (3) The estab- 
lishment of a central body which 
would reach conclusions about the 
desirable course of money incomes 
(including profits) which would be 
implemented in individual pay nego- 
tiations. In the weaker versions of 
this plan the central body would 
make recommendations; in the 
stronger versions it might actually 
have statutory powers; (4) Improve- 
ments in negotiating procedures and 
labor contracts. For example, indus- 
try-wide bargaining could be con- 
fined to minimum rates, or pay in- 
creases could be linked up to “pro- 
ductivity” (as it is supposed to be 
in certain U.S. labor contracts) ; 
(5) Arbitrators or courts of enquiry 
might be required to take into ac- 
count the broader national interest in 
avoiding inflation, as well as the de- 
tailed circumstances of the dispute 
under consideration. 

The clear implication is that one 
or more of these suggestions could 
help avoid the loss of production in- 
volved in exclusive reliance on mone- 
tary and fiscal policy. 

Whatever the Government’s 
thoughts on these rather long-term 
projects it will unhesitatingly wel- 
come another Council recommenda- 
tion emphasizing the need to take 
advantage of lower unit costs to re- 
duce prices in the immediate future. 
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Training Center 

Students of Germany’s banking 
system find themselves housed in one 
of the world’s most unusual resi- 
dences, the David Hansemann House 
in Dusseldorf, Germany. It is named 
after the famed finance minister of 
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TO SOLVE 

DRIVE-IN 

BANKING 

PUZZLES... 
call on 


DIEBOLD 





Diebold’s experience and feader- 
ship in drive-in banking offers 
you the most effective, most 
productive way to bring drive-in 
banking at its best to your bank. 


Whatever your building situation, 
whatever the traffic pattern, Diebold’s 
intimate knowledge of drive-in banking 

and comprehensive range of drive-in 
banking equipment will help you develop 
the kind of installation that is convenient 

for your customers and profitable for you. 


To be sure your bank provides drive-in 
banking at its best, call on Diebold, , 
manufacturer of the world’s finest 


bank equipment for over a century. © . 
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the Kingdom of Prussia and is the 
base of the Deutsche Bank’s special 
training for its staff and also serves 
as a haven for visiting bankers and 
friends. 

The center was . established by 
the Rheinisch-Westfalische Bank as 
a training center for its own staff 
and that of sister institutions. Corre- 
spondents also are housed there, 
when they are studying the German 
banking conditions, techniques and 
organization. 


* 4 * 


Austria’s Place in Europe 


Europe’s economic integration 
poses many problems for Austria, 
and these are carefully outlined by 
industrial leaders in a new booklet 
published by the Creditanstalt Bank- 
verein, Vienna. 

Entitled “Austria’s Relationship to 
the Larger European Market,” the 
48-page study provides an industry- 
by-industry rundown on Austria’s 
potential markets in competition 
with the European Economic Com- 
munity. Comments by manufacturers 
of electronics, machinery, textile, mo- 
tor vehicles, and other major prod- 
ucts are included in the report, pro- 
viding an up-to-date idea on what is 
happening and what is expected in 
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Integration poses problems 


the future. The booklet also outlines 
the views of many Common Market 
leaders on the European situation. 
United Kingdom, Switzerland and 
U.S. opinions are also given. 

The study makes liberal use of 
charts and tables to provide a ready 
statistical analysis of production, 
gold and foreign exchange holdings, 
gross national product, and the like. 
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World Banking School 

The Twelfth International Bank- 
ing Summer School met in Biirgen- 
stock, Switzerland, from June 20-July 
4. The Palace Hotel provided exclu- 


| sive headquarters and living accom- 
| modations for those in attendance in 


a perfect setting. In the center of 
Switzerland, 3,000 feet above sea 
level and one-half hour by boat and 
cable car from Lucerne, the location 
provided every essential comfort to- 
gether with an undisturbed privacy 
necessary for concentrated study. 

Delegates from 40 nations were in 
attendance, representing countries 
from as far south as Australia and 
New Zealand and from as far north 
as Sweden and Norway. The inter- 
national character was strengthened 
by representation from Russia, 
Czechoslovakia, Egypt, Iran, West 
Africa, Burma, and Japan, among 
others. 

Attendance was limited again this 
year. All but one of the 208 advance 
registrants were there. Some coun- 
tries had sizeable delegations. 

There were 28 from the United 
Kingdom, including accepting houses 
and discount houses; 16 from the 
United States; 15 from Switzerland; 
and 10 each from France and Ger- 
many. 

The theme of the Summer School 


was financing technical progress. 
The mornings were devoted to lec- 
tures by eminently qualified experts 
on various aspects of the problem. 
Among the speakers were Eugene 
Black, president of the I.B.R.D.; Dr. 
Alfred Schaefer, chief general man- 
ager of the Union Bank of Switzer- 
land and chairman of the organizing 
committee of the Swiss Bankers As- 
sociation for this year’s meeting; 
Dr. Paul Waldvogel, manager of 
Brown, Boveri & Co. Ltd.; and Mr. 
W. F. Crick, general manager for 
research and statistics of Midland 
Bank Ltd., London. The afternoon 
sessions were devoted to small dis- 
cussion groups, with each represen- 
tative being assigned to one of these. 

Mr. Black pointed out that “there 
simply is no _ substitute for the 
private market...and it must al- 
ways be our aim to promote condi- 
tions which will maximize the flow 
of capital between these markets 
and the underdeveloped countries. 
Arbitrary interest rates do not serve 
that end.” 

Dr. Schaefer emphasized that be- 
cause of the continuous free con- 


vertibility of the Swiss franc, Switz- - 


erland has become a haven for “hot 
money.” It is essential, he added, for 
the authorities “to mitigate or neu- 
tralize these flows.” - 

Speaking of the technical prob- 
lems involved in financing the de- 
velopment of atomic energy, Mr. 
Crick of the Midland Bank, stressed 
the perils of technical development 
financing since the outlook is “im- 
mensely complicated by the ‘tele- 
scoping’ of research development, 
application and utilization of nuclear 
energy into an ‘unnaturally’ short 
period.” 
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Management Changes 


F. I. Ashton, former controller of 
administration, has been named gen- 
eral manager of administration at 
the Midland Bank Limited, London, 
England. 

Mr. Ashton has been with Midland 
Bank since 1917, when he joined the 
staff at the King Street branch in 
Manchester. He was loaned to Min- 
istry of Supply in 1941, serving as 
an executive in its organization and 
methods division. He returned to the 
Bank in 1943 and has served as con- 
troller since 1954. 
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At the Commercial Bank of Aus- 
tralia Limited, Melbourne, W. L. 
Duckworth has been appointed chief 
inspector and P. G. Dreher, senior 
inspector. Mr. Duckworth succeeds 
C. W. Merrifield, who has retired. 
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The One Banker Who Wasn’t Interested 


in Public Relations Ideas 


Let’s thank the good Lord there weren’t many like him 
at the last FPRA Convention! Because most bankers 
who attended were considerably quicker and more 
perceptive to see the value of the Public Relations, 
Advertising, and Promotional ideas presented . . . many 
ideas culled from fellow-bankers all over the country. 


FINANCIAL PUBLIC RELATIONS ASSOCIATION 


This year’s program promises to be even better. It'll 
pay you to attend. There’ll be time for some fun, too. 
But mainly the big FPRA Convention means business 
... good future business for you. Get in touch with the 
FPRA right now, to assure yourself of a reservation. 
Write or call: 


All bankers, member or 
not, you're invited to 
the FPRA Convention. 


! 
i 
R 4 Clearing House for PR Ideas | Nov. 1-5, Americana 
/ Hotel, Miami Beach, 
231 So. La Salle St., Chicago 4, Ill., Tel: STate 2-5547 ; Florida 


September, 1959 





Recently an officer of one of our correspondent 
banks in a neighboring state spotted two sur- 
veyors sighting a field outside his town. Being 
both community-minded and alert for new 
business, he questioned them and learned that 
a large Chicago firm had an option on the land 
for a branch plant site. 

The bank officer went right to work. He 
called his friends at The Northern Trust, re- 
questing information about the company and 
its plans. We immediately went to work, dis- 
covering that the Chicago company was a 
highly desirable prospect for him. The pro- 
posed branch would be a source of substantial 
new business in our correspondent’s area. How 
could we help him obtain the new plant account? 


The 


NORTHERN 


NORTHWEST CORNER 
LASALLE AND MONROE 


How An Alert B 
Landed Important New Business 
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A Northern Trust officer promptly called on 
the Chicago company’s chief financial officer 
and recommended the correspondent bank. At 
the same time he arranged an early meeting 
between the company treasurer and an officer 
of our correspondent. 

The result? Our correspondent got the new 
plant account, as well as the personal accounts of 
many of the plant executives. 

While we naturally can’t assure such an out- 
come every time, we always work closely with 
our correspondents, placing at their disposal 
our facilities and our staff—promptly. 

Wouldn’t your bank benefit from such per- 
sonal service? It will, as a correspondent of 
The Northern Trust. 
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Leasing Firm Founded 


Canadian-Dominion Leasing Cor- 
poration Limited, was formed at 
Toronto in July to lease all types of 
equipment to industry. Affiliated with 
United States Leasing Corporation 
of San Francisco, the new company 
will operate on a similar basis, and 
work closely with the banks. Ar- 
rangements have been made for 
financing leases with the Royal Bank 
of Canada, the Bank of Montreal 
and the Canadian Bank of Com- 
merce. 

President of the new company is 
John J. C. Evans, a former official of 
the Royal Bank of Canada. Also al- 
lied with the firm are James Rich- 
ardson & Sons, Ltd., Winnipeg, a 
brokerage house; Dominick Corpor- 
ation of Canada, Montreal, an invest- 
ment organization; and Triarch 
Corporation, Toronto, a British in- 
vestment house. 
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New Branches 


Imperial Bank of Canada will erect 
a 12-story bank building at the 
southeast corner of Richmond and 
Bay Sts., Toronto. Construction is to 
start next spring for completion 
sometime in 1961. It will cost up- 
wards of $1 million, and be larger 
than the bank’s 25 year-old head- 
office at King and Bay Streets. The 
new structure will house some of the 
rapidly expanding head-office depart- 
ments. 

The Royal Bank of Canada has re- 
cently modernized a number of its 


By JAMES MONTAGNES 





Royal Bank of Canada’s Georgetown, Barbados, branch 


Tropical branch provides striking addition to area’s architecture 


branches in the West Indies and 
added some new ones. Practically all 
of these branches emphasize white 
exterior construction, some using 
large expanses of plate glass and 
others using various types of modern 
construction to shut out the tropical 
sun. Still, the interiors of the 
branches are bright. Included among 
the new branches are the Hato Rey 
branch in Puerto Rico, and the 
branch of Georgetown, Barbados, 
while exterior and interiors have 
been altered at the Bridgetown, Bar- 
bados, and Basseterre, St. Kitts, 
branches. 

The Georgetown facility, shown 
above, offers a rich blend of con- 


Movable teller stations, other functional units, highlight branch 


Canadian Bank of Commerce’s Broadway and Osborne branch, Winnipeg 
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trasts and a honeycomb facing. 
The bank’s name stretches across 
the entranceway. 

The Canadian Bank of Commerce 
has opened an ultra-modern branch 
at Broadway and Osborne Sts., Win- 
nipeg, Man., with floor to ceiling 
plate glass exterior. Drapes are used 
on these tall windows, and indirect 
recessed ceiling lighting brightens 
the banking room on the darkest 
days. Instead of tellers’ wickets, 
there are movable teller stations and 
cash compartments, as shown in the 
picture at lower left. 
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Fighting Inflation 


“Inflation can be contained and 
stability and long-run prosperity for 
our economy guaranteed only if the 
Government and the people are will- 
ing to back the kind of monetary and 
fiscal policy that can achieve these 
ends,” James Muir, chairman and 
president of the Royal Bank of Can- 
ada, stated recently before the com- 
mittee on finance of the Canadian 
Senate at Ottawa. 

“Unless Canadians have the collec- 
tive will to protect the value of their 
money, no amount of effective mone- 
tary machinery and technique, and 
no amount of wisdom on the part of 
the monetary authorities, can check 
the continued decline in our currency 
and the consequent failure of all our 
hope for the prosperity and progress 
of the economy,” Mr. Muir said. 
Pointing to the need of improve- 





93 











v 


now they 


commercial credit insurance 


continues protection 
after shipment 


When shipment is made—title passes to the purchaser. In 
place of the product there is now an account receivable. 
It is sound for your customers to insure while they own the 
product... equally sound to insure when their customers own 
the product, and owe them for it. American Credit Insurance, 
by providing protection, is an important factor in commer- 
cial loans . . . your bank can be included as the named insured. 


SEND FOR BOOKLET on the advan- 
tages of credit insurance to bankers. 
Write AMERICAN CREDIT INDEMNITY 
Company of New York .. . Dept. 49, 
300 St. Paul Place, Baltimore 2, Md. 





Increases your protection on commercial loans 


ANY ACCOUNT...NO MATTER HOW GOOD.../S BETTER WITH ACI 
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ments in effective methods for con- 
trolling inflation in Canada, Mr. 
Muir noted that one way would be 
for the Bank of Canada to take credit 
not only for increasing the money 
supply in recession but also for re- 
stricting the money supply in periods 
of incipient or actual inflation. Mone- 
tary policy should be geared to fiscal 
policy. A government deficit that in- 
volves a permanent rise in govern- 
ment spending makes inflation more 
difficult to control, he emphasized. He 
also dealt with the “wage-push” or 
“cost-push” type of inflation, in 
which wages and cost of goods are 
constantly increased without any 
corresponding increase in the rate of 
productivity. 

He stated that “unless the elec- 
torate can be convinced of the danger 
of even a ‘moderate’ dose of inflation, 
they will inevitably elect an inflation- 
minded government which could, 
through a perverse fiscal policy, 
offset and subvert the best efforts of 
the Bank of Canada to hold the price 
line.” 

A guarded warning that the cost 
of living is likely to go up in the near 


future was given by Bank of Canada - 


Governor James Coyne. 

Dealing with credit Governor 
Coyne indicated that there should be 
some control over the increasing 
member of agencies outside the field 
of chartered banks which extend 
credit. The increasing activities of 
these agencies provide a limiting fac- 
tor on the control exercised by mone- 
tary policy. 

The central bank could regulate 
the volume of money but couldn’t 
control the velocity of its circulation, 
he said. Even banks, within the total 
limits established by the Bank of 
Canada, had complete freedom to re- 
vise the allotment of their loans be- 
tween the various classes of borrow- 
ers. He testified that he did not think 
the total spending of governments 
and individuals was too high at the 
moment although it was possible for 
it to reach that point. 
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Pioneer Mortgage Firm 
Changes Hands 


Canada’s oldest mortgage firm, 
Lambton Loan and Investment Co., 
Sarnia, Ontario, has been sold to 
British-Canadian financial interests 
for almost $2,500,000 or $150 per 
share for the 15,795 outstanding 
shares. Directors of the company ac- 
cepted the offer and suggested share- 
holders accept. Price of shares at 
time the offer was made in July 
was $125.-Close Bros. Ltd., of Lon- 
don, England, and Inverness Invest- 
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ments Ltd., Toronto, handled the 
offer. 

Lambton Loan and Investment Co. 
has been in business for 115 years in 
southwestern Ontario, and has been 
paying dividends since 1844. While 
it has not expanded to other parts 
of Canada, the company has pros- 
pered and assets have increased in 
the past decade from $5,770,586 to 
$9,420,833, with net profits up from 
$78,192 to $112,587. 
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Bank Capital Increase 


The paid-up capital of the Mercan- 
tile Bank of Canada, Montreal, has 
been increased from $1% million to 
$3 million by the sale of 150,000 
shares of the capital stock at $10 per 
share. The shares were subscribed 
by the Nationale Handelsbank of 
Amsterdam, Netherlands, the parent 
bank. 

Total assets of the bank at the end 
of its fiscal year last September were 
$36,000,000, up 44 per cent in the 
year. The bank has branches at Mon- 
treal, Toronto and Vancouver, and 
does a large foreign business, espe- 
cially with the Far East where the 
parent bank has branches. 
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Management Changes 


Douglas W. McDonald has been 
appointed secretary at Toronto of 
the Royal Trust Company. He has 
been manager of the company’s se- 
curities, income tax and mortgage 
departments, and a senior trust of- 
ficer. 
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H. J. Russell, formerly administra- 
tive assistant in the general: man- 
ager’s office of the government’s In- 
dustrial Development Bank, has been 
named executive assistant. He joined 
the bank at Montreal in 1950. He is 
succeeded by C. E. DeAthe, assistant 
supervisor at the Vancouver branch. 
Mr. DeAthe was with the Bank of 
Nova Scotia before joining IDB. 

E. R. Clark, supervisor of IDB at 
Winnipeg, is supervisor of new re- 
gional office at Montreal. He was 
with the Bank of Nova Scotia before 
joining the IDB in 1947. H. R. 
Stoker, supervisor at Hailfax, has 
been moved to Winnipeg in this posi- 
tion, and E. A. Bell, assistant super- 
visor at Toronto, has been named 
supervisor at Halifax. 

* 


John N. Harris, editor of Current 
Account, employee magazine of the 
Canadian Bank of Commerce, was 
elected president of the Canadian In- 
dustrial Editors’ Association. 
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Products sold in Canada’s great and growing 

market do better when they’re made in Canada. They 
also enjoy preferential tariffs in the worldwide 
markets of the British Commonwealth. 


That’s why many American manufacturers - 
have their products made in Canada under license 
by a Canadian company. 


How to find the right company —one with 

just the best combination of skill, experience and 
equipment? Write, in confidence, to Business 
Development Department, The Royal Bank of Canada, 
Head Office, Montreal, Canada, describing your 
client’s requirements in as much detail as possible. 


THE ROYAL BANK 
OF CANADA 


Head Office: Montreal 
New York Agency—68 William St., New York 5, N. Y. 


Total Assets Exceed 4 Billion Dollars 
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FACTS ON INDUSTRY pour into Crocker-Anglo’s central files after 
field trips made by Bank personnel. Above, John F. McManus, 
a Crocker-Anglo VP (left), gets close-up look at operations of 
South San Francisco Plant of Bethlehem Steel Company. His 
host: L.A. Anderson, plant general manager. 


in California— 
an information center for bankers! 





Talk about busy! You should see the statisticians 
in California! They’re working overtime keeping 
tabs on the expanding population, the new busi- 
ness ventures, the changing economic patterns 
— information that is vital to banks and bankers 
everywhere. And Crocker-Anglo, through its 
network of more than 8O offices, gathers timely 
facts and figures from dependable sources in 
the half-a-hundred communities it serves. Take 
credit reports. Our Central Credit Department is 
a storehouse of useful information on individ- 
uals and concerns. It’s available, of course, to 
our many correspondents. And to assure service 
that is fast as well as factual, we maintain one of 





} : 7 
the most ultra-modern inter-branch and intra- ‘ 
bank communication systems in the banking r 
world. Call on Crocker-Anglo for the informa- v 
tion you want. You’ll like the way Crocker-Anglo U 
does business. ‘ 
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FACTS ON AGRICULTURE are gathered at the source by Crocker-Anglo men like Wayne L. Phel i i d 
: E , ps, Assistant VP, Agricultural Loan a 
Department, Stockton Office. Above, Phelps (right) rides permanent pasture land owned by farmer-rancher Winfield Montgomery, ab 
Jr. of Lockeford (left). His operations include raising sheep, cattle, growing Tokay grapes, walnuts and alfalfa. At his request, Bank : 
inspects operations frequently, offers counsel. California leads all other states in cash farm income—nearly three billion annually. ity 
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THE BOOKLET COUNTER 








Investment Service . . . Telling 


customers about the advantages of a 
bank’s investment services is aptly 
done by a recent publication released 
by a large New York City bank. 





Customer services explained 


The colorfully-illustrated booklet dis- 
cusses management of an investment 
program, ways in which the service 
works for customers, circumstances 
under which an investment service 
can help the customer, and costs of 
the service. The pamphlet also ex- 
plains how the bank’s investment de- 
partment operates, and briefly out- 
lines the research and analysis areas. 


Halting Inflation . . . The New 
York Chamber of Commerce recently 
adopted a seven point program to 
halt inflation and has published a 
booklet outlining its beliefs. The 
booklet discusses the spectre of in- 
flation, the need for monetary sta- 
bility, the causes of inflation, de- 
bunks the “inflation is necessary” 
doctrine, inflation controls, and gov- 
ernment insistences for authority to 
control full employment. After ex- 
plaining the chamber’s stand in its 
battle against inflation, the booklet 
explains each of the seven points. 


Corporate Impact . . . Banking, 
as well as other forms of business, to- 
day finds it imperative to know more 
about selling the corporate personal- 
ity. A booklet that explains the 
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reasons behind and the benefits of 
corporate advertising and public re- 
lations has been published by a na- 
tional advertising agency. Illustrated 
are corporate advertising campaigns, 
dividend announcement ads, annual 
report advertisements, and fiscal no- 
tice ads. Corporate public relations 
as well as financial community rela- 
tions are also discussed. 


Consumer Finance . . . A close 
look at the problems and the record 
of consumer finance companies dur- 
ing World War II and the postwar 
period is taken by one of the coun- 
try’s largest consumer finance firms 
in this 108-page monograph. Sepa- 
rate chapters are devoted to changes 
in consumer finance laws, develop- 
ments in company operations, and 
current problems in the consumer 
finance field. The study charts the 
course of consumer lending during 
the advances and recessions of the 
economy from the start of World 
War II through 1958, and answers 
many questions on the reasons be- 
hind the changes in interest rates, 
company financing and loan limits. 


Annual Reports . . . To bankers 
who will soon be facing the annual 
task of preparing an annual report 
for their institutions, this revised 
booklet put out by a printing paper 
firm should be a welcomed reference 
piece. Hundreds of ideas on present- 
ing such topics as the balance sheet, 
graphic explanations of operations, 
facilities, managerial relationships, 
and the presentation of services 
can be found in this 82-page booklet. 
Outstanding reports from all types 
of businesses, including banking, are 
illustrated. 


Paper Costs . . . Paper making 
processes, costs, and various types of 





These booklets are available upon 
request, free of charge or obliga- 
tion, under an arrangement 
whereby the requests are referred 
promptly to the producers. Sim- 
ply address requests on bank or 
company letterhead to 


Booklet Editor 
Burroughs Clearing House 
Detroit 32, Michigan 














paper for business use are discussed 
in this pamphlet published by a paper 
manufacturers association. Business 
and social stationery, onion skin, in- 
dex, ledger, drawing, tracing and 
blueprint papers are treated indi- 
vidually in light of reductions in of- 
fice expenses. 


Life Insurance Facts . . . This 
annual review of the life insurance 
industry as it is seen by the Institute 
of Life Insurance packs thousands of 
statistics on life insurance business 


A comprehensive study 


into its 126 pages. Insurance owner- 
ship, purchases, various types of in- 
surances, benefit payments, lapses 
and surrenders, income, taxes, cost 
factors, assets, selection of risks, and 
mortality tables are some of the 
topics covered in the study. A thor- 
ough review of insurance company 
investments is undertaken. 


European Community . . . An 
illustrated and highly informative 
review of the European Community, 
this 19-page booklet explains the 
politics and economics, describes the 
institutions, and tells of external re- 
lations of this European area banded 
together by treaty to stimulate eco- 
nomic progress. The study outlines 
the organization of the group and 
briefly explains the separate execu- 
tives, the Council of Ministers, the 
European Parliament, and the Court 
of Justice. 
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CONSIDERING A 
NEW VAULT 
ENTRANCE @ 


HERRING-HALL-MARVIN OFFERS 
ALL THESE IMPORTANT ADVANTAGES 





/ 


Herring « Hall» Marvin Constel- 
lation vault doors are made in 
standard thicknesses: 31”, 
7”, 10”. Super Constellation 
doors are available in 12”, 
16” and 20” thicknesses. 


HERRING-HALL-MARVIN SAFE CO. 
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ELECTRO-HYDRAULIC OPERATION 
WITH PUSHBUTTON CONTROL. In 
the event of power failure, the deco- 
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FLOOR LEVEL THRESHOLD... NO 
FOOT BRIDGE. No back- breaking 
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hazards. 


INTERLOCKING VESTIBULE AN- 
CHORS ENTRANCE TO MASONRY. 
The vault entrance, so _ installed, 
may be expected to withstand even 
an atomic blast. 


RESISTANCE TO CARBIDE-TIPPED 
DRILLS. New CHI-TEN metal pro- 
tects combination locks and time 
Kole qn igelssmelaiim-lac-lel.e 


RESISTANCE TO OXY-ACETYLENE 
TORCH. Torch-resisting TX-3 metal 
and a solid plate of 99% pure elec- 
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attack. 


HOLDUP PROTECTION. Silent sig- 
nal alarm is of great importance in 
the event of an early morning hold- 
up attack. 


HOLDUP LOCK. Prevents bank per- 
sonnel from being locked in the 
vault inadvertently or in connection 
with a holdup. 


DUAL CONTROL DIAL OPERATES 
TWO COMBINATION LOCKS. Pat- 
ented push-pull dial, set in the 
center bronze cone of the triplex 
handle, selectively operates the two 
combination locks. 


BEAUTY THAT INSPIRES CUS- 
TOMER CONFIDENCE. All mech- 
anism is concealed. All exterior 
surfaces are satin-finish stainless 
steel embellished with bronze. 
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Elaborate presentation brochure in 
full color showing variety of avail- 
able architraves, specifications and 
other pertinent details. 
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COURT DECISIONS 








By FREDERICK C. FIECHTER, dr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 


Trust Deposit Negligence 

The Municipal Court of the City of 
New York permitted the plaintiff de- 
positor to recover from the bank of 
deposit $2,800 paid to the father of 
the infant “beneficiary” when he pre- 
sented the passbook and two forged 
orders, because the bank was negli- 
gent. 

The account was opened by the 
mother of the infant. She explained 
to an officer of the bank that the 
money to be deposited belonged to 
the infant plaintiff and came from 
his grandmother who wanted to 
leave him the money received in an 
accident case. The bank officer told 
the mother to open the account in her 
name in trust for the boy. The father 
was a convicted forger and his wife 
kept the passbook in question in, 
what the court considered, a safe 
place; namely, a bureau in a bedroom 
occupied by her parents. The court 
found as a fact that there was no 
contributory negligence on her part 
that enabled her husband to obtain 
the book and deceive the bank. Even 
if there had been such negligence, it 
did not relieve the bank from its ob- 
ligation to exercise care and dili- 
gence to prevent payment to the 
wrong person, the Municipal court 
added. 

Immediately upon finding that the 
passbook was missing, the mother 
went to the bank and found that two 
withdrawals had been made. The 
withdrawal slips were signed by sig- 
natures that were obviously not hers. 
The assistant head teller of the bank 
stated that the bank did not en- 
counter many transactions where the 
person withdrawing wanted cash, as 
was true in this case. She testified 
that she customarily asked for iden- 
tification, such as a driver’s license 
or draftee’s card. In this case, the 
forger had neither and the court 
said: “In view of the fact that the 
signatures were not identical, and 
a male having presented the draft, 
and having refused to take a check, 
and there being no satisfactory proof 
as to how the man was identified, I 
am convinced that the defendant was 
guilty of negligence in making this 
payment on April 25, 1957.” 

The teller who received the second 
draft had a limitation to pay cash at 
$1,000, and she referred the trans- 
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action to the same assistant head 
teller. The court found the negli- 
gence of the bank in the second 
transaction was obvious: “.. . the 
defendant’s assistant controller tes- 
tified that each withdrawal herein 
‘is a rare kind of transaction.’ He 
frankly admitted that he would not 
pay more than one hundred dollars 
on an identification of a driver’s li- 
cense and he would have made a tele- 
phone call for verification, all of 
which gives a clean insight as to just 
how negligent the employees of the 
bank were on both of these trans- 
actions.” 

“In this case the undisputed proof 
was that the bank official who opened 
the account knew that the monies be- 
longed to the infant plaintiff and if 
he opened the wrong kind of an ac- 
count, the bank alone was at fault 


and is estopped from denying that 
the title to the account was in the 
infant plaintiff,” the court concluded. 
Bloom, Guardian ad litem, v. The 
... for Savings, 180 N.Y.S. 2d 934 
(1959). 
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Priority in Bankruptcy 

The United States District Court 
for the Eastern District of Pennsyl- 
vania has held that the existence of 
a non-possessory statutory lien, no 
matter how small, which is superior 
to the lien of a secured creditor re- 
sults in the postponement of the se- 
cured creditor’s interest not only to 
the statutory lien, but to costs of 
administration and wage claims as 
well. 

Prior to bankruptcy, the bankrupt 
consummated an agreement whereby 
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ARE YOU PREPARING FOR ELECTRONIC DATA PROCESSING? 


Now Available . . . Training on the job or at home in 


PROGRAMMING FOR BUSINESS COMPUTERS 


Inform yourself and your staff with a study course designed for people with- 
bnical training or experience. 

Taught by business computer experts who... 

* Are actively engaged in a business computer installation 

° Are instructing a similar course for a large university 

* Have proven the course in 3 years of business acceptance 


Free brochure describing the course is available upon request from 


Business Electronics Inc. 


Training Dept. 
420 Market St., San Francisco 11, Cal. 
A MEMBER OF THE NATIONAL HOME STUDY COUNCIL 

















The Quik-Stripper 
TAKES PLATES AND CARDS OUT OF 
ADDRESSOGRAPH FRAMES! 


Slide frame over opening in table-top of Quik- 
Stripper. Plates and cards fall out, slide down 
chute into waste basket. Impossible to get grime 
in hands or ruin fingernails. Work from back of 
-. frame. Fingers never touch inked plate. Pays for 

itself because of time saved. Models for all styles 
of frames. Trouble free. No service problems. Send 
for circular giving details and prices. Specify style of frame to be stripped 
or send sample. Write Addressing Machine Co. of Calif., 667 Mission St., 
San Francisco 5. YUkon 2-2130. Quick-Strippers sold on 5-day approval. 
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the secured creditor, in return for 
loans, attained a security interest 
under the Uniform Commercial Code 
in the bankrupt’s merchandise inven- 
tories. This interest was perfected in 
January, 1957. The lender also pur- 
chased the bankrupt’s accounts re- 
ceivable, but there was no dispute 
concerning its right to the proceeds 
of these accounts. In November, 1957, 
the landlord levied a distraint for 
rent against the property of the 
bankrupt for an amount exceeding 
$55,000. Six days later the lender in- 
stituted an action of replevin with 
bond for the goods subject to its se- 


curity interest. The goods were never 
replevied because on the same day 
the debtor filed a petition for an ar- 
rangement under Chapter XI which 
subsequently became an ordinary 
proceeding in bankruptcy and the 
bankruptcy court issued an order 
which effectively restrained the 
execution of the writ of replevin. 
The lender never attempted to va- 
cate this order. The inventories 
were finished and sold with the pro- 
ceeds amounting to approximately 
$23,000. The total fund available 
for distribution was approximately 
$46,000. 
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YOUR PATRONS NEED 
POSTAGE STAMPS 


Thousands of Banks throughout the country are 
serving their patrons conveniently and profitably 


SCHERMACK 
STAMP STATIONS 


Dignified in design, these precision built Scher- 
mack Stamp Stations can be furnished to sell 1, 
2 or 3 denominations of stamps in either a 
counter Model or in a floor Model as illustrated. 


ASK A BANK THAT OWNS ONE 


They will tell you a Schermack Stamp Station is 
a worthwhile public relations feature and a profit- 


Write us regarding our FREE TRIAL OFFER 


emit PRODUCTS CORPORATION 
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In addition to those of the land- 
lord and Textile, the following claims 
were presented: (a) costs and ex- 
penses of both the Chapter XI and 
bankruptcy proceedings; (b) wages, 
including a claim on behalf of. the 
health and retirement fund of the 
employees’ union; (c) unemployment 
contributions and interest due the 
Commonwealth of Pennsylvania; (d) 
withholding and social security taxes 
owing to the United States; and (e) 
other secured creditors. The total of 
the various claims far exceeded the 
fund in the possession of the trustee. 

The referee held that the lien of 
the landlord was a statutory lien, 
subordinated in payment to the costs 
of administration and wage claims, 
and, applying the doctrine of a case 
which went to the Supreme Court 
of the United States (Quaker City 
Uniform Company), he concluded 
that the interest of the lender, being 
inferior under Pennsylvania law to 
that of the landlord, was impliedly 
subordinated to the administration 
and wage claims and the claim of the 
Commonwealth. 

Creditors were paid in the follow- 
ing order: 

1. Costs of administration. 

2. Wage claims. 

3. Landlord’s lien and the Com- 

monwealth claim. 

4. The inventory lien. 

5. Unsecured creditors. 

The court implied that, even if the 
landlord’s lien had not been in the 
picture, the existence of the Com- 
monwealth claim would have been 
sufficient to subordinate the inven- 
tory lien to costs of administration 
and wage claims. 

The lender argued that the notice 
of distraint served upon the bank- 
rupt did not include the inventory in 
question but the court found that the 
omnibus clause did include the in- 
ventory, a fortiori, because the land- 
lord was attempting to distrain for 
an amount exceeding the value of 
everything on the premises and not- 
withstanding the fact that the rent 
claim was later reduced to approxi- 
mately $1,000, the amount due for 
actual use and occupancy after the 
bankruptcy. The court found it im- 
possible to conclude that the dis- 
traint was excessive; but even if it 
was, found nothing in the bank- 
ruptcy law to invalidate the lien. 

The court found that the Uniform 
Commercial Code in no way changed 
the statutory law in Pennsylvania 
that on a sale following a distraint 
for rent, the claim of the landlord 
shall be a lien on the proceeds and be 
paid first out of the proceeds of such 
sale. 

The court also rejected the argu- 
ment that the doctrine of marshal- 
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ing was applicable in this instance. 
“This is the doctrine whereby one 
claiming a lien against two or more 
classes of property, one of which is 
also subject to a junior lien, will be 
required to exact satisfaction from 
the property not subject to the junior 
lien. ... Although the landlord’s lien 
attached to property on the bank- 
rupt’s premises other than that sub- 
ject to Textile’s security interest... 
the lien is subordinated to both 
wages and costs of administration. 
These latter claims are more than 
sufficient to exhaust all other assets, 
thus compelling the landlord to re- 
sort to the fund claimed by Textile. 
Even though the great bulk of the 
liens for unemployment contributions 
were filed subsequent to the perfec- 
tion of the lender’s security interest, 
“The language of the Pennsylvania 
statute indicates no distinction be- 
tween liens filed prior and those filed 
subsequent to the perfection of in- 
terests such as Textile’s; and none 
has been drawn in the cases.” 
In Re Einhorn Bros., Inc., 171 
F.Supp. 655 (1959) 
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Mortgagee Insurance 
Under a provision requiring the 
mortgagor to insure the mortgaged 
premises the primary duty to insure 
is on the mortgagor, and in procur- 
ing insurance in accordance there- 
with the mortgagor is not an agent 
of the mortgagee, according to a 
decision of the Municipal Court of 
Appeals, District of Columbia. 
Desiring to construct a building 
on real estate owned by them, the 
builders secured from the defendants 
a building construction loan of 
$100,000 to be secured by a first deed 
of trust on the real estate and its 
improvements. The trust, or mort- 
gage, executed by the builders con- 
tained the provision that the im- 
provements on the realty were to be 
insured to the satisfaction of the 
lender, who was to have the right 
to designate the insurer and to ap- 
ply the proceeds of such insurance, 
including any premium rebate, to 
any deficiency in repayment of the 
loan; the premiums to maintain the 
insurance were to be paid when due 
and if there was any default in the 
performance of these covenants, the 
lender should have the right to do 
anything which he deemed necessary 
to protect his lien, to declare the 
unpaid balance of the loan due, and 
receive rents and profits from the 
realty until the default was corrected. 
The builders without any notice to 
the lender took out a builder’s risk 
policy which did not protect the in- 
terest of the lender. Not knowing of 
the builder’s insurance, the lender 
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Only “Thermo-Fax” Copying Machines do so many 
Jobs...80 quickly, so easily, for such low cost ! 


Looking for the efficient way to speed copying in your bank? 
Call on ‘“Thermo-Fax’’ Copying Machines. Copy a banking paper 
or form in just 4 seconds— by the only completely electric, completely 
dry, completely clean copying process. Save typing time, avoid 
transcribing errors. Mail the coupon below for complete information. 


VERSATILE 


Use the ‘“Thermo-Fax”’ Copy- 
ing Machine whenever you 
need fast, accurate copies of 
reports, referrals, notices, in- 
structions, correspondence. 
Call your local dealer now for 
a demonstration. 
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secured a builder’s risk policy, pro- 
tecting both itself and the builder, 
although the builder did not know of 
this insurance. The builder without 
notice to the lender converted the 
builder’s risk policy to a 5-year term 
policy, which protected only the 
builder. Then the lender converted 
its builder’s risk policy to a 3-year 
term policy without advising the 
builder that the policy protected both 
the builder and lender. Then the 





Signs of distinction, in excellent 
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impressive creations of U.S. Bronze 
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lender advised the builder of the 
policy and requested payment of the 
premiums on both of the policies it 
had secured. The builder requested 
that any premiums charged against 
them be cancelled in the light of the 
policy that the builder had. The 
lender declined to cancel premiums. 
The court held: “. . . that under 
the terms of the deed of trust [the 
builder was] obligated to secure in- 
surance on the property and to 
promptly notify [the lender] of the 
fact; that having failed to do so the 
latter had the right to insure the 
property for its protection; that 
[builders] when they learned of the 
insurance placed by [lender] were 
under an obligation to mitigate their 
loss by cancelling the policy they had 
secured, but had failed to do so; and 
that no evidence had been adduced 
by [builders] to show that the pre- 
miums paid by [lender] were either 
improper or illegal or that the in- 
surance procured by the latter was 
not worth the premiums charged.” 
Morrissette v. Perpetual Building 
Association, 150 A.2d 202 (1959) 
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Holding Company Ban 

The Supreme Court of New Hamp- 
shire recently advised that state’s 
Legislature that an act relating to 
bank holding companies did not vio- 
late the Constitution of the State of 
New Hampshire, the Constitution of 
the United States, or any federal 
statutes relative to bank holding 
companies; that a regulatory bill 
providing for the approval or dis- 
approval by a bank holding company 
commission of the acquisition of the 
stock of a bank by a bank holding 
company would not conflict with or 
violate the constitution of the state 
or of the United States, or of any 
federal statute; and that a bill limit- 
ing the total deposits or resources, 
expressed in terms of percentage of 
total bank deposits or resources in 
the state in which a bank holding 
company could acquire through ac- 
quisition of stock of other banks 
would not so conflict or violate. The 
bill provided: “A ‘Bank holding com- 
pany’ is ‘any company which directly 
or indirectly (1) owns, controls, or 
holds with power to vote fifteen per 
centum or more of the voting stock 
of each of two or more banks; or 
(2) controls election of a majority of 
directors of any two banks.’ ” 

" . ‘No company shall become 
a bank holding company’ but this 
prohibition shall [exempt] .. . ‘Any 
company which on the effective date 
of this act is a bank holding com- 
pany shall not be required to divest 
itself of the voting stock of a bank 
held on said date and such company 


may acquire additional stock in any 
bank in which on said date it owns 
more than fifty per centum of the 
voting stock.’ ”’ 

‘No bank holding company 
shall directly or indirectly (1) - ac- 
quire ownership or control of any 
voting stock in any other bank if 
after such acquisition it would di- 
rectly or indirectly own or control 
more than five per centum of the 
voting stock thereof except as per- 
mitted under section 4; (2) acquire 
all or substantially all of the assets 
of any bank; or (3) merge or con- 
solidate with any other bank holding 
company.’ ” 

The court pointed out that when 
the Legislature seeks to act in the 
exercise of its police power, as it 
does here, the constitutionality of 
the proposed legislation depends 
upon whether the curtailment of the 
rights of those to be affected thereby 
can be justified as a reasonable meas- 
ure in furtherance of the public in- 
terest or the general welfare. 

“Tf the Legislature is of the opin- 
ion that unit banking better serves 
the public interest of the citizens of 
New Hampshire and that any fur- 
ther expansion of multiple banking 
should be curtailed we are of the 
opinion that it can properly do so in 
the exercise of the police power even 
though the rights of those regulated 
would be restricted thereby.” 

The fact that the proposed bill did 
not seek to regulate the participation 
of individuals in multiple banking 
failed to constitute such a capricious 
or arbitrary classification as to ren- 
der it unconstitutional. 

Also it would apply to national 
banks doing business in this state. 
These banks are instrumentalities of 
the Federal Government created for 
a public purpose and as such are nec- 
essarily subject to the paramount 
authority of the United States. How- 
ever, the proposed bill would not be 
invalid unless it were found to in- 
terfere with the purposes of national 
banks or to destroy their efficiency or 
to be in conflict with federal law. 

At least seven states (New Hamp- 
shire, Illinois, New York, Indiana, 
Kansas, Pennsylvania and Massachu- 
setts) have enacted legislation in 
this field since Congress passed the 
Bank Holding Company Act of 1956. 
“It is our opinion based on the word- 
ing of the act, its legislative history 
and the factors enumerated above 
that House Bill No. 272 would not 
conflict with any federal statute.” 

The court asked to be excused 
from exercising its judgment on the 
last inquiry in the absence of specific 
formulae. 

Opinion of the Justices, 151 A.23 
236 (1959) 
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COUNTRY BANK 
LEADERSHIP 


CONTINUED FROM PAGE 43 
assets coming out of profits rather 
than the sale of new stock. The bank 
has never failed to pay a dividend 
since opening its doors in 1886. In 
periods of reverses in the nation’s 
economy, the bank has never experi- 
enced anything but normal deposits 
and withdrawals. The National Bank 
of Eastern Arkansas has given unin- 
terrupted service throughout its long 
and illustrious history, which covers 
both wars and depressions. This is 
an evidence of faith and confidence 
on the part of depositors and the 
bank. 

Mr. Campbell’s sincere concern 
over the well-being of his some 8,000 
customers does much to retain the 
faith that depositors have in the 
bank. His quarters in a richly-pan- 
nelled office off the banking lobby do 
not discourage the steady stream of 
farmers, merchants, and housewives 
who occasionally may be seeking his 
advice, but more often than not, just 
want to say hello to “Will.” 

Their respect for Mr. Campbell had 
its start in the early days of his bank 
presidency when he preached soil 
conservation and crop diversification 
to farmers who had watched their 
land rapidly becoming worthless and 
suffered a continual drop in their 
standard of living. Their respect 
turned to confidence as they experi- 
enced the first results of his land re- 
form program in the troublesome 
30’s when he helped gain the coopera- 
tion of state agencies and the De- 
partment of Agriculture of the Mis- 
souri Pacific railroad in the planting 
of large peach orchards, and fostered 
cash crop diversification. 


ACKING his plans for a rebuild- 
ing of the area’s farms with lib- 

eral lending policies at the bank, Mr. 
Campbell has further engendered a 
feeling of friendship among deposi- 
tors. A cardinal rule at the bank is 
that loan approvals be based on char- 
acter, experience, financial condition, 
and collateral in that order of impor- 
tance. A country bank’s greatest ad- 
vantage in lending, of course, lies in 
its knowledge of its customers. The 
National Bank of Eastern Arkansas 
makes every attempt to capitalize on 
this advantage. Each of its officers is 
very much a farm representative of 
the bank. They make periodic tours 
of the surrounding countryside, keep 
abreast of new farming techniques, 
and take turns to assure that every 
meeting of the various farm organi- 
zations is attended by a bank staff 
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member. They know the experience 
of every one of their farm depositors, 
and lean as heavily on the character 
and ability of the loan applicant as 
on his assets. 

The bank has experienced very few 
losses on loans, which bears out the 
success of its lending policies. Pay- 
offs have been so high, in fact, that 
during the 20-year period stipulated 
for the establishing of bad debt re- 
serves, the bank’s losses were too 
small to establish a realistic bad debt 
reserve for tax purposes. Bank man- 
agement has continually added to 


capital funds to be prepared for any 
unexpected emergency. 

The continual rise in farm economy 
has also brightened the economic 
status of Forrest City. The return of 
high cotton yields and the introduc- 
tion of new farm products to the 
area has revitalized the city as a 
marketing and distribution center. 
One peach packing shed alone shipped 
over 100,000 bushels of No. 1 and 
No. 2 grade peaches in the season 
just completed. Over 100 trucks a 
day left the city loaded with peaches 
during the height of the season. The 
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city also offers excellent rail connec- 
tions for freight. 

But Mr. Campbell’s work has not 
stopped with the development of this 
farm prosperity. The gradual transi- 
tion from smaller farms which sup- 
ported one or more families to larger 
farms operated principally by ma- 
chines has caused a critical employ- 
ment problem. For several years, St. 
Francis County has lost farm popu- 
lation to urban centers. To Mr. 
Campbell, this situation is not 
healthy, but unfortunate for the peo- 
ple who had to leave their native com- 
munity to resettle in an area foreign 
to them, and unfortunate for the 
prosperity of the city’s commerce. 

Since its inception in 1955, he has 
served as vice-chairman of the Ar- 
kansas Industrial Development Com- 
mission, and he is a director of the 
First Arkansas Development Finance 
Corporation. The AIDC recently an- 
nounced 8,340 new jobs in 87 new 
and expanded industries in the state 
during the period July 1, 1958 to 
July 1, 1959. In the same manner as 
he searched for new products and 
methods for the area’s farmers, he 
began looking for diversification in 
the community’s business. To date, 
Forrest City has attracted two fairly 
good sized branch factories. One now 
employs over 400 people with imme- 
diate plans for expansion. A second, 
now planning the purchase of a plant 
site, will employ 500. Other indus- 
tries of local ownership are also help- 
ing to stem migration to the larger 
cities, and Forrest City is growing. 


VISITOR to Will Campbell’s 
office comes away with the belief 
that here is a man who should have 
a 36-hour day. Yet his efforts are 
only partially exhausted on the local 
scene. His activity with the American 
Bankers Association, the Federal Re- 
serve System, the Arkansas Bankers 
Association, and state and federal 
government agencies would require 
a 36-hour day for many a person. 

For the A.B.A. he has served four 
terms as chairman of the Agricul- 
tural Commission, is a past presi- 
dent of the National Bank Division; 
and a member of the government 
borrowing committee, Credit Policy 
Commission, special planning com- 
mittee, Executive Council, and pres- 
ently serves as a member of the asso- 
ciation’s administrative committee 
and executive council. 

A past president of the Arkansas 
Bankers Association, Mr. Campbell 
has also served as chairman of the 
state association’s agricultural com- 
mittee in addition to his work for 
several other committees. 

In addition to his service as a 
member of the Hoover Commission’s 
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advisory committee on government 
lending, his work with the govern- 
ment has included a term on the state 
committee of the United States De- 
partment of Agriculture drought 
committee, and he is now serving as 
chairman of the state advisory com- 
mittee for Arkansas for the Farmers 
Home Administration. In the past he 
served as a member of the White 
House Conference on Education, cot- 
ton advisory committee of the Com- 
modity Credit Corporation, the advi- 
sory committee for the Little Rock 
agency of the Reconstruction Fi- 
nance Corporation, and the boards of 
governors for the Small War Plants 
Corporation. 


R. Campbell has served as a di- 

rector of the Memphis branch 
of the Federal Reserve Bank, and as 
a member of the Advisory Council, 
representing the Eighth District of 
the Federal Reserve System. 

During World War II, he was state 
chairman of the War Finance Com- 
mittee in all bond drives, and has 
been state chairman for the U.S. Sav- 
ings Bonds Program since 1941, now 
serving as a member of the national 
committee of state chairmen. 

For his service to the people of 
Arkansas, the University of Arkan- 
sas bestowed an honorary Doctor of 
Laws degree upon Will Campbell in 
1949. 

What of the future of country 
banking? First of all, Mr. Campbell 
seems convinced of continued growth 
of the area, for the bank is now com- 
pleting plans for a new building that 
will include off-street parking space 
and drive-in teller facilities. Custom- 
er convenience, he believes, is every 
bit as important for the country 
banker as it is for the larger city in- 
stitution. “Super markets and other 
retail stores have shown us the way 
to serve customers faster in more 
pleasant surroundings,” according to 
the Arkansas banker. 

“The role banking plays in the life 
of a community has long been estab- 
lished. A bank probably does more to 
help the community as it helps the 
citizens than any other service or 
sales organization,” he added. “‘Peo- 
ple have come to know their bank as a 
reliable place in which to place their 
funds, and as a place to gain imme- 
diate financial assistance. They are 
not going to turn their backs on us 
as long as we continue to show an 
interest in their needs.” 

Other savings institutions, he be- 
lieves, have a definite place in the 
economy of our country. “I would ob- 
ject, of course, if these institutions 
were allowed to perform services now 
performed by banking if they were 
not required to meet the same re- 


September, 1959 





CONGENIAL 
ASSISTANT 
AVAILABLE 





Terrific contacts ... tireless worker... top references. Can assist 
financial institutions everywhere with my Christmas Clubs. 


Hundreds of financial institutions have found me and my Clubs 
good helpers. We bring people in to make payments. They 

discover your other services, and many become regular customers. 
They also tend to deposit part or all their Christmas money in 
savings accounts. Then, too, we build a mountain of good will for you. 


My best helper is Rand M¢Nally’s Club. It’s complete— 

with coupon books, checks, shopping and mailing lists, ad mats, 
promotional pieces and other supplies. Many are in beautiful 
4-color. With all this, your Club is sure to grow and prove profitable, 


Samples will convince you. 
Write today to: 
Rand MCNally & Company, 
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405 Park Avenue, New York 22, WLI PY 
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The feet of 
relaxed, efficient 
employees... 





».. stand on , - 
HYGIENIC 


MATS and RUNNERS 


Your employees who must work 
standing will be happier and more 
efficient when they stand on 
Hygienic Foot-Comfort Mats. 
That’s because these quality mats, 
scientifically designed to distrib- 
ute body weight, relieve strain and 
reduce fatigue. Hygienic Mats 
quickly pay for themselves, for 
they change the usual afternoon 
slowdown to a period of profitable 
accomplishment. 

Hygienic Mats offer smart styling, 
too. Eight modern color combina- 
tions to match any decor. And 
their long- 
lasting beau- 
ty, beveled 
safety edges | 
and ease of 
cleaning 
make them 
the best mat 
buy today. 






















-A 
beautiful rubber tile 
flooring bonded to a 
sponge rubber base pro- 
vides proper support 
without being ‘‘mushy.” 


Here‘s the Secret . . 





See your Office 
Supply Dealer or write: 


THE HYGIENIC DENTAL MFG. CO. 





Flooring Division, Dept. O 
Akron 10, Ohio, U.S.A. 
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sponsibilities as banking does,” Mr. 
Campbell said. 
Mr. Campbell has cooperated with 


other lehding agencies, and sees 
merit in the Production Credit Assv- 
ciation, and the Farmers Home Ad- 
ministration, which fill their place in 
the financing sphere. 

“There has never been a time in 
the history of banking when bankers 
have been more alert and anxious to 
serve their communities than today,” 
says Mr. Campbell. 

Equipment, banking quarters, 
modern methods and the maintenance 
of a personnel staff, which have had 
the advantages of training—all these 
are part of the program of today’s 
banks. Banking schools, AIB corre- 
spondence courses, and the best in 
operational machines are further evi- 


«e 
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dence of the alertness of banks. En- 
couragement, friendliness, and the 
various services, which banks offer, 
are additional indications noted by 
Mr. Campbell. 

“By keeping abreast of new serv- 
ices and methods, the bankers of to- 
day are seeking constantly to give 
their customers the very best,” he 
said. 

And the time for the interview 
came to an end as the quiet man- 
nered but energetic banker turned 
his attention to still another project. 
“This is wonderful country for vege- 
tables. We’ve got the land and the 
know-how, and plans are underway 
to solve the marketing and distibu- 
tion problems,” he remarked as he 
said good-bye to the exhausted inter- 
viewer. 
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ALASKAN OPPORTUNITIES 


CONTINUED FROM PAGE 47 
markets expand, agriculture will in- 
crease in importance and economic 
significance. 

By and large, statehood has fo- 
cused national attention on Alaska. 
Not only will this provide new oppor- 
tunities to show what is available 
here, but will also bring a record 
number of visitors to see the state. 
As facilities are constructed to han- 
dle it, this tourist business. will 
probably grow in dollar volume to 
around the $72 million mark in the 
next few years. 

Business in Alaska continues to 
grow, having reached a total of 
$566,486,000 in 1957. The future 
appears to be bright if the people of 
the other 48 states will understand 
the problems and challenge of the 
northland. If this is done, the present 
225,000 population here could grow 
in numbers equal to or more than the 
19,728,000 population of the Scandi- 
navian countries. Norway, Sweden, 
Denmark and Finland combined have 
only 445,183 square miles compared 
to Alaska’s 586,400 square miles. 

This discussion of the people, the 
economy and the potential of Alaska 
was necessary for an understanding 
of the problems of the Alaskan 
banker. His “shop” is modern in 
every respect and he employs the 
same systems and techniques that 
other U. S. bankers do. The great 
difference will be found in the people 
he deals with and in the problems 
facing a frontier country. These 
problems were not acute until Alaska 
was “discovered” during and after 
World War II. People moved into the 
territory by the thousands during 


and after the war, looking for an 
opportunity to make big money and 
many of them a new start in.ife. 

Most of these people were seasonal 
construction workers working on 
government projects. They did make 
big money, but it returned to the 
“States” with them at the close of 
the season. Some workers moved 
their families north and many found 
“inside” work during the winter 
months. The country grew on these 
transient workers, and as community 
facilities improved and good housing 
became available, they became per- 
manent residents. 

At the same time that the Alaskan 
banker was obliged to deal with these 
transient workers and their personal 
financial problems, his commercial 
customers required working capital 
and money for expansion. It had to 
be short-term credit because of the 
uncertain economy. The banker was 
constantly looking ahead two to three 
years and trying to predict what 
would happen if the government 
“moved out.” Currently, we no longer 
face the question of a declining 
economy. There are now people, lots 
of them here, and more coming, who 
wish to make this country their 
home. Exploration for oil, the crea- 
tion of industries and increased 
farming are providing a good basic 
economy. Money is staying in the 
community and supporting service 
industries which employ many more 
people. Today Alaska is struggling 
to build industrial facilities and 
homes as well as construct schools 
and public works for the expanding 
population. This requires money and 
we don’t have it. 
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It would be impossible to build or 
rebuild many of our metropolitan 
cities and areas today under the pres- 
ent tax structure and with the high 
costs created by inflation. Alaska 
with a population of 225,000 and ap- 
proximately $200 million in bank re- 
sources is endeavoring to develop an 
area one-fifth the size of the original 
48 states under these conditions. The 
bankers throughout the new state 
face the task of providing much of 
this financing through their own re- 
sources and by attracting loan funds 
from “outside.” 

It will be difficult, if not impos- 
sible, for Alaskan banks to take care 
of credit requirements without some 
assistance and this brings us to the 
question: What are we doing about 
it or what do we plan to do about it? 
Individual banks are working with 
their correspondent banks in an 
effort to secure more participation in 
loans. Some banks are developing 
outlets through insurance companies 
for long-term real estate loans. At 
the same time they are making con- 
tacts with individuals and firms who 
have investment capital and estab- 
lished credit. In financing housing 
they are working through the Fed- 
eral National Mortgage Association 
as a secondary market for FHA pa- 
per. Many banks have availed them- 
selves of the Small Business Admin- 
istration program which has done a 
splendid job in Alaska. 


t should be pointed out that it has 

been only through selling and par- 
ticipating in the manner stated 
above that present development has 
been possible. Correspondent banks 
are now taking a hard look at Alas- 
kan credits since member banks here 
are required to keep their reserves 
with the Federal Reserve and their 
balances have been substantially re- 
duced. Legal limits preclude the 
handling of larger loans without par- 
ticipation, even if funds were avail- 
able, and we can expect a demand for 
larger lines of credit with the ex- 
panding economy and growth of 
individual businesses. Several insur- 
ance companies have given commit- 
ments and in some cases have com- 
pleted real estate loans, but the 
majority of the larger companies 
have indicated that it will be 1961 or 
later before they will move into 
Alaska. Government programs such 
as FNMA and SBA will no doubt 
continue and be of great assistance. 
These agencies are limited, however, 
and the many restrictions and red 
tape prevent the free use of their 
facilities. 

Private investment in the country 
for industry and farming is wel- 
comed—investments that will provide 
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jobs and bolster our economy. Most 
investors, however, are attracted to 
Alaska because of statehood and in 
order to make a capital gain or to 
invest in real’ estate as a hedge 
against inflation. The majority of 
these investments create nothing new 
in the way of development or payrolls 
and have caused a wave of specula- 
tion. F 

The American banking fraternity 
should consider the fact that in mod- 
ern times the United States has had 
no frontier such as Alaska to de- 
velop. It should be willing to shoulder 
a portion of the responsibility for 
this development and be interested 
and willing to assist us with not only 
money, but manpower and counsel- 
ing. 


hy should the banking industry 

be interested and willing to as- 
sist us in our problems? In the first 
place, it is generally acknowledged in 
the United States that the banking 
industry is responsible for the man- 
agement of our economic system. 
Alaska is a part of the United States 
and a part of our economic system 
and she has a problem. 

It is not unusual for the banks in 
New York and other financial centers 
to loan or participate in loans for 
projects in foreign countries. Does it 
sound unreasonable for us to suggest 
that they assist us in developing the 
great new State of Alaska? 

Assuming that you agree that some 
effort should be made and you are 
interested, you probably would ask 
the question: Just what can we do 
and how do we get started? I am 
going to suggest an Alaskan develop- 
ment fund of perhaps $25 million to 
start with, subscribed to by banks 
throughout the United States. The 
call for funds on subscribing banks 
would be moderate to start with, be- 
cause our development will be care- 
fully planned and gradual. The fund 
would be administered by a commit- 
tee nominated by the subscribing 
banks and these men would serve 
without salary because they accept 
the challenge and are dedicated to 
the proposition. Loans would origi- 
nate in most cases, but not neces- 
sarily, through Alaskan banks. The 
originating bank would be required 
to participate to some extent in the 
loan and be allowed to service the 
loan for a small fee. There would 
be a limitation as to the size of the 





credit and it would be necessary to | 


conform to the many regulations 
governing loans. Some types of loans, 
such as conventional real estate 
loans, could no doubt be handled by 
experienced mortgage men without 
reference to the loan committee — 
subject to some limitation. 





Baek toe School 
in Mobile Homes 


Voicing the feeling of many uni- 
versity housing directors is A. M, 
Ries of Ohio University who says, 
“It has helped solve a serious hous- 
ing problem permitting: many stu- 
dents to continue their education 
and keep their families together... 
created a settlement of married stu- 
dents in a congenial atmosphere 
conducive to scholarship.” 

Mobile homes can be owned at a 
cost often less than rental housing 
combined with the necessary invest- 
ment in furniture and appliances; 
and the single payment for a com- 
pletely furnished and equipped mo- 
bile home fits even the limited 
family budget, 
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Valuable Information 
Offered on Request 


Investors and businessmen inter« 
ested in the mobile home park as a 
profitable enterprise will find these 
folders and booklets very worth- 
while. All free on request from 
Mobile Home Manufacturers Asso- 
ciation, 20 N. Wacker Drive, Chi- 
cago 6, Ill. are FHA’s “Minimum 
Property Requirements for Mobile 
Home Courts”; “The Changing 
Function of Trailer Parks, Infor- 
mation Report No. 84”; “Suggested 
Model Ordinance Regulating Mobile 
Home Parks”; “Trailer Court Sani- 
tation” — and at the cost of $1.00 
a complete “Park Planning Kit” 
packed with useful data and ideas, 
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Easier terms in Ohio 


Gerald E. Brookins, longtime mo- 
bile home industry leader, reports 
that one local bank has become so 
enthusiastic about his “Columbia 
Park” 130-acre mobile home hous- 
ing development near Cleveland, 
that it offers a consumer instalment 
program free of the typical recourse 
clauses. “Columbia Park” extends 
a full mile between 2 main traffic 
arteries, on completion will accept 
a total of 820 units, already has 
140 families in “permanent” resi- 
dence in this new development 
which includes a complete shopping 
center. 
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THESE INFORMATIVE HIGHLIGHTS ON ONE OF 
AMERICA’S IMPORTANT INDUSTRIES ARE 
PRESENTED IN THE HOPES OF BETTER UNDER- 
STANDING OF MOBILE LIFE... BY 


FOREMOST 


Insurance Company 
Grand Rapids 3, Mich, 








No. 1 SPECIALIST IN 
MOBILEHOME PROTECTION 
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Obviously, there would be many 
details to be worked out and possibly 
rulings from Federal and state bank- 
ing authorities would be necessary. 
These problems should not concern 
us, however, if we.believe in the idea. 
We are all familiar with organiza- 
tional difficulties, and accustomed to 
rules and regulations in everything 


we do. So far as the Comptroller is 
concerned, I am sure he would wel- 
come the opportunity to assist the 
Alaskan banks if the program is 
sound and workable. 

Assume now that we have a fund 
established and the loan program is 
operating smoothly. The participat- 
ing banks have become familiar with 
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Alaska, her potential and her prob- 
lems. The organization they have 
created will be credited with some- 
thing that no other organization of 
banks has heretofore accomplished, 
and their efforts will be proof to 
people everywhere that there is still 
room for private enterprise in this 
confused world. 


BANK DIRECTOR'S INQUIRY 


CONTINUED FROM PAGE 49 
dom we all like to exercise in our eco- 
nomic and political pursuits. In our 
view, the third choice is the only ac- 
ceptable one. It is more important to 
have stable prices of goods and serv- 
ices than stable interest rates. This 
brings us to your third question. 

An obligation of the U. S. Govern- 
ment is probably the most riskless 
security you can buy; you are certain 
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For manual sorting 
8 OUT OF 10 CHOOSE 
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Even in the electronic age, 8 out of 
10 of the country’s leading banks 
standardize on Kohlhaas for man- 
ual sorting. Thousands of smaller 
banks, using electronic or standard 
posting equipment, rely heavily on 
inexpensive manual sorting, and 
with them also, Kohlhaas is an 
odds-on favorite. 


Let Kohlhaas simplify your sorting 
problems. See your dealer or write 
for illustrated literature—11 varie- 
ties of Numerical Sorters, 50 varie- 
ties of Alphabetical Sorters. No 
obligation. 


THE Voklhaas COMPANY 
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Founded 1914 
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POSITION AVAILABLE 


BANK OFFICER — with character, 
brains amd experience. Auditor—cost 
analyst. Growing North Florida Bank. 
Write Box 418-P, c/o Burroughs 
Clearing House, Detroit 32, Michigan 
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of being paid 100 cents on the dollar 
when it matures. In this sense, Gov- 
ernments are just as riskless as ever. 

But this doesn’t mean you can al- 
ways get par for Governments if you 
want to sell before maturity. Any- 
one who buys a marketable issue 
should realize that he can sell it only 
for what the market is willing to 
pay.* 

So a marketable issue is not risk- 
less in one sense—you are not guar- 
anteed par if you want to sell before 
maturity. It never has been riskless 
in this sense, except when the Fed 
was supporting Government securi- 
ties prices. Weighing alternatives, it 
seems to us in the best interests of 
the nation not to encourage inflation 
by pegging Government security 
prices even though this may mean 
risks of market fluctuations. This 
leads to your last question. Under 
such circumstances... 

We can’t presume to tell you how 
to manage your portfolio. You know 
more about your situation than any- 
one else. But we do want to point out 
a fact of life: in a free market econ- 
omy, any marketable security or 
other asset is likely to fluctuate in 
value. Many forgot this during the 
decade of pegs on Government se- 
curity prices. Now that prices and 





*The reason U. S. Savings Bonds are not 
marketable is to enable small investors to 
avoid the uncertainties of price fluctuations. 
If they need cash, they can redeem their Sav- 
ings Bonds at a predetermined price regard- 
less of the current level of securities prices. 
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yields are free to move, the investor 
must ask himself basic questions: 
How much income must I have? 
How much risk am I willing to un- 
dertake to get it? How much liquid- 
ity do I need? Can I get adequate 
liquidity by spacing maturities? How 
much short terms should I hold? Am 
I willing to commit myself, at the 
present yield, to holding a security 
until it matures, if necessary? etc. 
He must weigh the risks of capital 
loss against the return on his invest- 
ment and then adjust his portfolio 
accordingly. 

The answers will seldom be the 
same for any two investors. And they 
don’t come easily—certainly not as 
easily as if Government security 
prices were pegged. In that situation 
the investor’s job would be greatly 
simplified, for all Governments re- 
gardless of maturity would be equally 
liquid. But the Government probably 
would not pay you very high rates 
for your money. 

We realize that we have not solved 
your problem of managing your port- 
folio. And we realize that flexible in- 
terest rates make it harder for you 
to do so. But the thousands of in- 
vestors whose lives become somewhat 
more complicated because of flexible 
interest rates help make for better 
lives for millions of people (includ- 
ing themselves) by contributing to a 
stable and growing economy. We 
can’t hold everything stable and have 
a dynamic economy. 
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INTERNATIONAL DEPARTMENT 


CONTINUED FROM PAGE 52 
tion of our correspondent banks over- 
seas has made it possible for many 
Californians to receive legacies left 
by a relative. In these cases, we work 
in co-operation with the bank’s trust 
department. 

Although we do not operate a sepa- 
rate travel section in our department, 
the foreign origin of many members 
of our staff has equipped us with 
qualifications required for the effi- 


cient rendering of this service to 
customers who intend to travel 
abroad. As a result, we do not limit 
our assistance to such routine oper- 
ations as the sale of foreign cur- 
rency, travellers’ letters of credit, 
and travellers’ checks, but are often 
able to recommend places to visit 
and help them work out the itinerary. 

The exceptional growth of our de- 
partment over the period of a year 
and a half can be largely attributed 
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Left to right, Harry C. Geyer, vice-president, manager of L.A. unit, Mr. Talenti, 
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Arthur McDonough and, Emil Torp-Pederson, assistant cashier 


Big share of foreign business is handled by Los Angeles office 


to the following factors: 

1. Our department reports directly 
to the bank’s chief executive officer 
on all policy matters, which enables 
us usually to obtain a decision or a 
guiding opinion within a few min- 
utes, and in turn permits immediate 
action. 

2. The excellent esprit de corps 
which prevails among our staff and 
the keen interest taken by all in solv- 
ing problems. 

3. The helpful co-operation we 
have received from correspondent 
banks overseas. 

In conclusion, I am happy to men- 
tion that letters received from corre- 
spondent banks abroad not only re- 
flect their appreciation of our efforts, 
but also indicate that we have been 
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fully accepted by them as a new mem- 
ber of the friendly family of inter- 
national bankers. The body of the 


letter may be formal and may serve | 


as a classical example of a well-writ- 
ten business communication, but, 
tucked away somewhere on a margin, 
we now often find a few hand-written 
words of a more intimate nature. 
Sometimes, they refer to a mutual 
friend, or a shared hobby, or express 
the appreciation of a pleasant eve- 
ning spent at the house of a member 
of our staff. They all serve to prove 
to us that we are gradually succeed- 
ing in building up a feeling of au- 
thentic friendship with our associ- 
ates across the Seven Seas, which is 
so essential for mutual understand- 
ing and a successful future. 
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CLUTCHBILL SELLS A HOLLOW 


CONTINUED FROM PAGE 53 
buying it for a private hunting pre- 
serve, just the same as McTavish 
mentions about in Scotland.” 

“Very well,” ejaculated President 
Perkins, “I will name you, Mr. 
Clutchbill, as chairman, since you are 
projector of the project, and Mr. 
Spearhawk, our only naturalist, and 
Mr. McTavish, our historian, as a 
committee to disentangle this bur- 
dock bur from the bank’s tail... it 
is a removal long overdue.” 

When this formidable committee 
met immediately after the directors’ 
meeting Director Clutchbill was the 
first to give tongue. 

“It is opportune that we tackle this 
matter instantly. The opening day of 
the deer season occurs at sunrise to- 
morrow morning. As chairman of 
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this committee, I shall enroll you, 
Mr. McTavish, and you, Mr. Spear- 
hawk, to accompany me to the Holler 
at sunrise to witness and investigate 
the situation and interview any like- 
ly purchaser ... and there is quite 
likely to be one—the Holler hauls in 
many a moneyed out-of-state nimrod 
at the opening of the deer season.” 

“T suppose this is a left-handed in- 
vitation for me to do the taxi work, 
as usual,” moaned Mr. Spearhawk. 

“And take your musket,” warned 
Mr. McTavish. “You might latch 
onto a deer, yourself. We could have 
a directors’ supper with venison and 
sparkling cider.” 

Mr. Spearhawk wrinkled his lean 
face in alarm. “That Holler is going 
to be more deadly tomorrow than the 
Battle of Bull Run.” 








Why deal a 


COLD DECK 


of punched 
cards? 
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add the human touch— 
bill installment payments 
with Allison Coupon Books 


Neat, compact Allison Coupon 
Books represent your bank as a 
warm, helpful institution, aware 
of personal financial problems and 
ready to serve, 
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“We shall keep under such cover 
as there is,” explained Mr. Clutchbill. 

“And lug in any member or mem- 
bers of the committee that get 
drilled,” comforted Mr. McTavish 
grimly. 

It was thus that through the grey 
shades before sunrise the next morn- 
ing Mr. Spearhawk’s black sedan 
was heard coughing hoarsely as it 
mounted the steep woods-bordered 
connecting road to the Holler. In the 
interior of the ancient ark straining 
at the twisting wheel sat Mr. Spear- 
hawk bonneted against eager bul- 
let-throwers with an eye-stabbing 
orange-colored head-piece formerly 
owned and worn by Mrs. Spearhawk 
on a long-ago Easter Sunday. Mr. 
Clutchbill had merely pinned a red 
bandanna handkerchief round his 
black stetson. Mr. McTavish was 
wearing a jacket intricate in the 
color and stripe of some wild Scot- 
tish clan. 

High up under a mountain’s breast 
the woods stopped as though cleaved 
by a tomahawk. From this lofty 
perch one could look southward down 
the Holler’s swelling overgrown 
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meadows and wild apple orchards. 
Deer Hill to the east stood against 
the brightening sky like a black 
warning finger of death. On the left 
they passed the cellar hole where Jde 
Corovo once lived with a coffin hid 
under his bed, along with a brown 
jug of spruce beer spiked with gin, 
to ward off the gods of the Holler. 
“Carry on south to the middle of 
the Holler,” ordered Mr. Clutchbill. 
“The hunters will be thickest there.” 


66’ P‘hey’re too thick now,” com- 
plained Mr. Spearhawk. “I'll 
bet I’ve counted twenty cars hid in 
the bushes already.” 
Mournful in sagging attitudes the 
ancient little marbles of a brush- 
grown cemetery drifted astern. 


Mr. Spearhawk snatched his 
frightened eyes away from them. 
“We've gone far enough ... see 
where others have gone!” he 
wheezed. 


“T want to go as far as the old 
barn on the knoll. We can get in un- 
der cover there until the first volley 
of bullets flies over,” comforted Mr. 
Clutchbill. “And hurry, Spearhawk, 
it’s close to 7 o’clock, the official sun- 
rise when the shooting becomes 
legal.” 

Half way down the Holler to the 
Four Corners where Sam Bowen cut 
off his little toe with an axe in 1889 
to bleed himself, an ancient and 
ghostly barn stood askew in lonely 
dignity on a bald knoll of a hayfield. 

“T don’t like this locality,” uttered 
Mr. Spearhawk. “It’s riddled with 
trouble. We’re not far from the cel- 
lar hole where a wool buyer lost 
$40,000 one night back in 1876.” 

Of a sudden Deer Hill on the east 
began to vibrate like a great cat 
purring. A thin streamer of sunshine 
laid a dramatic band of gold across 
the Holler. 

Mr. Spearhawk killed his car in 
terror. 

The act seemed to touch off a rat- 
tling explosion down the valley. 

A lone deer unable to find standing 
room in the woods on account of the 
regiment of hunters was in open 
sight on a wild meadow. In the sud- 
den hail of bullets tearing up the sod 
on all sides it raced with high-flung 
tail up the valley. On both woods 
fringes of the valley came the stac- 
cato of high-powered rifles pouring 
a sheet of death nearer and nearer 
Mr. Spearhawk’s car. 

“Run for the barn!” howled Mr. 
Clutchbill funneling his long legs out 
of the car and leaping into a gallop. 

Scudding low, the three men bore 
down on the shelter of the barn. 

Suddenly the angry yelp of rifles 
stopped as though sliced by a knife. 
It was not because the three men had 


been spotted running for their lives. 
It was because the deer, frantic for 
any haven, had welcomed the broad, 
dark, open doorway of the motherly 
old barn and had leaped in through 
the opening out of sight. 

Unaware of this, the three men 
plunged in a moment later. 

Mr. Spearhawk with admirable 
squirrel-work went up an upright 
pedestal for greater gloom and cover. 
Mr. Clutchbill and Mr. McTavish 
darted with wheezing windpipes into 
the bewildering darkness of a row of 
broken cow stanchions. 

In the tense vacuum Mr. Spear- 
hawk caught sight of a streak of 
yellow-grey hair flashing from one 
end of the interior to the other. 

“Run for the woods. . . Clutchbill 
—McTavish!” he screamed. “‘There’s 
a panther in here!” 

Suiting his actions to his hyster- 
ical scream he came down his post in 
a cloud of cobwebs. 

As the men raced out on the floor 
three bullets drilled through the barn 
in a shower of splinters. 

Out of the dust a deer crowded 
past the men and leaped in a single 
jump through the doorway, and in- 
stinctively bounded with upraised 
white flag for the nearest woods. 

A rattle of musketry filled the 
Holler, but Mr. Clutchbill, followed 
by his brother directors, ran daring- 
ly on the heels of the deer, and would 
have come in first if Mr. McTavish 
hadn’t got snagged in a barberry 
bush. 


timulated into a new burst of 

speed by the prickers on the 
barberry bush, Mr. McTavish, full of 
disgusted bellowing, gained the for- 
est with his companions. 

“Get behind a rock maple .. . pick 
a rock maple!” yelled Mr. Spear- 
hawk, “these modern slugs will go 
clean through any birch or beech.” 

Mr. McTavish eagerly spotted a 
huge maple and made for it. With 
startling surprise he found it occu- 
pied. A man stood behind it, a man 
wearing a jacket even more wild in 
tartan stripes and color than his 
own. 

“It’s wee enough cover, but you’re 
welcome to get behind me, mon,” said 
the individual invitingly as he clung 
like a squirrel to the bark on the safe 
side of the giant maple. “A stag has 
just passed close, but I did’a dare 
leave shelter to grab my gun.” 

Mr. McTavish glanced sidewise at 
a foreign-made rifle prone among the 
fallen leaves. 

“You’re fraw Sco’land, nae doot?” 
chanced the individual glancing at 
Mr. McTavish’s jacket. 

“No, from the States ... but you?” 

“Aye, trying American stag gun- 
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ning ... once will be enough.” 

“It’s all right when you know 
how,” explained Mr. McTavish with 
a wave of delight as he lined himself 
behind the same tree. “Soon’s the 
battle dies down I want you to meet 
my companions.” 

A sinister silence now lay molting 
in the valley. First Mr. Clutchbill, 
then Mr. Spearhawk slid an eye dar- 
ingly sidewise round their private 
trees. They gazed in wonder at Mr. 
McTavish and what seemed to be his 
double. 


t the same time Mr. McTavish 

screwed his head around and 
caught Director Clutchbill’s one wild, 
pale blue eye on him. 

“Come over,” he crowed. “Want 
you to know a genuine Scot just over 
from Aberdeen.” 

Mr. Clutchbill stepped out from 
his tree. “Come on, Spearhawk, let’s 
get planted deeper before the next 
battle starts.” 

Keeping lined and walking on the 
old director’s heels, Mr. Spearhawk 
followed his protector to the incredi- 
ble twins standing behind a mam- 
moth maple trunk. 

“Mr. Clutchbill and Mr. Spear- 
hawk, permit me to introduce Mr. 
Andrew Ogilvy, Baronet and stag 
hunter lately of Scotland,” intoned 
Mr. McTavish proudly. 

“T greet and welcome you with 
deep pleasure,” purred the old di- 
rector catching Mr. McTavish’s eye 
meaningly. 

“Och, it’s a privilege to make your 
acquaintance,” stated Mr. Ogilvy in 
a rich baritone. “I had nae advance 
notice America is so keen on stag 
gunning.” 

“It is only in this valley, called 
Wildshot Hollow, or the ‘Holler’ as 
we know it, that you will encounter 
in all America such a burst of bullet 
enthusiasm,” explained Mr. Clutch- 
bill. “This is a prime deer country; 
as you may have noticed, a deer has 
just raced us to the woods.” 

“Did ye ken the streak of yellow 
that flew past? I judged it a stag.” 

“It was, indeed, a genuine wild 
deer. We dislodged it from yonder 
old barn. Our deer have taken over 
all of the remaining old abandoned 
buildings in this ancient Holler.” 

“A fine princely domain,” agreed 
Mr. Ogilvy. 

“We represent the interests that 
own it, the Ferndale National Bank,” 
nodded Mr. Clutchbill proudly. 

“Och, I hope I’m not intruding or 
poaching,” explained Mr. Ogilvy in 
apology. “I was directed here from 
the tavern in Ferndale.” 

“Not at all, not at all,” hastened 
Mr. Clutchbill. “It is as free as all 
America. I regret it is so popular one 
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must face death to enter the Holler 
during our intensive deer season.” 

“I have often,” broke in Mr. 
Ogilvy brightly, “wondered that the 
Holler is not turned into a private 
deer park as in Scotland.” 

“As a banking institution we 
would hardly be allowed to do that, 
but it is a thought deserving notice. 
And a very historical spot, too.” 

“Historical?” Mr. Ogilvy turned 
his eyes gravely on his American 
twin, Mr. McTavish. 

“Oh, yes,” nodded Mr. McTavish, 
“a cellar hole not far from where we 
are standing marks the spot where 
$20,000 in large bank notes and 
$20,000 in government bonds disap- 
peared one night in 1876. None of 
them was ever found. I’ve often been 
minded to thoroughly search the cel- 
lar hole .. . and shall do so when it 
becomes safe again after our 20 day 
deer season.” 

“A private deer park such as this 
would be in. great demand in Scot- 
land,” breathed Mr. Ogilvy. “One 
wonders it is no’ a turned into one 
here in America.” 

“It is not done much here,” ex- 
plained Mr. Clutchbill. “We’re too 
little removed from the free gunning 
of our old pioneer days. But it is 
coming. Wish I were younger. Here 
lies 2,000 acres. What an opportu- 
nity! Some wealthy sportsman in 
New York will soon pick it up... 
that’s my guess.” 

“It is for sale?” asked Mr. Ogilvy 
in wonder. 

“Oh, yes, we must get rid of it... 
it isn’t property a bank should hold 
forever.” 


~_ there a price on it already?” 
“What do you think, Mr. Mc- 
Tavish and Mr. Spearhawk? The 
bank paid $5 an acre for it thirty 
years ago. Is $10 an acre too much 
for this wild valley?’ 


“Seems reasonable,” nodded both | 


of Mr. Clutchbill’s brother directors. 

“That would make up _ about 
$20,000,” calculated the old director. 

“Tis a firm deal, then?” said Mr. 
Ogilvy leaving his tree shelter and 
advancing with extended hand to 
clinch the purchase. 

Mr. Clutchbill extended a hand 
that he had to control from trem- 
ling. 

“Let us go to your bank,” sug- 
gested Mr. Ogilvy. “I will fraw there 
have funds transferred from Aber- 
deen.” 

Mr. Spearhawk closed his mouth 
which had for a long time hung open 
in wonder, and daringly stepped 
away from his tree shelter to join in 
the cavalcade to the old Ferndale Na- 
tional to watch the undiviced profits 
account primed with $20,000. 
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San Francisco’s First Western Bank Building 
Passes the Giant Janitor’s White Glove Test 


It takes a Giant Janitor to keep America’s most 
important buildings White Glove Clean. And 
our Giant Janitor service is the world’s largest 
cleaning force, as well as the best. 

ABM’s Calculated Cleanliness results from ex- 
haustive material testing, outstanding skill and 
experience—and most of all, a giant staff of well- 
qualified people under critical supervision. For 


almost 50 years, ABM has serviced structures of 
all sizes, at reasonable cost. No job is too big, no 
job is too small. It is our pleasure to service 
First Western Bank buildings in many California 
cities, as well as thousands of other important 
buildings in the United States and Canada. We 
would be happy to put our tremendous store of 
information at your disposal, without obligation. 


AMERICAN BUILDING MAINTENANCE CoO. 1onj eet oes ont Conala 


A Division of T & S Industries 


Serving more than 40 cities » Address inquiries to 335 Fell Street, San Francisco 2, California or consult your telephone directory 
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National Bank of Detroit’s new main office is bank through- 
out ... from roof to footings, 14 floors and two underground 
levels occupied exclusively by the 2,700 people of our main 
office staff. The building, just recently completed, fills a 


whole city block bounded by Woodward, Fort, Griswold 
and Congress in downtown Detroit. 


Among the many special features in the building are six 
vaults, one of which is as big as two basketball courts... 
one of the largest vaults in the country. 


Running through tellers’ cages on the main banking and 
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ALL BANK... AND A BLOCK WIDE 


lower banking floors is a conveyor belt that speeds checks 
to the processing area. Another time-saving device is a new 
type of pneumatic tube system, the third of its kind ever 
installed. To send a cylinder to another department, the 
sender merely dials its destination and electronic controls 
do the rest, routing it quickly and directly. 


After the formal dedication early in October, you will find us 
settled in our new home, ready to welcome you on your next 
visit to Detroit. 
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